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Letter from the CED

Dear NeuStar Investors:
| am pleased to provide you with NeuStar's Annual Report for 2007.

NeuStar has becocme synonymous with revenue growth and profitability in recent years, and
our results for 2007 have continued the trend, meeting — and in some cases exceeding —
guidance we provided for the year. Qur profitability performance exceeded our 2007 targets.

in 2007, we grew revenues 29% over the previous fiscal year, due in large part to increased
transactions related to our contracts to provide telephone number portability services in the
United States and Canada. More specifically, portability transactions grew 36% year-over-year
from 2006.

In addition, as enterprises everywhere become even more reliant on the Internet as a key
driver and enabler for their businesses, the demand for the world-class managed DNS services NeuStar provides continued
1o increase. NeuStar Ultra Services added leading e-commerce enterprises as customers and expanded its range of services
to existing customers. Also in 2007, our UltraDNS platform answered more than 1.9 trillion gueries directed at the more than
60 million individual records we manage on behalf of our enterprise, e-commerce, and Top-Level Domain custormers. NeuStar
Ultra Services’ revenue grew 48% in 2007 on an annualized basis, which demonstrates that we are ideally positioned to meet
the demand for complex maonitoring, security and load balancing services as e-commerce and web services become even
more ubiquitous.

In 2007, NeuStar Next Generation Messaging (NGM) also delivered operaticnal results that we believe will serve as the
foundation for market success and revenue growth for NeuStar in the mobile instant messaging (IM) arena over the coming
years. NeuStar NGM's addressable market is massive in size and global in scope; and NeuStar NGM is already the world's leading
provider of mobile IM solutions. We count as customers 32 mobile operators worldwide who collectively serve over 300 million
subscribers.

Ancther significant contributor to NeuStar's success in 2007 was our Common Short Codes (CSC) service, which enjoyed 48%
year-over-year revenue growth, an increase in CSC renewal rates, and many unique and diversified utilizations of the codes
thernselves amang brands, advertisers, and enterprises alike.

| see many positive signals ahead for NeuStar. We are a leader in the sizable and fast-growing markets in which we compete.
We have reliable profitability, due in large part to our scalable business model and our significant cperating leverage. We have
an experienced and proven management team, as welt as a Board that is fully committed to increasing shareholder value. We
have invested in new growth platforms, particularly in our NeuStar Ultra Services and NeuStar NGM business areas. Finally,
we have identified real, tangible macro trends in the marketplace that we believe will drive demand for our services and make
us as essential to the continued maturation of global [P networks as we are to North American voice traffic today.

NeuStar enters 2008 as a global directory services business positioned for sustained success as the trusted provider of
interoperability services for tomorrow's complex worldwide IP networks = spanning voice, IP, and mobile. Put simply, all the
pieces are in place for NeuStar to continue to defiver the excellent results for which we are renowned.

On behalf of all of us at NeuStar, | thank you for your continued support.

Most sincerely,

Jeffrey E. Ganek
Chairman and CEQ, NeuStar Inc.
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NeuStar: Enablli-r—]g;]n
Between Networks Worldwide

NeuStar has been trusted to provide essential services
in a competitively neutral manner to the communications
and Internet industries since 1996. We manage shared
addressing resources — such as telephone numbers,
Internet top-level domain names, and U.S. Common
Short Codes - to ensure that a telephone call or
communication session terminates to the correct
endpoint. We enable interoperability across diverse
technologies and networks by facilitating the exchange
and management of critical operating data and workflow
processes between and among communications service
providers (CSPs}. We also support CSPs’ infrastructure
management requirements to allow communications to
route over CSPs’ own networks,

NeuStar's fundamental mission is to bring together
the thousands of independent Internet and
telecommunications networks argund the world.
Our foundational approach — centralized directory
services administered from a single, authoritative
database - provides the stable base upon which
changes in technology can occur. Additionally, many

of our employees are active participants in global open
standards organizations, and play key roles in refining
the standards of communications. In many cases,
these same NeuStar
representatives are also
founding members of
these groups.

The challenges to
seamless, global
interoperability continue
to increase in both
number and complexity —
making NeuStar's central
role even more essentiat
as the communications industry matures. Transformative
netwaorking technologies develop almost daily, and
NeuStar works diligently to anticipate the potential
impacts of these “disruptors,” applying our expert
knowledge of authoritative directory administration,
infrastructure, and address resolution sclutions to the
unique challenges of our diverse customer base.

Throughout 2007, NeuStar seized numerous
opporiunities to expand its service portfolio, broaden
its global presence and deepen its customer base,
Prominent examples include the folowing:

* NeuStar was awarded its second consecutive National
Number Pooling Administration contract by the Federal
Communications Commission (FCC). Qur company has
been a pioneer of and preeminent autherity on thousand-
block number pooling for over eight years; in fact, since
1988, NeuStar has been the only entity selected by the FCC
to administer number pooling in North America.

In 2007, NeuStar's innovative interoperability
solutions continued to enable a wide range .
of customers to improve services to their
subscribers in an increasingly complex
communications and Web environment.

Change, Competition, and Connections

+ After partnering with ClearTech, a Brazilian company owned
by EDS and IT solutions providers CPqD and DBA, NeuStar
was selected by the Brazilian Roaming Association (ABR)
to provide number portability in Brazil beginning in August
2008. This number portability initiative will be the second-
largest of its kind in the world after the United States.

« The GSM Association {GSMA), the global trade association
for mobile operators, selected NeuStar to manage the
GSMA's forthcoming Number Resolution Service (NRS). The
NRS will simplity the transmission of instant messages,
MMS, emails, video and other Internet Protecol (IP)-based
communications between mohile phones and between
mobile and fixed-line phones.

s NeuStar was awarded the coniract to operate and
administer the .US Internet domain name registry. The
official country-code top-level domain (ccTLD) for the United
States, the .US domain is overseen by the United States
Department of Commerce.

* Further solidifying NeuStar's position as a leading provider
of global IP services, NeuStar Next Generation Messaging
(NGM) added 15 mobile operators as customers. NGM
serves the world’s premier maobile operators as customers
of our mobile instant messaging solutions. These operators
service over 300 million mobile subscribers worldwide.

* |n keeping with our lang-standing role as a steward of
shared industry resources,

we have continued to invest
heavily in our NeuStar Ultra
Services business area. With
advanced routing technology
and a global DNS footprint that
spans five continents, NeuStar
enables people and web-enabled
enterprises everywhere o
enjoy secure, reliable Internet
experiences — and guarantees
total infrastructure stability to
thousands of organizations.

* NeuStar also placed renewed emphasis on domain name
registry services, helping registrars and their end-user
customers alike realize tangible value. In 2007, NeuStar
deployed internationalized domain names {IDNs)} for the
Spanish, Danish, Icelandic, Norwegian, Swedish, Chinese,
Japanese, Korean language character sets within the .BIZ
top-level Internet domain. Additionally, Telnic Limited, the
tK-based operator of the .TEL top-level domain, selected
NeuStar to operate the domain name registry and DNS
resolution systems for .TEL.

In little more than a decade, NeuStar has

established itself inside the very core of the glohal
telecommunications and Internet ecosystems. By
successfully enabling change, competition, and
connections between hillions of endpoints and
thousands of service providers worldwide, NeuStar

has emerged as a reliable steward of critical, shared
communications resources — as well as a competitively
neutral and eminently trustworthy third party that works
toward the advancement of the industry as a whole.
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NeuStar provides a comprehensive suite of trusted, neutral, and essential services that help
communication service providers (CSPs) and enterprises worldwide meet their most critical
addressing, interoperability, infrastructure, and related business needs. The suite includes:

Telephone Number Portability Solutions

NeuStar manages the directories tha’; permit end users

in the United States and Canada to change their telephone
carriers while retaining their telephone numbess. Via

our Order Management Services, we provide centralized
clearinghouse services to CSPs for the exchange

of essential operating data to facilitat2 their service
provisioning as subscribers change carriers.

NeuStar Ultra Services Managed ['NS Suite

NeuStar Ultra Services provides a rarige of management
solutions to organizations that rely ori DNS for their critical
business processes, applications anc services. We offer
both managed services and custom infrastructure services
through our unique platform and proprietary technologies.
Further, NeuStar Ultra Services resol/es DNS naming and
addressing issues both inside and outside the corporate
firewall, routing Internet traffic efficiently and safeguarding
against malicious attacks upon an organization’s critical
assets.

With thousands of enterprise, service provider and TLD
infrastructure customers, NeuStar Uitra Services powers
the resolution of over 15 million domains around the world
with superior security, reliability and serformance.

Next Generation Messaging

NeuStar Next Generation Messaging (NGM) is a leading
provider in mobile instant messaging (IM), presence and
interconnect services. These technelogies can enable a
singie mobile operator to deploy mokbile IM services, and
also can support interoperability among mobile operators
to allow subscribers to interact across networks instantly
or with subscribers of popular portal-3ased messaging
services.

A platform for new advanced comm Jnications services,
mobile IM puts communications “in context.” By giving

users the ability 1o see the availability and status information

of others they wish to contact, mobile IM enables people to
take full control of their communicat ons and connect with
one another more effectively - and rnore often. NeuStar
NGM has enabled solutions for 32 major mobile operators
worldwide, which collectively servica over 300 million
subscribers.

Internet Domain Name Services

NeuStar operates the authoritative registries of Internet
domain names for the .BIZ and .US top-level domains.
NeuStar also provides international registry gateways for
China's .CN and Taiwan's .TW country-code top-evel domains.

Tetephone Numbering Administration

NeuStar maintains the authoritative database of telephone
numbering resources for North America, allocates telephone
numbers by geographic location, assigns telephone
numbers to telecommunications service providers {TSPs),
administers area codes, and collects and forecasts number
utilization rates. NeuStar also administers thousand-block
number pooling for the U.S. telecommunications industry.

Common Short Codes (CSCs)

NeuStar manages the provision of Common Short Codes
(CSCs) in the United States for direct response advertisers
and content providers to reach mobile subscribers across
multiple service provider networks and across multiple
types of devices. Today, CSCs represent the only universal
way for brands, advertisers and enterprises to connect with
almost all mobile consumers nationwide. With one five-

or six-digit common address that works across all major
wireless carriers, brands, advertisers, and enterprises now
have the potential to interact with over 250 million people -
and turn any promotional campaign into a two-way dialogue.
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Unless the context requires otherwise, references in this report to “NeuStar,” “we,” “us,” the “Company” and
“our" refer to NeuStar, Inc. and its consolidated subsidiaries.

PART 1

ITEM 1. BUSINESS
Overview

We provide the communications industry with essential clearinghouse services. Qur customers use the
databases we contractually maintain in our clearinghouse to obtain dara required to successfully route telephone
calls in North America, to exchange information with other communications service providers and to manage
technological changes in their own networks. We operate the authoritative directories that manage virtually ail
telephone area codes and numbers, and we enable the dynamic routing of calls among thousands of competing
communications service providers, or CSPs, in the United States and Canada. All CSPs that offer
telecommunications services to the public at large, or telecommunications service providers, such as Verizon
Communications Inc., Sprint Nextel Corporation, and AT&T Corp., must access our clearinghouse to properly route
virtually all of their customers’ calls. We provide clearinghouse services to emerging CSPs, including Internet
service providers, mobile network operators, cable television operators, and voice over Internet protocol, or VolP,
service providers. In addition, we provide domain name services, including internal and external managed DNS
solutions that play a key role in directing and managing traffic on the Internet, and we manage the authoritative
directories for the .us and .biz Internet domains. We operate the authoritative directory for U.S. Common Short
Codes, part of the short messaging service relied upon by the U.S. wireless industry, and provide solutions used by
mobile network operators worldwide to enabie mobile instant messaging for their end users.

We were founded to meet the technical and operational challenges of the communications industry when the
U.S. government mandated local number portability in 1996. While we remain the provider of the authoritative
solution that the communications industry relies upon to meet this mandate, we have developed a broad range of
innovative services to meet an expanded range of customer needs. We provide the communications industry with
critical technology services that solve the addressing, interoperability and infrastructure needs of CSPs. These
services are used by CSPs to manage a range of their technical and operating requirements, including:

= Addressing. We enable CSPs to use critical, shared addressing resources, such as telephone numbers,
Internet top-level domain names, and U.S, Common Short Codes.

= Interoperability. 'We enable CSPs to exchange and share critical operating data so that communications
originating on ont: provider’s network can be delivered and received on the network of another CSP. We also
facilitate order management and work flow processing among CSPs.

* Infrastructure. 'We enable CSPs to more efficiently manage their networks by centrally managing certain
critical data they use to route communications over their networks.

Company Information and History

We were incorporated in Delaware in 1998 to acquire our business from Lockheed Martin Corporation. This
acquisition was completed in November 1999. Our principal executive offices are located at 46000 Center Oak
Plaza, Sterling, Virginia, 20166, and our telephone number at that address is (571) 434-5400,

On June 28, 2005, we effected a recapitalization, which involved (i) payment of all accrued and unpaid
dividends on all of the then-outstanding shares of preferred stock, followed by the conversion of all such shares into
shares of common stock, (i) the amendment of our certificate of incorporation to provide for Class A common stock
and Class B common stock, and (iii} the split of each share of common stock into 1.4 shares and the reclassification
of the common stock into shares of Class B common stock. We refer to these transactions collectively as the
Recapitalization. Each share of Class B common stock is convertible at the option of the holder into one share of
Class A common stock, and we anticipate that all holders of Class B common stock will ultimately convert their
shares into shares of Class A common stock.




On June 28, 2005, we made an initial public offering of 31,625,000 shares of Class A common stock, which
included the underwriters’ over-allotment option exercise of 4,125,000 shares of Class A common stock. All the
shares of Class A common stock sold in the initia! public offering were sold by selling stockholders and, as such, we
did not receive any proceeds from that offering. In December 2005, we completed an additional offering of
20,000,000 shares of Class A common stock, all of which were sold by selling stockholders. As such, we did not
receive any proceeds from that offering.

Industry Background

Changes in the structure of the communications industry over the past two decades have presented increasingly
complex technical and operating challenges. Whereas the Bell Operating System once dominated the
U.S. telecommunications industry, there are now thousands of service providers, all with disparate networks.
Today these service providers must interconnect their networks and carry each other’s traffic to route phone calls,
unlike in the past when a small number of incumbent wireline carriers used established, bilateral relationships. In
addition, CSPs are delivering a broad set of new services using a diverse array of technologies. These services,
which include voice, data and video, are used in combinations that are far more complex than the historical, uniform
voice services of traditional carriers.

The increasing complexity of the communications industry has produced operational challenges, as the legacy,
in-house network management and back office systems of traditional carriers were not designed to capture all of the
information necessary for provisioning, authorizing, routing and billing these new services. In particular, it has
become significantly more difficult for service providers to: '

» Locate end-users. ldentify the appropriate destination for a given communication among multiple
networks and unique addresses, such as wireline and wireless phone numbers as well as IP and e-mail
addresses;

» Establish identity. Authenticate that the users of the communications networks are who they represent
themselves to be and that they are authorized to use the services being provided;

* Connect. Route the communication across disparate networks;

* Provide services. Authorize and account for the exchange of communications traffic across multiple
networks; and

* Process transactions, Capture, process and clear accounting records for billing, and generate settlement
data for inter-provider compensation.

Our Clearinghouse

We provide our services from a set of unique databases, systems and platforms in geographically dispersed
data centers, which we refer to collectively as our clearinghouse. Our clearinghouse has been designed to provide
substantial advantages in meeting the challenges facing the communications industry for both traditional voice and
IP networks. First, our clearinghouse databases and capabilities provide competing CSPs with fair, equal and secure
access to essential shared resources such as telephone numbers and domain names. This sharing of data is critical
for locating end-users and establishing their identity. Second, our clearinghouse databases and capabilities serve as
an authoritative directory to ensure proper routing of voice, advanced data applications and IP-based
communications, such as mobile instant messaging, regardless of originating or terminating technologies.
Third, our clearinghouse allows CSPs access through standard interfaces. Our clearinghouse also enables
connections to authoritative operating data for CSPs and providers of other service elements, including
content, entertainment and financial transactions. As a result, our clearinghouse facililates advanced services,
such as multi-media content services and mobile instant messaging. Finally, our services facilitate the management
of networks and services, including the deployment of new technologies and protocols, the balancing of
communications traffic across a CSP’s internal networks, network consolidation, and the control of instant
messaging services, which promote a CSP’s ability to create difterentiated and value-added services,

. 2



To ensure our role as a provider of essential services to the communications industry, we designed our
clearinghouse to be:

* Reliable. Our clearinghouse services depend on complex technology that is designed to deliver reliability
consistent with telecommunications industry standards. Under our contracts, we have committed to our
customers to deliver high quality services across numerous measured and audited service levels, such as
system availability, response times for help desk inquiries and billing accuracy, consistent with
telecommunications industry standards,

# Scalable. The modular design of our clearinghouse enables capacity expansion without service
interruption or quality of service degradation, and with incremental investment that provides significant
econcmies of scale,

= Neurral. 'We provide our services in a competitively neutral way to ensure that no one telecommunications
service provider, telecommunications industry segment or technology or group of telecommunications
customers is favored over any other. Moreover, we have committed not to be a telecornmunications service
provider in competition with our customers.

* Trusted. The data we collect are important and proprietary. Accordingly, we have appropriate procedures
and systems to protect the privacy and security of customer data, restrict access to the system and generally
protect the integrity of our clearinghouse. Our performance with respect to neutrality, privacy and security is
independently audited regularly. '

NeuStar Clearinghouse Services
Addressing

“Addresses” are a shared resource among CSPs. Each communications device must have a unique address so
that communications can be routed properly to that device. With the development of new technologies, the number
and type of addressing resources increase, and the advent of bundled services, such as voice plus text messaging,
may require that multiple addresses be identified for what is’intended to be a single, integrated communication to
one or more devices used by a single user or a group of users.

For communications to reliably reach the intended users, we believe that the communications industry requires
a trusted, authoritative administrator of addressing directories to route communications. Moreover, we believe that
CSPs must have fair access to shared addressing resources and must be able to access the administrator’s systems to
ensure the proper routing of communications. We provide a range of addressing services to meet these needs,
including:

* Telephone Number Administration.  As the North American Numbering Plan Administrator, we maintain
the authoritative database of telephone numbering resources for North America. We allocate telephone
numbers by geographic location and assign telephone numbers to telecommunications service providers. We
administer area codes, including area code splits and overlays, and collect and forecast telephone number
utilization rates by service providers. As the National Pooling Administrator, we also manage the
administration of inventory and allocation of pooled blocks of unassigned telephone numbers by
reassigning 1,000-number blocks of assigned but unused telephone numbers to telecommunications
service providers requiring additional telephone numbers. We provide these services under fixed-fee
contracts with the Federal Communications Commission, or FCC.

» Telephone Number Pooling. In addition to the administrative functions associated with our role as the
National Pooling Administrator, we also implement the administration of the allocation of pooled blocks of
unassigned telephone numbers through our clearinghouse, including the reallocation of pooled blocks of
telephone numbers to the consolidated network of consolidating carriers following a merger or other
business combination. We are paid on a per transaction basis for this service.
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* Internet Domain Name Services.

» Ultra Services. 'We provide a suite of services that play a key role in directing and managing Internet
traffic and monitoring the performance of websites, enabling thousands of customers to intelligently and
securely control and distribute Internet traffic, and ensuring security, scalability and reliability of websites
and email. We are paid a recurring monthly fee based on contractually established monthly minimum
transaction volumes, and a per transaction fee for transactions processed in excess of these monthly
volumes.

» .BIZ and .US Domains. 'We operate the authoritative registrics of Internet domain names for the .biz and
.us top level domains. All Internet communications routing to a .biz or .us address must query a copy of
our directory to ensure that the cornmunication is routed to the appropriate destination. We are paid on a
subscription basis for each name in the registries, which together currently contain over three and a half
million registered domain names.

* Registry Gateway Services. We are the exclusive provider of wholesale registration services to domain
name retailers for the .cn (China) and .tw (Taiwan) Internet domains for all regions outside of the home
countries. We are paid on a subscription basis for each name sold through the gateway.

= LS. Common Short Codes. 'We operate the authoritative 1.S. Common Short Code registry on behalf of
the leading wireless providers in the United States. A Common Short Code is a string of five or six numbers,
which serves as the “address” for text messages that are sent from wireless devices to businesses or
organizations on a many-to-one basis. U.S. Common Short Codes are often used by consumer brand
companies and organizations to count. votes using wireless devices in promotional marketing efforts, such as
votes for sporting event MVPs, to register for contests and special offers, to download applications such as
ring tones, and used for product awareness campaigns. We are paid on a subscription basis for each code in
the registry. ’

Interoperability

To provide communications across multiple networks involving multiple service providers, industry
participants must exchange essential operating data. We believe that our clearinghouse is the most efficient,
logistically practical and economical means for each CSP to exchange the large volumes of operating data that are
required to deliver communications services between networks. Our services include:

o Wireline and Wireless Number Portability. Our clearinghouse is the master, authoritative directory that
allows end users to change their telephone carrier without changing their telephone numbers. In addition,
service providers use this service to change the network identification associated with their end users’
telephone numbers after a merger or consolidation. We have provided this service for wireline local number
portability since 1997, and in 2003 we expanded our service to provide portability of telephone numbers
between wireless telecommunications service providers and between wireline and wireless
telecommunications service providers. We are paid on a per transaction basis for this service,

» Order Management Services. We provide centralized clearinghouse services that permit our customers,
through a single interface, to exchange essential operating data with multiple CSPs in order to provision
services. We are typically paid on a per transaction basis for each order we process.

Infrastructure and Other

Constant changes in the communications service industry require providers to make frequent and extensive
changes in their own network infrastructure. Our infrastructure services are used by CSPs to efficiently reconfigure
their networks and systems in response to changes in the market. Our services include:

* Network Management. Qur customers use our clearinghouse to centrally process changes to essential
network elements that are used to route telephone calls, We are paid on a per transaction basis for these
services. Qur network management services are used by our customers for a variety of different purposes,
such as to replace and upgrade technologies, to balance network traffic and to reroute traffic on alternative
networks in the event of a service disruption.




» Connection Services. We provide standard connections for those CSPs that connect directly to our
clearinghouse. We are paid an established fee based on the type of connection.

NeuStar Next Generation Messaging Services

Mobile instant Messaging. 'We provide scalable solutions to mobile network operators worldwide, which
allow them to manage instant messaging, or IM, and to create their own branded IM services. We are typically paid a
monthly fee on a per-active user basis.

Operations
Sales Force and Marketing

As of December 31, 2007, our sales and marketing organization consisted of approximately 245 people who
work together to proactively deliver advanced technologies and solutions to serve our customers’ needs. Our sales
teams work closely with our customers to identify and address their needs, while our marketing team works closely
with our sales teams to deliver comprehensive services, develop a clear and consistent corporate image and offer a
full customer support system.

We have an experienced sales and marketing staff who offer extensive knowledge in the management of
telephone numbers and domain name systems, number portability and IP clearinghouse services. We believe we
have close relations with our customers, and we know their systems and operations. We have worked closely with
our customers to develop solutions such as national pooling, U.S. Common Short Codes, number translation
services, and the provisioning of service requests for VolP providers. Our sales teams strive to increase the services
purchased by existing customers and to expand the range of services we provide to our customers.

Customer Support

We provide customer support 24 hours a day, 7 days a week and 365 days a year. Customer support personnel
are in charge of implementation of our service offerings from the point at which a contract is signed until the point at
which our services are fully operational. Post-delivery, our staff works closely with our customers to ensure that our
service level agreements are being met. They continually solicit customer feedback and are in charge of bringing
together the proper internal resources to troubleshoot any problems or issues that customers may have, Performance
of these individuals is measured by customer satisfaction surveys as well as by their ability to limit service
downtime.

Operational Capabilities

We operate geographically diverse state-of-the-art data centers that support our services. Qur data centers are
custom designed for the processing and transmission of high volumes of transaction-related, time-sensitive data in a
highly secure environment, We are committed to employing best-of-breed tools and equipment for application
development, infrastructure management, operations management, and information security. In general, we
subscribe to the highest level of service and responsiveness available from each third party vendor that we use.
Further, to protect the integrity of our systems, the major components of our networks are generally designed to
eliminate any single point of failure.

We consistently exceed our contractual service level requirements, and our performance results are monitored
internally and subjected to independent audits on a regular basis for some of our services.

Research and Development

We maintain a research and development group, the principle functions of which are to develop new services
and improvements to existing services, oversee quality control processes and perform application testing. Our
processes surrounding the development of new services and improvement to existing services focus on the
challenges communicated to us by our customers related to the management of an expanding array of technologies
and end-user services across a growing number of CSPs. We employ industry experts in areas of technology that we
believe are key to solving these problems. Our quality control and application testing processes focus
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predominantly on highly technical support issues, which are identified through both internal and external feedback
mechanisms, and continuous testing of our applications and system platforms to ensure uptime commensurate to
service level standards we have committed to our customers. As of December 31, 2007, we had approximately
219 employees dedicated to research and development, which consists of software engineers, project managers and
documentation specialists. We expense our research and development costs as incurred. Our research and
development expense was $11.9 million, $17.6 million and $27.4 million for the years ended December 31,
2005, 2006 and 2007, respectively.

Customers

We serve traditional providers of communications, including local exchange carriers, such as Verizon
Communications Inc. and AT&T, Inc.; competitive local exchange carriers, such as XO Holdings, Inc. and
Level 3 Communications, Inc.; wireless service providers, such as Verizon Wireless Inc., and Sprint Nextel
Corporation; and long distance carriers. We also serve emerging CSPs, including Comcast Corporation, Time
Warner Telecom Inc., Cox Communications, Inc. and Cbeyond, Inc., and fast-growing emerging providers of VolP
services, such as Vonage Holdings Corp.

In addition to serving traditional CSPs. we also serve a growing number of customers who are either enablers
of Internet services or providers of information and content to Internet and telephone users. For example, customers
for our managed DNS services include a wide range of both large and small enterprises, including registry
operators, such as Afilias Limited, and e-commerce companies, such as Amazon.com, Inc. All Internet service
providers rely on our Internet registry services to route all communications to .biz and .us Internet addresses.
Domain name registrars, including Network Solutions, Inc., The Go Daddy Group, Inc., and Register.com, Inc. pay
us for each .biz and .us domain name they register on behalf of their customers. Wireless service providers rely on
our registry to route all U.S, Common Short Code communications, but the bulk of our customers for U.S. Common
Short Codes are the information and entertainment content providers who register codes with us to allow wireless
subscribers to communicate with them via text messaging. Mobile network operators throughout Europe, including
several country operators affiliated with Vodafone Group Ple, rely on our instant messaging solutions to provide
mobile instant messaging to their end users.

Our customers include over 8,700 different entities, each of which is separately billed for the services we
provide, regardless of whether it may be affiliated with one or more of our other customers. No single entity
accounted for more than 10% of our total revenue in 2007. The amount of our revenue derived from customers
inside the United States was $235.5 million, $317.3 million and $387.4 million for the years ended December 31,
2005, 2006 and 2007, respectively. The amount of our revenue derived from customers outside the United States
was $7.0 million, $15.7 million and $41.8 million for the years ended December 31, 2005, 2006 and 2007,
respectively. The amount of our revenue derived under our contracts with North American Portability Management
LLC was $188.8 million, $249.3 million and $301.8 million for the years ended December 31, 2005, 2006 and 2007,
respectively.

Competition

Our services most frequently compete against the legacy in-house systems of our customers. We believe our
services offer greater reliability and flexibility on a more cost-effective basis than these in-house systems.

In cur roles as the North American Numbering Plan Administrator, National Pooling Administrator,
administrator of local number portability for the communications industry, operator of the sole authoritative
registry for the .us and .biz Internet domain names, and operator of the sole authoritative registry for U.S. Common
Short Codes, there are no other providers currently providing the services we offer. However, we were awarded the
contracts to administer these services in open and competitive procurement processes where we competed against
companies including Accenture Ltd, Computer Sciences Corporation, Hewlett-Packard Company, International
Business Machines Corporation, or IBM, Mitretek Systems, Inc., Nortel Networks Corporation, NCS Pearson, Inc.,
Perot Systems Corporation, Telcordia Technologies, Inc. and VeriSign, Inc. We have renewed or extended the term
of several of these contracts since we first entered into them. As the terms of these contracts expire, we expect that
other companies may seek to bid on renewals or new contracts, and we may not be successful in renewing them. In
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addition, prior to the expiration of our contracts to provide number portability services, North American Portability
Management LLC could solicit, or our competitors may submit, proposals to replace us, in whole or in part, as the
provider of the services covered by these contracts. Simifarly, with respect to our contracts to act as the North
American Number Plan Administrator, the National Pooling Administrator, operator of the authoritative registry for
the .us and .biz Internet domain names, and the operator of the authoritative registry for U.S, Common Short Codes,
the relevant counterparty could elect not to exercise the extension period under the contract, if applicable, or to
terminate the contract in accordance with its terms, in which case we could be forced to compete with other
providers to continue providing the services covered by the relevant contract. However, we believe that our position
as the incumbent provider of these services will enable us to compete favorably for contract renewals or for new
contracts to continue to provide these services.

While we do not face direct competition for the registry of .us and .biz Internet domain names, we compete
with other companies that maintain the registries for different domain names, including Afilias Limited, which
manages the .org and .info registries, VeriSign, Inc., which manages the .com and .net registries, and a number of
managers of country-specific domain name registries (such as .uk for.domain names in the United Kingdom).

For the remainder of our services, we compete against a range of providers of interoperability and
infrastructure services and/or software, as well as the in-house network management and information
technology organizations of our customers. Our competitors, other than in-house network systems, generally
fall into three categories:

« companies that develop and sell software solutions to CSPs, such as Evolving Systems, Inc., and NetCracker -
Technology Corp.;

* systems integrators such as Accenture Ltd, Electronic Data Systems Corporation, Hewlett-Packard
Company, IBM, Oracle Corporation and Perot Systems Corporation, which develop customized
solutions for CSPs and in some cases operate and manage certain back-office systems for CSPs on an
outsourced basis; and

s with respect to our Ultra services, companies such as Akamai Technologies, Inc., VeriSign, Inc., and F5
Networks, Inc., who provide internal and external managed DNS services;

» with respect to mobile instant messaging, companies that develop presence and instant messaging solutions,
such as Oz Communications, Inc. and Colibria AS; and

« with respect to order management services, companies such as CGI Group Inc., Synchronoss Technologies,
Inc., Syniverse Technologies, Inc., Telcordia Technologies, Inc., VeriSign, Inc. and Wisor Telecom
Corporation, which offer communications interoperability services, including inter-CSP order
processing and workflow management on an outsourced basis;

Competitive factors in the market for our services include breadth and quality of services offered, reliability,
security, cost-efficiency, and customer support. Our ability to compete successfully depends on numerous factors,
both within and outside our conirol, including:

* our responsiveness to customers’ needs;

our ability to support existing and new industry standards and protocols;

our ability to continue development of technical innovations; and
* the quality, reliability, security and price-competitiveness of our services.

We may not be able to compete successfully against current or future competitors and competitive pressures
that we face may materially adversely affect our business. The market for clearinghouse services may not continue
to develop, and CSPs may not continue to use clearinghouse services rather than in-house systems and purchased or
internally-developed software.




Employees

As of December 31, 2007, we employed 960 persons worldwide. None of our employees is currently
represented by a labor union. We have not experienced any work stoppages and consider our relationship with our
employees to be good. ’

Contracts

We provide many of our addressing, interoperability and infrastructure services pursuant to private
commercial and government contracts. Specifically, we provide wireline and wireless number portability,
implement the allocation of pooled blocks of telephone numbers and provide network management services
pursuant to seven contracts with North American Portability Management LLC, an industry group that represents
all telecommunications service providers in the United States. Although the FCC has plenary authority over the
administration of telephone number portability, it is not a party to our contracts with North American Portability

. Management LLLC. The North American Numbering Council, a federal advisory committee to which the FCC has
delegated limited oversight responsibilities, reviews and oversees North American Portability Management LLC’s
management of these contracts. See “— Regulatory Environment— Telephone Numbering.” We recognize revenue
under our contracts with North American Portability Management LLC primarily on a per transaction basis. The
aggregate fees for transactions processed under these contracts are determined by the total number of transactions,
and these fees are billed to telecommunications service providers based on their allocable share of the total
transaction charges. This allocable share is based on each respective telecommunications service provider’s share of
the aggregate end-user services revenues of all U.S. telecommunications service providers as determined by the
FCC. On November 3, 2005, BellSouth Corporation filed a petition seeking changes in the way our customers are
billed for services provided by us under our contracts with North American Portability Management LLC. In
response to the BellSouth petition, the FCC requested comments from interested parties. As of February 15, 2008,
the FCC had not initiated a formal rulemaking process, and the BellSouth petition remains pending. We do not
believe that the proposed change to the manner in which we bill for services under these contracts would have a
material impact on our customers’ demand for these services. In addition, on June 13, 2007, Telcordia Technologies,
Inc. filed a petition with the FCC requesting an order that would require North American Portability Management
LLC to conduct a new bidding process to appoint a provider of telephone number portability services in the United
States. As of February 15, 2008, the FCC had not initiated a formal rulemaking process, and the Telecordia petition
remains pending. If the Telecordia petition is successful, . we may lose one or more of our contracts with North
American Portability LLC. Under our contracts, we also bill a revenue recovery collections, or RRC, fee of a
percentage of monthly billings to our customers, which is available to us if any telecommunications service
provider fails to pay its atlocable share of total transaction charges. If the RRC fee is insufficient for that purpose,
these contracts also provide for the recovery of such differences from the remaining telecommunications service
providers. Under these contracts, users of our clearinghouse also pay fees to connect to our data center and
additional fees for reports that we generate at the user’s request. Our contracts with North American Portability
Management LL.C continue through June 2015.

We also provide wireline number portability and network management services in Canada pursuvant to a
contract with the Canadian LNP Consortium Inc., a private corporation composed of telecommunications service
providers who participate in number portability in Canada. The Canadian Radio-television and
Telecommunications Commission oversees the Canadian LNP Consortium’s management of this contract. We
bill each telecommunications service provider for our services under this contract primarily on a per transaction
basis. This contract continues through December 2011. The services we provide under the contracts with North
American Portability Management LLC and the Canadian LNP Consortium are subject to rigorous performance
standards, and we are subject to corresponding penalties for failure to meet those standards,

We serve as the North American Numbering Plan Administrator and the National Pooling Administrator
pursuant to two separate contracts with the FCC. Under these contracts, we administer the assignment and
implementation of new area codes in North America, the allocation of central office codes (which are the prefixes
following the area codes) to telecommunications service providers in the United States, and the assignment and
allocation of pooled blocks of telephone numbers in the United States in a manner designed to conserve telephone
number resources. The North American Numbering Plan Administration contract is a fixed-fee government
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contract that was awarded by the FCC in 2003. The contract is structured as a one-year agreement with four one-
year options exercisable by the FCC. The FCC has exercised each of these four options, and this contract is due to
expire on July 8, 2008. We expect to compete for a renewal of this contract. The National Pooling Administration
contract was originally awarded to us by the FCC in 2001. In August 2007, the FCC awarded us a new contract to
continue as the National Pooling Administrator. Under this new contract, we will continue to perform the
administrative functions associated with the allocation of pooled blocks of telephone numbers in the United
States, The terms of this new contract provide for a fixed fee associated with the administration of the pooling
system plus reimbursement of select costs. The initial contract term is two years, commencing in August 2007, and
provides three one-year extension options that are exercisable at the election of the FCC.

We are the operator of the .biz Internet top-level domain by contract with the Internet Corporation for Assigned
Names and Numbers, or ICANN. The .biz contract was originally granted in May 2001. In December 2006, the
ICANN awarded to us a renewal of the .biz contract through December 2012. Under the terms of the amended
agreement, the .biz contract automatically renews after 2012 unless it has been determined that we have been in
fundamental and material breach of certain provisions of the agreement and have failed to cure such breach.
Similarly, pursuant to a contract with the U.S. Department of Commerce, we operate the .us Internet domain
registry. This contract was originally awarded in October 2001. In October 2007, the government awarded to us a
renewal of the .us contract for a period of three years, which may be extended by the government for two additional
one-year periods. The Department of Commerce is currently evaluating the procedures it followed in awarding to us
the .us contract, in response to a bid protest filed by one of our competitors. Pending resolution of this evaluation,
performance under our new .us contract has been stayed, and the terms of our previous .us contract remain in effect.
The .biz and .us contracts allow us to provide domain name registration services to domain name registrars, who pay
us on a per-name basis.

We have an exclusive contract with the CTIA — The Wireless Association® to serve as the registry operator
for the administration of U.S. Common Short Codes. U.S. Commoen Short Codes are short strings of numbers to
which text messages can be addressed — a common addressing scheme that works across all participating wireless
networks. We were awarded this contract in October 2003 through an open procurement process by the major
wireless carriers. The initial term of the contract continued through April 2006, and was renewed automatically for
an additional two-year period pursuant to the terms of the contract. Under the terms of the contract, the term
automatically renews for additional two-year periods unless terminated in accordance with its terms. We provide
U.S. Common Short Code registration services to wireless content providers, who pay us subscription fees per
U.S. Common Short Code registered.

Regulatory Environment
Telephone Numbering

Overview. The Telecommunications Act of 1996 was enacted to remove barriers to entry in the
communications market. Among other things, the Telecommunications Act mandates portability of telephone
numbers and requires traditional telephone companies to provide non-discriminatory access and interconnection to
potential competitors. The FCC has plenary jurisdiction over issues relating to telephone numbers, including
telephone number portability and the administration of telephone number resources. Under this authority, the FCC
promulgated regulations governing the administration of telephone numbers and telephone number portability. In
1995, the FCC established the North American Numbering Council, a federal advisory commiitee, to advise and
make recommendations to the FCC on telephone numbering issues, including telephone number resources
administration and telephone number portability. The members of the North American Numbering Council
include representatives from local exchange carriers, interexchange carriers, wireless providers, VoIP
providers, manufacturers, state regulators, consumer groups and telecommunications associations.

Telephone Number Portability. The Telecommunications Act requires telephone number portability, which
is the ability of users of telecommunications services to retain existing telephone numbers without impairment of
quality, reliability, or convenience when switching from one telecommunications service provider to another.
Through a series of competitive procurements, we were selected by a consortium of service providers representing
the telecommunications industry to develop, build and operate a solution to enable telephone number portability in
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the United States. We ultimately entered into seven regional contracts to administer the system that we developed,
after which the North American Numbering Council recommended to the FCC, and the FCC approved, our
selection to serve as a neutral administrator of telephone number portability. The FCC also directed the seven
original regional entities, each comprising a consortium of service providers operating in the respective regions, to
manage and oversee the administration of telephone number portability in their respective regions, subject to North
American Numbering Council oversight. Under the rules and policies adopted by the FCC, North American
Portability Management LLC, as successor in interest to the seven regional consortiums, has the power and
authority to negotiate master agreements with an administrator of telephone number portability, so long as that
administrator is neutral.

North American Numbering Plan Administrator and National Pooling Administrator. 'We have contracts
with the FCC to act as the North American Numbering Plan Administrator and the National Pooling Administrator,
and we must comply with the rules and regulations of the FCC that govern cur operations in each capacity. We are
charged with administering numbering resources in an efficient and non-discriminatory manner, in accordance with
FCC rules and industry guidelines developed primarily by the Industry Numbering Committee. These guidelines
provide governing principles and procedures to be followed in the performance of our duties under these contracts.
The communications industry regularly reviews and revises these guidelines to adapt to changed circumstances or
as a result of the experience of industry participants in applying the guidelines. A committee of the North American
Numbering Council evaluates our performance against these rules and guidelines each year and provides an annual
review to the North American Numbering Council and the FCC. If we violate these rules and guidelines, or if we fail
to perform at required levels, the FCC may reevaluate our fitness to serve as the North American Numbering Plan
Administrator and the National Pooling Administrator and may terminate our contracts or impose fines on us. The
division of the North American Numbering Council responsible for reviewing our performance as the North
American Numbering Plan Administrator and the National Pooling Administrator has determined that, with respect
to our performance in 2006, we “exceeded” and *more than met” our performance guidelines under each such
respective review. Similar reviews of our performance in 2007 have not yet been completed.

Neutrality. Under FCC rules and orders establishing the qualiﬁcations‘ and obligations of the North
American Numbering Plan Administrator and National Pooling Administrator, and under our contracts with
North American Portability Management LLC to provide telephone number portability services, we are required to
comply with neutrality regulations and policies. Under these neutrality requirements, we are required to operate our
numbering plan, pooling administration and number portability functions in a neutral and impartial manner, which
means that we cannot favor any particular telecommunications service provider, telecommunications industry
segment or technology or group of telecommunications consumers over any other telecommunications service
provider, industry segment, technology or group of consumers in the conduct of those businesses. We are examined
periodically on our compliance with these requirements by independent third parties. The combined effect of our
contracts and the FCC’s regulations and orders requires that we:

« not be a telecommunications service provider, which is generally defined by the FCC as an entity that offers
telecommunications services to the pubiic at large, and is, therefore, providing telecommunications services
on a common carrier basis;

“+ not be an affiliate of a telecommunications service provider, which means, among other things, that we:

* must restrict the beneficial ownership of our capital stock by telecommunications service providers or
affiliates of a telecommunications service provider; and

* may not otherwise, directly or indirectly, control, be controlled by, or be under commen control with, a
telecommunications service provider;

* not derive a majority of our revenue from any single telecommunications service provider; and

* not be subject to undue influence by parties with a vested interest in the outcome of numbering
administration and activities. Notwithstanding our satisfaction of the other neutrality criteria above, the
North American Numbering Council or the FCC could determine that we are subject to such undue
influence. The North American Numbering Council may conduct an evaluation to determine whether we
meet this “unduee influence™ criterion,
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We are required to maintain complete confidentiality of competitive customer information obtained during the
conduct of our business. In addition, as part of our neutrality framework, we are required to comply with a code of
conduct that is designed to ensure our continued neutrality. Among other things, our code of conduct, which was
approved by the FCC, requires that:

* we never, directly or indirectly, show any preference or provide any special consideration to any
telecommunications service provider;

» we prohibit access by our stockholders to user data and proprietary information of telecommunications
service providers served by us (other than access of employee stockholders that is incident to the
performance of our numbering administration duties);

« our shareholders take steps to ensure that they do not disclose to us any user data or proprietary information
of any telecommunications service provider in which they hold an interest, other than the sharing of
information in connection with the performance of our numbering administration duties;

« we not share confidential information about our business services and operations with employees of any
telecommunications service provider;

» we refrain from simultaneously employing, whether full-time or part-time, any individual who is an
employee of a telecommunications service provider and that none of our employees hold any interest,
financial or otherwise, in any company that would violate these neutrality standards;

+ we prohibit any individual who serves in the management of any of our stockholders to be involved directly
in our day-to-day operations;

+ we implement certain requirements regarding the composition of our board of directors;

» no member of our board of directors simultaneously serve on the board of directors of a telecommunications
service provider; and

« we hire an independent party to conduct a quarterly neutrality audit to ensure that we and our stockholders
comply with all the provisions of our code of conduct.

In connection with the neutrality requirements imposed by our code of conduct and under our contracts, we are
subject to a number of neutrality audits that are performed on a quarterly and semi-annual basis. In connection with
these audits, all of our employees, directors and officers must sign a neutrality certification that states that they are
familiar with our neutrality requirements and have not violated them. Failure to comply with applicable neutrality
requirements could result in government fines, corrective measures, curtailment of contracts or even the revocation
of contracts. See “Risk Factors — Risks Related to Qur Business — Failure to comply with neutrality requirements
could result in loss of significant contracts” in liem 1A of this report.

In contemplation of the initial public offering of our securities, we sought and obtained FCC approval for a
“safe harbor” from previous orders of the FCC that required us to seek prior approval from the FCC for any change
in our overall ownership structure, corporate structure, bylaws, or distribution of equity interests, as well as certain
types of transactions, including the issuance of indebtedness by us. Under the safe harbor order, we are required to
maintain provisions in our organizational and other corporate documents that require us to comply with all
applicable neutrality rules and orders. However, we are no longer required to seek prior approval from the FCC for
many of these changes and transactions, although we are required to provide notice of such changes or transactions.
In addition, we are subject to the following requirements:

* we may not issue indebtedness to any entity that is a telecommunications service provider or an affiliate of a
telecommunications service provider without prior approval of the FCC;

» we may not acquire any equity interest in a telecommunications service provider or an affiliate of a
telecommunications service provider without prior approval of the FCC;

« we must restrict any telecommunications service provider or affiliate of a telecommunications service
provider from acquiring or beneficially owning 5% or more of our outstanding capital stock;
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» we must report to the FCC the names of any telecommunications service providers or telecommunications
service provider affiliates that own a 5% or greater interest in our company; and

* we must make beneficial ownership records available to our auditors, and must certify upon request that we
have no actual knowledge of any ownership of our outstanding capital stock by a telecommunications
service provider or telecommunications service provider affiliate other than as previously disclosed.

Internet Domain Name Registrations

We are also subject to government and industry regulation under our Internet registry contracts with the
U.S. government and ICANN, the industry organization responsible for regulation of Internet top-level domains.
We are the operator of the .biz Internet domain under a contract with ICANN originally granted to us in May 2001,
which currently runs through December 2012 and renews automatically thereafter unless it has been determined
that we have been in fundamental and material breach of certain provisions of the agreement and have failed to cure
such breach. Similarly, pursuant to a contract with the U.S. Department of Commerce, we operate the .us Internet
domain registry. This contract was originally granted in October 2001 and was renewed in October 2007 for a period
of three years, with two one-year extension periods exercisable at the option of the U.S. Department of Commerce.
Under each of these registry service contracts, we are required to:

» provide equal access to all registrars of domain names;
* comply with Internet standards established by the industry;
» implement additional policies as they are adopted by the U.S. government or ICANN; and

* with respect to the _us registry, establish, operate and ensure appropriate content on a kids.us domain to serve
as a haven for material that promotes positive experiences for children and families using the Internet.

Intellectual Property

Our success depends in part upon our proprietary technology. We rely principally upon trade secret and
copyright law to protect our technology, including our software, network design, and subject matter expertise. We
enter into confidentiality or license agreements with our employees, distributors, customers, and potential
customers and limit access to and distribution of our software, documentation, and other proprietary
information. We believe, however, that because of the rapid pace of technological change in the
communications industry, the legal protections for our services are less significant factors in our success than
the knowledge, ability, and experience of our employees and the timeliness and quality of services provided by us.
With our entry into the IM market, we have supplemented our traditional approach to technology protection with
patent prosecution designed to protect our technelogy and our ability to deliver our IM solutions to our customers.

Available Information and Exchange Certifications

We maintain an Internet website at www.neustar.biz. Information contained on, or that may be accessed
through, our website is not part of this report. Our annual report on Form 10-K, quarterly reports on Form 10-Q,
current reports on Form 8-K and amendments to reports filed or furnished pursuant to Sections 13(a) and 15(d) of
the Securities Exchange Act of 1934, as amended, are available on the Investor Relations section of our website
under the heading “SEC Filings by NeuStar,” as soon as reasonably practicable after we electronically file such
reports with, or furnish those reports to, the Securities and Exchange Commission. Our Principles of Corporate
Governance, Board of Directors comumittee charters (including the charters of the Audit Committee, Compensation
Committee, and Nominating and Corporate Governance Committee) and code of ethics entitled “Corporate Code of
Business Conduct” also are available on the Investor Relations section of our website. Stockholders may request
free copies of these documents, including a copy of our annual report on Form 10-K, by sending a written request to
our Corporate Secretary at NeuStar, Inc., 46000 Center Oak Plaza, Sterling, VA 20166. In the event that we make
any changes to, or provide any waivers from, the provisions of our Corporate Code of Business Conduct, we intend
to disclose these events on our website or in a report on Form 8-K within four business days of such event.
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Because our common stock is listed on the NYSE, our Chief Executive Officer is required to make an annual
certification to the NYSE stating that he is not aware of any violation by us of the corporate governance listing
standards of the NYSE. Qur Chief Executive Officer made his annual certification to that effect to the NYSE on
August 1, 2007. In addition, we have filed, as an exhibit to this Annual Report on Form 10-K, the certification of our
principal executive officer and principal financial officer required under Section 302 of the Sarbanes-Oxley Act of
2002 to be filed with the Securities and Exchange Commission regarding the quality of our public disclosure.

Cautionary Note Regarding Forward-Looking Statements

This report contains forward-looking statements. In some cases, you can identify forward-looking statements
by terminology such as “may,” “will,” “should” “expects,” “intends,” “plans,” “anticipates,” “believes,”
“estimates,” “predicts,” “potential,” “continue” or the negative of these terms or other comparable terminology.
These statements relate to future events or our future financial performance and involve known and unknown risks,
uncertainties and other factors that may cause our actual results, levels of activity, performance or achievements to
differ materially from any future results, levels of activity, performance or achievements expressed or implied by
these forward-looking statements. Many of these risks are beyond our ability to control or predict. These risks and
other factors include those listed under “Risk Factors” in Item 1A of this report and elsewhere in this report and

include:
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» failures or interruptions of our systems and services;
« security or privacy breaches;
* loss of, or damage to, a data center;

« termination, modification or non-renewal of our contracts to provide telephone number portability and other
clearinghouse services; '

» adverse changes in statutes or regulations affecting the communications industry;
« our failure to adapt to rapid technological change in the communications industry;

+ competition from our customers’ in-house systems or from other providers of addressing, interoperability or
infrastructure services;

« our failure to achieve or sustain market acceptance at desired pricing levels;
* a decline in the volume of transactions we handle;
+ inability to manage our growth;

« economic, political, regulatory and other risks associated with our potential expansion into international
markets;

* inability to obtain sufficient capital to fund our operations, capital expenditures and expansion; and

+ loss of members of senior management, or inability to recrvit and retain skilled employees.

ITEM 1A, RISK FACTORS
Risks Related to Ohr Business

The loss of, or damage to, a data center or any other failure or interruption to our systems or services
could materially harm our revenue and impair our ability to conduct our operations.

Because virtually all of the services we provide require communications service providers to query a copy of
our continuously updated databases and directories to obtain necessary routing and other essential operational data,
the integrity of our data centers and the systems through which we deliver our services is essential to our business.
Notably, our data centers and related systems are essential to the orderly operation of the U.S. telecommunications
system because they enable CSPs to ensure that telephone calls are routed to the appropriate destinations. Our
system architecture is integral 10 our ability to process a high volume of transactions in a timely and effective
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manner. Moreover, both we and our customers rely on hardware, software and other equipment developed,
supported and maintained by third-party providers. We could experience failures or interruptions of our systems and
services, or other problems in connection with our operations, as a result of;

» damage to, or failure of, our computer software or hardware or our connections and outsourced service
arrangements with third parties;

+ failure of, or defects in, the third party systems, software or equipment on which we or our customers rely to
access our data centers and other systems;

« errors in the processing of data by our system;
* computer viruses or software defects;

« physical or electronic break-ins, sabotage, distributed denial of service, or DDoS, attacks, intentional acts of
vandalism and similar events;

* increased capacity demands or changes in systems requirements of our customers;
¢ power loss, natural disasters, or telecommunications failures; or
* errors by our employees or third-party service providers.

We may not have sufficient redundant systems or back-up facilities to allow us to receive and process data in

the event of one of the foregoing events. Further, as the scope of services we provide expands or changes, we may be
required to make significant expenditures to establish new data centers from which we may provide services. If we
cannot adequately protect the ability of our data centers and related systems to perform consistently at a high level
and without interruptions, or otherwise fail to meet our customers” expectations:

* we may experience damage to our reputation, which may adversely affect our ability to attract or retain
customers for our existing services, and may also make it more difficult for us to market our services;

» we may be subject to significant penalties or damages claims, under our contracts or otherwise, including the
requirement to pay substantial penalties related to service level requirements in our contracts;

* we may be required to make significant expenditures to repair or replace equipment, third party systems or,
in some cases, an entire data center, or to establish new data centers and systems from which we may provide
Services;

* our operating expenses or capital expenditures may increase as a result of corrective efforts that we must
perform;

* pur customers may postpone or cancel subsequently scheduled work or reduce their use of our services; or
* one or more of our significant contracts may be terminated early, or may not be renewed.

Any of these consequences would adversely affect our revenue, performance and business prospects.

Security breaches could result in significant liabilities, interruptions of service or reduced quality of
service, which could increase our costs or result in a reduction in the use of our services by our
customers.

Our systems may be vulnerable to physical break-ins, computer viruses, attacks by computer hackers or similar

disruptive problems. If unauthorized users gain access to our databases, they may be able to steal, publish, delete or
modify sensitive information that is stored or transmitted on our networks and that we are required by our contracts
and FCC rules to keep confidential. Such a security or privacy breach could subject us to significant penalties as
well as claims for damages under our contracts. Further, a security or privacy breach could result in an interruption
of service or reduced quality of service, and we may be required to make significant expenditures in connection with
corrective efforts we are required to parform. In addition, a security or privacy breach may harm our reputation and
cause our customers to reduce their use of our services, which could harm our revenue and business prospects.
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Our seven contracts with North American Portability Management LLC represent in the aggregate a
substantial portion of our revenue, are not exclusive and could be terminated or modified in ways
unfavorable to us, and we may be unable to renew these contracts at the end of their term,

Our seven contracts with North American Portability Management LLC, an industry group that represents all
telecommunications service providers in the United States, to provide telephone number portability and other
clearinghouse services are not exclusive and could be terminated or modified in ways unfavorable to us. These
seven separate contracts, each of which represented between 10.4% and 18.3% of our total revenue in 2007,
represented in the aggregate approximately 70.3% of our total revenue in 2007. North American Portability
Management LLC could, at any time, solicit or receive proposals from other providers to provide services that are
the same as or similar to ours. In addition, these contracts have finite terms and are currently scheduled to expire in
June 2015. Furthermore, any of these contracts could be terminated in advance of its scheduled expiration date in
limited circumstances, most notably if we are in default of these agreements. Although these contracts do not
contain cross-default provisions, conditions leading to a default by us under one of our contracts could lead to a
default under others, or all seven.

We may be unable to renew these contracts on acceptabie terms when they are being considered for renewal if
we fail to meet our customers’ expectations, inctuding for performance or other reasons, or if another provider
offers to provide the same or similar services at a lower cost. In addition, competitive forces resulting from the
possible entrance of a competitive provider could create significant pricing pressure, which could then cause us to
reduce the selling price of our services under our contracts. If these contracts are terminated or modified in a manner
that is adverse to us, or if we are unable to renew these contracts on acceptable terms upon their expiration, it would
have a material adverse effect on our business, prospects, financial condition and results of operations.

Our contracts with North American Portability Management LLC contain provisions that may restrict our
ability to use data that we administer in our clearinghouse, which may limit our ability to offer services
that we currently, or intend to, offer.

In addition to offering telephone number portability and other clearinghouse services under our contracts with
North American Portability Management LLC, some of our service offerings not related to these contracts require
that we use certain data from our clearinghouse. We have been informed by North American Portability
Management LLC that they believe that use of this data, which is unrelated to our performance under these
contracts, may not be permissible under the current agreements. If we are subject to burdensome terms of access or
are not permitted to use this data, our ability to offer new services requiring the use of this data may be limited.

Certain of our other contracts may be terminated or we may be unable to renew these contracts, which
may reduce the number of services we can offer and damage our reputation.

In addition to our contracts with North American Portability Management LLC, we rely on other contracts to
provide other services that we offer, including the contracts that appoint us to serve as the:

+ North American Numbering Plan Administrator, under which we maintain the authoritative database of
telephone numbering resousces in North America;,

+ National Pooling Administrator, under which we perform the administrative functions associated with the
administration and management of telephone number inventory and allocation of pooled blocks of
unassigned telephone numbers;

« provider of number portability services in Canada;

= operator of the .us registry;

» pperator of the .biz registry; and

» operator of the registry of U.S. Common Short Codes.

Each of these contracts provides for early termination in limited circumstances, most notably if we are in
default. In addition, our contracts to serve as the North American Numbering Plan Administrator and as the
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National Pooling Administrator and to operate the .us registry, each of which is with the U.S. government, may be
terminated by the government at will. [f we fail to meet the expectations of the FCC, the U.S. Department of
Commerce or our customers, as the case may be, for any reason, including for performance-related or other reasons,
or if another provider offers to perform the same or similar services for a lower price, we may be unable to extend or
renew these contracts. Further, with respect to the renewal or extension of any of our government contracts, we may
be subject to bid protests from a competitor, which may require the dedication of substantial company resources,
and may result in the loss of the contract. If we were unable to renew or extend any of these contracts, the number of
services we are able to offer may be reduced, which would adversely affect our revenue from the provision of these
services. Further, each of the contracts listed above establishes us as the sole provider of the particular services
covered by that contract during its term. If one of these contracts were terminated, or if we were unable to renew or
extend the term of any particular contract, we would no longer be able to provide the services covered by that
contract and could suffer a loss of prestige that would make it more difficult for us to compete for contracts to
provide similar services in the future.

Failure to comply with neutrality requirements could result in loss of significant contracts.

Pursuant to orders and regulations of the U.S. government and provisions contained in our material contracts,
we must continue to comply with certain neutrality requirements, meaning generally that we cannot favor any
particular telecommunications service provider, telecommunications industry segment or technology or group of
telecommunications consumers over any other telecommunications service provider, industry segment, technology
or group of consumers in the conduct of our business. The FCC oversees our compliance with the neutrality
requirements applicable to us in connection with some of the services we provide. We provide to the FCC and the
Nerth American Numbering Council, a federal advisory committee established by the FCC to advise and make
recommendations on telephone numbering issues, regular certifications relating to our compliance with these
requirements. Our ability to comply with the neutrality requirements to which we are subject may be affected by the
activities of our stockholders or other parties. For example, if the ownership of our capital stock subjects us to undue
influence by parties with a vested interest in the outcome of numbering administration, the FCC could determine
that we are not in compliance with our neutrality obligations. Our failure to continue to comply with the neutrality
requirements to which we are subject under applicable orders and regulations of the U.S. government and
commercial contracts may result in fines, corrective measures or termination of our contracts, any one of which
could have a material adverse effect on our results of operations.

Regulatory and statutory changes that affect us or the communications industry in general may increase
our costs or otherwise adversely affect our business.

The FCC has regulatory authority over certain aspects of our operations, most notably our compliance with our
neutrality requirements. We are also affected by business risks specific to the regulated communications industry.
Moreover, the business of our customers is subject to regulation that indirectly affects our business. As
communications technologies and the communications industry continue to evolve, the statutes governing the
communications industry or the regulatory pelicies of the FCC may change. If this were to occur, the demand for
our services could change in ways that we cannot predict and our revenue could decline. These risks include the
ability of the federal government, most notably the FCC, to: '

* increase regulatory oversight over the services we provide;

* adopt or modify statutes, regulations, policies, procedures or programs thai are disadvantageous to the
services we provide, or that are inconsistent with our current or future plans, or that require modification of
the terms of our existing contracts, including the manner in which we charge for certain of our services. For
example,

* In November 2005, BellSouth Corporation filed a petition with the FCC seeking changes in the way our
customers are billed for services provided by us under our contracts with North American Portability
Management LLC; and

* In June 2007, Telcordia Technologies, Inc. filed a petition with the FCC requesting an order that would
require North American Portability Management LLC to conduct a new bidding process to appoint
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a provider of telephone number portability services in the United States. If successful, this petition could
result in the loss of one or more of our contracts with North American Portability Management LLC;

« prohibit us from entering into new contracts or extending existing contracts to provide services to the
communications industry based on actual or suspected violations of our neutrality requirements, business
performance concerns, or other reasons;

« adopt or modify statutes, regulations, policies, procedures or programs in a way that could cause changes to
our operations or costs or the operations of our customers;

+ appoint, or cause others to appoint, substitute or add additional parties to perform the services that we
currently provide; and

» prohibit or restrict the provision or export of new or expanded services under our contracts, or prevent the
introduction of other services not under the contracts based upon restrictions within the contracts or in FCC
policies.

In addition, we are subject to risks arising out of the delegation of the Department of Commerce’s
responsibilities for the domain name system to the International Corporation for Assigned Names and
Numbers, or ICANN. Changes in the regulations or statutes to which our customers are subject could cause
our customers to alter or decrease the services they purchase from us. We cannot predict when, or upon what terms
and conditions, further regulation or deregulation might occur or the effect future regulation or deregulation may
have on our business.

If we do not adapt to rapid technological change in the communications industry, we could lose
customers or market share.

Our industry is characterized by rapid technological change and frequent new service offerings. Significant
technological changes could make our technology and services obsolete. We must adapt to our rapidly changing
market by continually improving the features, functionality, reliability and responsiveness of our addressing,
interoperability and infrastructure services, and by developing new features, services and applications 0 meet
changing customer needs. We cannot guarantee that we will be able to adapt to these challenges or respond
successfully or in a cost-effective way. Our failure to do so would adversely affect our ability to compete and retain
customers or market share.

Although we currently provide our services primarily to traditionai telecommunications companies, many
existing and emerging companies are providing, or propose to provide, IP-based voice services. Our future revenue
and profits will depend, in part, on our ability to provide services to IP-based service providers. For example, we are
currently developing and conducting trial tests of SIP-IX, a comprehensive suite of services designed to enable
direct network-to-network peering between trading partners for voice, video and content services using Session
Initiation Protocol (SIP)-based technologies such as IP multimedia subsystem (IMS) and Voice over Internet
Protocol (VoIP). There can be no assurance that IP communications will grow in any meaningful fashion, or that
SIP-IX will be adopted by potential customers, nor can we guarantee that we will be able to reach acceptable
contract terms with customers to provide this service. In addition, we may experience delays in the development of
one or more features of SIP-1X, which could materially reduce the potential benefits to us for providing this service.

Our customers face implementation and support challenges in introducing IP-based services, which may
slow their rate of adoption or implementation of our solutions.

Historically, communications service providers have been relatively slow to implement new, complex services
such as instant messaging and other IP-based communications. For example, during 2007, we witnessed slower than
anticipated deployment of our mobile instant messaging solutions by our carrier customers. We have limited or no
control over, and may not accurately predict, the pace at which communications service providers implement these
new IP-based services. Moreover, the launch of new 1P-based services by communications service providers
requires significant capital expenditures by our customers to market and drive adoption by end users. We cannot
control the decision over whether such capital expenditures will occur or the timing of such expenditures. In turn,
even if CSPs attempt to drive adoption of new [P-based services, our future revenue and profits will also depend, in
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part, on the wide adoption of such services by end users. Specifically, we may be required to expend substantial
resources to support the efforts of our customers to market and drive the adoption of our mobile instant messaging
services by end users. The failure of, or delay by, communications service providers to introduce and support
IP-based services utilizing our solutions in a timely and effective manner, or the failure by end users to adopt such
services, could have a material adverse effect on our business and operating results.

The market for certain of our addressing, interoperability, and infrastructure services is competitive,
which could result in fewer customer orders, reduced revenue or margins or loss of market share.

Our services frequently compete against the legacy in-house systems of our customers. In addition, although
we are not a telecommunications service provider, we compete in some areas against communications service
companies, commuaications software companies and system integrators that provide systems and services used by
CSPs to manage their networks and internal operations in connection with telephone number portability, instant
messaging and other communications transactions. We face competition from large, well-funded providers of
addressing, interoperability and infrastructure services. Moreover, we are aware of other companies that are
focusing significant resources on developing and marketing services that will compete with us, We anticipate
continued growth of competition. Some of our current and potential competitors have significantly more employees
and greater financial, technical, marketing and other resources than we have. Our competitors may be able to
respond more quickly to new or emerging technologies and changes in customer requirements than we can. Also,
many of our current and potential competitors have greater name recognition that they can use to their advantage,
Increased competition could result in fewer customer orders, reduced revenue, reduced gross margins and loss of
market share, any of which could harm our business.

Our instant messaging technology relies on the use of open standards, which makes us vulnerable to
compelition.

Our instant messaging solutions are integrated with the systems of our CSP customers and with mobile devices
through the use of open standards. If we are unable to integrate our instant messaging solutions with systems used by
our customers or device manufacturers beciause they do not adopt open standards or otherwise, revenue from our
instant messaging solutions will not grow as expected and may decline. In addition, the faiture of, or delay by, the
communications industry to create open standards and protocols for instant messaging could have an adverse effect
on the mobile data market in general and, consequently, our business and operating results, Conversely, the
proliferation of open standards and protocols could make it easier for new market entrants and existing competitors
to introduce products that compete with our solutions, which could adversely affect our business and operating
results.

If we were unable to protect our intellectual property rights adequately, the value of our services and
solutions could be diminished.

QOur success is dependent in part on obtaining, maintaining and enforcing our proprietary rights and our ability
to avoid infringing on the proprietary rights of others. While we take precautionary steps to protect our
technological advantages and intellectual property and rely in part on patent, trademark, trade secret and
copyright laws, we cannot assure that the precautionary steps we have taken will completely protect our
intellectual property rights. Because patent applications in the United States are maintained in secrecy until
either the patent application is published or a patent is issued, we may not be aware of third-party patents, patent
applications and other intellectual property relevant to our services and solutions that may block our use of our
intellectual property or may be used by third-parties who compete with our services and solutions

As we expand our business and introduce new services and solutions, there may be an increased risk of
infringement and other intellectual property claims by third parties. From time to time, we and our customers may
receive claims alleging infringement of intellectual property rights, or may become aware of certain third party
patents that may relate to our services and solutions. For example, our instant messaging solutions are designed to
conform to Open Mobile Alliance, or OMA, specifications and those of other standards bodies. To the extent that
any individual or organization that has contributed intellectual property to OMA or other standards bodies claims
that it has retained its rights relating to such intellectual property, we may be subject to claims of infringement by
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such individuals or organizations, some of which have greater financial resources and larger intellectual property
portfolios than our own.

Additionally, some of our customer agreements require that we indemnify our customers for infringement
claims resulting from their use of our intellectual property embedded in their products. Any litigation regarding
patents or other intellectual property could be costly and time consuming and could divert our management and key
personnel from our business operations. The complexity of the technology involved, and the number of parties
holding intellectual property within the communications industry, increase the risks associated with intellectual
property litigation. Moreover, the commercial success of our services and solutions may increase the risk that an
infringement claim may be made against us. Royalty or licensing arrangements, if required, may not be available on
terms acceptable to us, if at all. Any infringement claim successfully asserted against us or against a customer for
which we have an obligation to defend could result in costly litigation, the payment of substantial damages, and an
injunction that prohibits us from continuing to offer the service or solution in question, any of which could have a
material adverse effect on our business, operating results and financial condition.

QOur intellectual property could be misappropriated, which could force us to become involved in expensive
and time-consuming litigation.

Our ability to compete and continue to provide technological innovation is substantially dependent upon
internally developed technology. We rely on a combination of patent, copyright, and trade secret laws to protect our
intellectual property or proprietary rights in such technology. Despite our efforts 10 protect our intellectual property
and proprietary rights, unauthorized parties may copy or otherwise obtain and use our products, technology or
trademarks. Effectively policing our intellectual property is time consuming and costly, and the steps taken by us
may not prevent infringement of our intellectual property or proprietary rights in our products, technology and
trademarks, particularly in foreign countries where in many instances the local laws or legal systems do not offer the
same level of protection as in the United States.

Our failure to achieve or sustain market acceptance at desired pricing levels could impact our ability to
maintain profitability or positive cash flow.

Our competitors and customers may cause us to reduce the prices we charge for our services and solutions. The
primary sources of pricing pressure include:

« competitors offering our customers services at reduced prices, or bundling and pricing services in a manngr
that makes it difficult for us to compete. For example, a competing provider of interoperability services
might offer its services at lower rates than we do, or a competing domain name registry provider may reduce
its prices for domain name registration;

*» customers with a significant volume of transactions may have enhanced leverage in pricing negotiations with
us; and

» if our prices are too high, potential customers may find it economically advantageous to handle certain
functions internally instead of using us.

We may not be able to offset the effects of any price reductions by increasing the number of transactions we
handle or the number of customers we serve, by generating higher revenue from enhanced services or by reducing
our costs.

A decline in the volume of transactions we handle could have a material adverse effect on our results of
operations.

We earn revenue under our contracts to provide telephone number portability services on a per transaction
basis. There are no minimum revenue requirements in these contracts, which means that there is no limit to the
potential adverse effect on our revenue from a decrease in our transaction volumes. As a result, if industry
participants reduce their usage of our services from their current levels, our revenue and results of operations will
suffer. For example, consolidation in the industry could result in a decline in transactions if the remaining CSPs
decide to handle changes to their networks internally rather than use the services that we provide. Moreover, if
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customer churn among CSPs in the industry stabilizes or declines, or if CSPs do not compete vigorously to lure
customers away from their competitors, use of cur telephone number portability and other services may decline. If
CSPs develop internal systems to address their infrastructure needs, or if the cost of such transactions makes it
impractical for a given carrier to use our services for these purposes, we may experience a reduction in transaction
volumes. Similarly, if instant messaging is not broadly adopted by the end users serviced by our customers, revenue
from our instant messaging solutions will be adversely impacted. Finally, the trends that we believe will drive the
future demand for our clearinghouse services, such as the emergence of IP services, growth of wireless services,
consolidation in the industry, and pressure on carriers to reduce costs, may not actually result in increased demand
for our services, which would harm our future revenue and growth prospects.

If we are unable to manage our growth, our revenue and profits could be adversely affected.

Sustaining our growth has placed significant demands on our management as well as on our administrative,
operational and financial resources. For us to continue 10 manage our growth, we must continue to improve our
operational, financial and management information systems and expand, motivate and manage our workforce. If we
are unable to successfully manage our growth without compromising our quality of service and our profit margins,
or if new systems that we implement to assist in managing our growth do not produce the expected benefits, we may
experience higher turnover in our customer base and our revenue and profits could be adversely affected.

We may not be successful in obtaining complete license usage reports from our customers on a timely
basis, which could impact our reported results.

Although the customers of our instant messaging solutions are generally contractually obligated to provide
license usage reports to us, we may be unable to obtain such reports in a timely manner, or at all, and we may not be
able to confirm that the results provided accurately reflect actual usage. If license usage reports are not received in a
timely manner, we intend to estimate our revenue from instant messaging based on historical reporting trends, if
reasonably possible. Because cur estimates may be based upon late or incomplete information, the timing or amount
of revenue we recognize may vary significantly from actual or expected customer usage and could adversely impact
our reported results.

We may be unable to complete suitable acquisitions, or we may undertake acquisitions that could
increase our costs or liabilities or be disruptive to our business.

We have made a number of acquisitions in the past, and one of our strategies is to pursue acquisitions
selectively in the future. We may not be able (o locate suitable acquisition candidates at prices that we consider
appropriate or to finance acquisitions on terms that are satisfactory to us. If we do identify an appropriate acquisition
candidate, we may not be able to successfully negotiate the terms of an acquisition, finance the acquisition or, if the
acquisition occurs, integrate the acquired business into our existing business. Acquisitions of businesses or other
material operations may require additional debt or equity financing, resulting in additional leverage or dilution to
our stockholders. Integration of acquired business operations could disrupt our business by diverting management
away from day-to-day operations. The difficulties of integration may be increased by the necessity of coordinating
geographically dispersed organizations, integrating personnel with disparate business backgrounds and combining
different corporate cultures. We also may not realize cost efficiencies or synergies or other benefits that we
anticipated when selécting our acquisition candidates, and we may be required to invest significant capital and
resources after acquisition to maintain or grow the businesses that we acquire. In addition, we may need to record
write-downs from future impairments of goodwill or intangible assets, which could reduce our future reported
earnings. If we fail to successfully integrate and support the operations of the businesses we acquire, or if
anticipated revenue enhancements and cost savings are not realized from these acquired businesses, our business,
results of operations and financial condition would be materially adversely affected. Further, at times, acquisition
candidates may have liabilities, neutrality-related risks or adverse operating issues that we fail to discover through
due diligence prior to the acquisition. The failure to discover such issues prior 10 such acquisition could have a
material adverse effect on our business and results of operations.
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Our expansion into international markets may be subject to uncertainties that could increase our costs to
comply with regulatory requirements in foreign jurisdictions, disrupt our operations, and require
increased focus from our management.

In 2006, we acquired Followap Inc., a UK-based enterprise, and we intend to pursue international business
opportunities in the future. International operations and business expansion plans are subject to numerous additional
risks, including economic angd political risks in foreign jurisdictions in which we operate or seek to operate, the
difficulty of enforcing contracts and collecting receivables through some foreign legal systems, unexpected changes
in regulatory requirements and the difficulties associated with managing a large organization spread throughout
various countries. [f we continue to expand our business globally, our success will depend, in large part, on our
ability to anticipate and effectively manage these and other risks associated with our international operations.
However, any of these factors could adversely affect our international operations and, consequently, our operating
results.

For example, our instant messaging solutions primarily target international markets. Risks inherent in
conducting business internationally include:

+ differing technology standards and pace of adoption;
» export restrictions on encryption and other technologies;
* fluctuations in currency exchange rates and any imposition of currency exchange controls;

* increased competition by local, regional, or global companies; and

difficulties in collecting accounts receivable and longer collection periods.

While we attemnpt to hedge our currency risk, we may be unable to do so effectively. In addition, international
sales could decline due to unexpected changes in regulatory requirements applicable to our business, or differences
in foreign laws and regulations, including foreign tax, inteliectual property, labor and contract law. Any of these
factors could harm our international operations and, consequently, our operating results.

Our senior management is important to our customer relationships, and the loss of one or more of our
senior managers could have a negative impact on our business.

We believe that our success depends in part on the continued contributions of our Chief Executive Officer,
Jeffrey Ganck, and other members of our senior management, We rely on our executive officers and senior
management to generate business and execute programs successfully. In addition, the relationships and reputation
that members of our management tearn have established and maintain with our customers and our regulators
contribute to our ability to maintain good customer relations. If we do not retain the services of Jeffrey Ganek or any
other member of senior management, or if we fail to adequately plan for the succession of such individuals, our
customer relationships, results of operations and financial condition may be adversely affected.

We must recruit and retain skilled employees to succeed in our business, and our Jfailure to recruit and
retain qualified emplovees could harm our ability to maintain and grow our business.

We believe that an integral part of our success is our ability to recruit and retain employees who have advanced
skills in the services and solutions that we provide and who work well with our customers in the regulated
environment in which we operate. In particular, we must hire and retain employees with the technical expertise and
industry knowledge necessary to maintain and continue to develop our operations and must effectively manage our
growing sales and marketing organization to ensure the growth of our operations. Our future success depends on the
ability of our sales and marketing organization to establish direct sales channels and to develop multiple distribution
channels with Internet service providers and other third parties. The employees with the skills we require are in
great demand and are likely to remain a limited resource in the foreseeable future. If we are unable 10 recruit and
retain a sufficient number of these employees at all levels, our ability to maintain and grow our business could be
negatively impacted.
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We may need additional capital in the future and it may not be available on acceptable terms.

We have historically relied on outside financing and cash flow from operations to fund our operations, capital
expenditures and expansion. We may require additional capital in the future to fund our operations, finance
investments in equipment or infrastructurz, or respond to competitive pressures or strategic opportunities. However,
our neutrality requirements may limit or prohibit our ability to obtain debt or equity financing by restricting the
ability of certain parties from acquiring our stock or our debt, or the amount that such parties may acquire. In
addition, additional financing may not be available on terms favorable to us, or at all. Further, the terms of available
financing may place limits on our financial and operating flexibility. If we are unable to obtain sufficient capital in
the future, we may:

* not be able to continue to meet customer demand for service quality, availability and competitive pricing;
* be forced to reduce our operations;
= not be abie to expand or acquire complementary businesses; and
 not be able to develop new services or otherwise respond to changing business conditions or competitive
pressures. ‘
Risks Related to Qur Coramon Stock
Our common stock price may be volatile,

The market price of our Class A common stock may fluctuate widely. Fluctuations in the market price of our
Class A common stock could be caused by many things, including:

* our perceived prospects and the prospects of the telephone and Internet industries in general;

» differences between our actual financial and operating results and those expected by investors and analysts;
» changes in analysts’ recommendations or projections;

 changes in general valuations for communications companies;

» adoption or modification of regulations, policies, procedures or programs applicable to our business;

» sales of our Class A common stock by our officers, directors or principal stockholders;

« sales of significant amounts of our Class A common stock in the public market, or the perception that such
sales may occur;

+ sales of our Class A common stock due to a required divestiture under the terms of our certificate of
incorporation; and

» changes in general economic or market conditions and broad market fluctuations,

Each of these factors, among others, could have a material adverse effect on the market price of our Class A
common stock. In addition, in recent years, the stock market in general and the shares of technology companies in
particular have experienced extreme price fluctuations. This volatility has had a substantial effect on the market
prices of securities issued by many companies for reasons unrelated to the operating performance of the specific
companies. Some companies thit have had volatile market prices for their securities have had securities class action
suits filed against them. If a suit were to be filed against us, regardless of the outcome, it could result in substantial
costs and a diversion of our management’s attention and resources. This could have a material adverse effect on our
business, prospects, financial condition and results of operations.

Delaware law and provisions in our certificate of incorporation and bylaws could make a merger, tender
offer or proxy contest difficult, and the market price of our Class A common stock may be lower as a
result.

We are a Delaware corporation, and the anti-takeover provisions of the Delaware General Corporation Law
may discourage, delay or prevent a change in contrel by prohibiting us from engaging in a business combination
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with an interested stockholder for a period of three years after the person becomes an interested stockholder, even if
achange of control would be beneficial to our existing stockhoelders. In addition, our certificate of incorporation and
bylaws may discourage, delay or prevent a change in cur management or control over us that stockholders may
consider favorable. Our certificate of incorporation and bylaws:

« authorize the issuance of “blank check” preferred stock that could be issued by our board of directors to
thwart a takeover attempt;

+ prohibit cumulative voting in the election of directors, which would otherwise enable holders of less than a
majority of our voting securities to elect some of our directors;

» establish a classified board of directors, as a result of which the successors to the directors whose terms have
expired will be elected to serve from the time of election and qualification until the third annual meeting
following election;

» require that directors only be removed from office for cause;

» provide that vacancies on the board of directors, including newly-created directorships, may be filled only by
a majority vote of directors then in office;

» disqualify any individual from serving on our board if such individual’s service as a director would cause us
to violate our neutrality requirements;

+ limit who may call special meetings of stockholders;

« prohibit stockholder action by written consent, requiring all actions to be taken at a meeting of the
stockholders; and

« establish advance notice requirements for nominating candidates for election to the board of directors or for
proposing matters that can be acted upon by stockholders at stockholder meetings.

In order to comply with our neutrality requirements, our certificate of incorporation contains ownership
and transfer restrictions relating to telecommunications service providers and their affiliates, which may
inhibit potential acquisition bids that our stockholders may consider favorable, and the market price of
our Class A common stock may be lower as a result.

In order to comply with neutrality requirements imposed by the FCC in its orders and rules, no entity that
qualifies as a “telecommunications service provider” or affiliate of a telecommunications service provider, as such
terms are defined under the Communications Act of 1934 and FCC rules and orders, may beneficially own 5% or
more of our capital stock. As a result, subject to limited exceptions, our certificate of incorporation prohibits any
telecommunications service provider or affiliate of a telecommunications service provider from beneficially
owning, directly or indirectly, 5% or more of our outstanding capital stock. Among other things, our certificate of
incorporation provides that:

= if one of our stockholders experiences a change in status or other event that results in the stockholder
violating this restriction, or if any transfer of our stock occurs that, if effective, would violate the 5%
restriction, we may elect to purchase the excess shares (i.e., the shares that cause the violation of the
restriction) or require that the excess shares be sold to a third party whose ownership will not violate the
restriction;

+ pending a required divestiture of these excess shares, the holder whose beneficial ownership violates the 5%
restriction may not vote the shares in excess of the 5% threshold; and

* if our board of directors, or its permitted designee, determines that a transfer, atlempted transfer or other
event violating this restriction has taken place, we must take whatevér action we deem advisable to prevent
or refuse to give effect to the transfer, including refusal to register the transfer, disregard of any vote of the
shares by the prohibited owner, or the institution of proceedings to enjoin the transfer.

Our board of directors has the authority to make determinations as to whether any particular holder of our
capital stock is a telecommunications service provider or an affiliate of a telecommunications service provider. Any
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person who acquires, or attempts or intends to acquire, beneficial ownership of our stock that will or may violate this
restriction must notify us as provided in our certificate of incorporation. In addition, any person who becomes the
beneficial owner of 5% or mote of our stock must notify us and certify that such person is not a telecommunications
service provider or an affiliate of a telecommunications service provider. If a 5% stockholder fails to supply the
required certification, we are authorized to treat that stockholder as a prohibited owner — meaning, among other
things, that we may elect to purchase the excess shares or require that the excess shares be sold to a third party whose
ownership will not violate the restriction. We may request additional information from our stockholders to ensure
compliance with this restriction. Our board will treat any “group,” as that term is defined in Section 13(d)(3) of the
Securities Exchange Act of 1934, as a single person for purposes of applying the ownership and transfer restrictions
in our certificate of incorporation.

Nothing in our certificate of incorporation restricts our ability to purchase shares of our capital stock. If a
purchase by us of shares of our capital stock results in a stockholder’s percentage interest in our outstanding capital
stock increasing to over the 5% thresheld, such stockholder must deliver the required certification regarding such
stockholder’s status as a telecommunications service provider or affiliate of a telecommunications service provider.
In addition, to the extent that a repurchase by us of shares of our capital stock causes any stockholder to violate the
restrictions on ownership and transfer contained in our certificate of incorporation, that stockholder will be subject
to all of the provisions applicable to prohibited owners, including required divestiture and loss of voting rights.

These restrictions and requirements may:

* discourage industry participants that might have otherwise been interested in acquiring us from making a
tender offer or proposing some other form of transaction that could involve a premium price for our shares or
otherwise be in the best interests of our stockholders; and

= discourage investment in us by other investors who are telecommunications service providers or who may be
deemed to be affiliates of a telecommunications service provider.

The standards for determining whether an entity is a “telecommunications service provider” are established by
the FCC. In general, a telecommunications service provider is an entity that offers telecommunications services to
the public at large, and is, therefore, providing telecommunications services on a common carrier basis. Moreover, a
party will be deemed to be an affiliate of a telecommunications service provider if that party controls, is controlled
by, or is under common control with, a telecommunications service provider. A party is deemed to control another if
that party, directly or indirectly:

* owns 10% or more of the total outstanding equity of the other party;

» has the power to vote 10% or more of the securities having ordinary voting power for the election of the
directors or management of the other party; or

* has the power to direct or cause the direction of the management and policies of the other party.

The standards for determining whether an entity is a telecommunications service provider or an affiliate of a
telecommunications service provider and the rules applicable to telecommunications service providers and their
affiliates are complex and may be subject to change. Each stockholder is responsible for notifying us if it is a
telecommunications service provider or an affiliate of a telecommunications service provider.

ITEM 1B. UNRESOLVED STAFF COMMENTS

None.

ITEM 2. PROPERTIES

Our corporate headquarters are located in Sterling, Virginia under leases that are scheduled to expire in July
and August 2010. We have two five-year renewal options on these leases.

In addition, we lease operating space in Staines, United Kingdom, Haifa, Israel, Dusseldorf, Germany, Hong
Kong and Singapore. Within the United States, we also lease operating space in North Carolina, the District of
Columbia, Arizona and California. These domestic and international leases expire on various dates through March
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2017. We believe that our existing facilities are sufficient to meet our requirements, and that new space will be
available on commercially reasonable terms as we expand.
ITEM 3. LEGAL PROCEEDINGS

From time to time, we are subject to claims in legal proceedings arising in the normal course of our business.
We do not believe that we are party to any pending legal action that could reasonably be expected to have a material
adverse effect on our business or operating results.

ITEM 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS

None,

PART II

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER
MATTERS AND ISSUER PURCHASE OF EQUITY SECURITIES

Market for Our Common Stock

Prior to June 29, 2005, there was no established public trading market for our Class A common stock. Since
June 29, 2005, our Class A common stock has traded on the New York Stock Exchange under the symbol “NSR.” As
of February 15, 2008, our Class A common stock was held by 129 stockholders of record. The following table sets
forth the per-share range of the high and low sales prices of our Class A common stock as reported on the New York
Stock Exchange for the periods indicated:

_High _Low
Fiscal year ended December 31, 2006
First QUAarer . ... o e $32.32  $27.00
BT 1y BT (= $37.73  $28.41
Third quarter . ... . ... ... . e $33.01  $25.03
FOUrth QUANET. . . . ... ittt it e e e et e $33.80 $26.80
Fiscal year ended December 31, 2007
FArSt QUAITET & ot ettt et ettt e et e e $32.96 $28.03
Second QUAIET . . . ... ... .. e $30.76  326.60
Third quarter .. ....... .. e $3630  $28.58
Fourth quarter. . . ... ... ... . e $36.33 $27.44

There is no established public trading market for our Class B common stock. As of February 15, 2008, our
Class B common stock was held by 7 stockholders of record.

Dividends

We did not pay any cash dividends on cur Class A or Class B common stock in 2006 or 2007 and we do not
expecl to pay any cash dividends on our common stock for the foreseeable future. We currently intend to retain any
future earnings to finance our operations and growth. Our revolving credit facility limits our ability to declare or pay
dividends. We are also limited by Delaware law in the amount of dividends we can pay. Any future determination to
pay cash dividends will be at the discretion of our board of directors and will depend on earnings, financial
condition, operating results, capital requirements, any contractual restrictions and other factors that our board of
directors deems relevant,
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Unregistered Sales of Equity Securities

The following table is a summary of our repurchases of common stock during each of the three months in the
quarter ended December 31, 2007:

Maximum
Total Number of Number of Shares
Shares Purchased as that May Yet Be
Total Number Average Part of Publicly Purchased Under
of Shares Price Paid Announced Plans or the Plans or
Month Purchased{1) per Share Programs Programs
October 1 through 31, 2007 . . ... 615 - $35.18 — —
November 1 through 30, 2007 ... 162 3333 — —

December 1 through 31, 2007 . ..

34,79

-
o
=
B
-~
~J
-J

(1} The number of shares purchased consists of shares of common stock tendered by employees to the Company to
satisfy the employees” tax withholding obligations arising as a result of vesting of restricted stock grants under
the Company's stock incentive plan, which shares were purchased by the Company based on their fair market
value on the vesting date. None of these share purchases were part of a publicly announced program to purchase
common stock of the Company.

Performance Graph

The following chart shows how $100 invested in our Class A common stock on June 29, 2005, the day our
Class A common stock began trading on the New York Stock Exchange, would have grown through the period
ended December 31, 2007, compared with: (a) $100 invested in the Russell 2000 Index, and (b) $100 invested in the
NYSE TMT Index, each over that same period. The comparison assumes reinvestment of dividends. The stock
performance in the graph is included to satisfy our SEC disclosure requirements, and is not intended to forecast or to
be indicative of future performance.

This Performance Graph shall not be deemed to be incorporated by reference into our SEC filings and shall not
constitute soliciting material or otherwise be considered filed under the Securities Act of 1933, as amended, or the
Securities Exchange Act of 1934, as amended.

$150

—{}— NeuStar, Inc.
$140 =Zx— Russell 2000 Index : /
$130 ~0O— NYSE TMT Index A

T | /D/// \
$110 = ‘ -
$100 ‘M

$90
$80 I ) . Ll 1
6/29/05 12/31/05 12/31/06 12/31/07 \
Company Name/Index 6/29/05 12/31/05 12/31/06 12/31/07
NeuStar, INC. .. oo o e e e e e $100 $117 $125 $110
Russelt 2000 IndexX . . . ... v i i i e i n $100 $105 $123 $119
NYSETMT Index ... ... e i iaian $100 $103 $126 $140




ITEM 6. SELECTED FINANCIAL DATA.

The tables below present selected consolidated statements of operations data for cach of the five years ended
December 31, 2007 and selected consolidated balance sheet data as of December 31, 2003, 2004, 2005, 2006 and
2007. The selected consolidated statements of operations data for each of the three years ended December 31, 2005,
2006 and 2007, and the selected consolidated balance sheet data as of December 31, 2006 and 2007, have been
derived from, and should be read together with, our audited consolidated financial statements and related notes
appearing in this report. The selected consolidated statements of operations data for each of the two years ended
December 31, 2003 and 2004, and the selected consolidated balance sheet data as of December 31, 2003, 2004 and
2003, have been derived from our audited consolidated financial statements and related notes not included in this
report. The share and per share data included in the selected consolidated statements of operations data for the years
ended December 31, 2003 and 2004 reflect the 1.4-for-1 split of our common stock effected as part of the
Recapitalization, but do not reflect other aspects of the Recapitalization.

The following information should be read together with, and is qualified in its entirety by reference to, the
more detailed information contained in “Management’s Discussion and Analysis of Financial Condition and
Results of Operations” in Item 7 of this report and our consolidated financial statements and related notes in Item 8
of this report.

Year Ended December 31,
2003 2004 2005 2006 2007
{In thousands, except per share data)

Consolidated Statements of Operations Data:
Totalrevenue. . .......................... BII1,693  $165001 $242,469  $332,957 $429,172
Operating expense:
Cost of revenue (excluding depreciation and

amortization shown separately below). ... ... 37.846 49,261 64,891 86,106 94,948
Sales and marketing ... .................. 14,381 22,743 29,543 47,671 70,833
Research and development .. ... ... .. ..... 6,678 7.377 11,883 17,639 27,381
General and administrative . ............... 11,359 21,144 28,048 34,902 48,633
Depreciation and amortization . .. ........... 16,051 17,285 16,025 24,016 37,731
Restructuring recoveries . .. ... ... (1,296) (220} (389 — —

85,019 117,590 150,001 210,334 279,526
Income from operations .. .................. 26,674 47411 92,468 122,623 149,646
Other (expense) income:
Interest expense . . ...................... (3,119) (2,498) (2,121) (1,300) {1,694)
Interest and other income . ................ . 1,299 1,629 2,406 4,024 5,159
Income before minority interest and income taxes. . 24,854 46,542 92,753 125,347 153,111
Minority interest ... ...... ..., 10 — (104) {95) —
Income before income taxes . ................ 24,864 46,542 92,649 125,252 153,111
Provision for income taxes . . ................ 836 1,166 37,251 51,353 60,776
Netincome ........... ..., 24,028 45,376 55,398 73,899 92,335
Dividends on and accretion of preferred stock . . .. (9,583) (9,737 (4,313) — —

Net income attributable to common stockholders .. $ 14,445 $ 35639 § 51,085 $ 73,869 § 92335

Net income attributable to common stockholders
per common share:

Basic........ ... ... . $ 309 § 633 § 148 § 102 § 122

Diluted ............ .. i $ 031 § 057 § 072 § 094 §$ 117
Weighted average common shares outstanding:

Basic...... ... ... ... i 4,680 5,632 34,437 72,364 75,954

Diluted .......... .o i 76,520 80,237 77,046 78,267 79,235
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Consolidated Balance Sheet Data:
Cash, cash equivalents and short-term

INVESUMENIS. .. . ..ot iie i naenenn
Working capital .. ...... ... ... ... . ...
Goodwill and intangible assets .. ...........
Total assets . .........cocvvrinie v,

Deferred revenue and customer credits,

excluding current portion . ..............

Long-term debt and capital lease obligations,

excluding current portion . ..............

Convertible preferred stock, Senies B, Series C

and Series D. . ....... ... ... ... oL
Total stockholders’ (deficit) equity ..........

As of December 31,

2003 2004 2005 2006 2007
{In thousands)

$ 63087 § 63929 $103475 § 58,252 $198,678
23,630 38,441 113,296 53,970 210,870
54,751 50,703 54,150 257,051 240,944
190,245 211,454 283,215 448,259 616,661
14,840 13,892 18,463 17,921 18,063
5,996 7,964 4,459 3,925 10,923
161,041 140,454 — —_ —_
(68,581) (31,858) 186,163 341,146 480,535
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND
RESULTS OF OPERATIONS

You should read the following discussion and analysis in conjunction with the information set forth under
“Selected Financial Data"” in Item 6 of this report and our consolidated financial statements and related notes in
ftem 8 of this report. The statements in this discussion related to our expectations regarding our future performance,
liguidity and capital resources, and other non-historical statements in this discussion, are forward-looking
statements. These forward-looking statements are subject to numerous risks and uncertainties, including, but
not limited 1o, the risks and uncertainties described in “Risk Factors” in Item 1A of this report and “Business —
Cautionary Note Regarding Forward-Looking Statements" in Item | of this report. Our actual results may differ
materially from those contained in or implied by any forward-looking statements.

Overview

We continued to experience increased demand for our services in 2007, resulting in a 29% increase in revenue
over 2006. Under our contracts to provide telephone number portability services in the United States, we processed
318.5 million transactions, a growth of 36% over 2006. We believe that this growth in transaction volume
demonstrates strong demand for our services from numerous sources, including, most significantly, customers who
have been optimizing their network and who have been upgrading to next generation technologies, such as Internet
Protocol, or [P, systems. Revenue growth from increased transaction volume was partially offset by the reduction in
per transaction pricing that went into effect as part of the amendment and extension of these contracts in September
2006. In addition, with increased reliance by many enterprises on the Internet as a key enabling technology for their
businesses, we have experienced significant growth in demand for NeuStar Ultra Services.

To support our corporate goals of continued growth and to meet the demands of our customers, we initiated
several programs in 2007 to maintain our position in the industry as a provider of essential services. In particular, we
have fully integrated our Ulira Services operations team and technology, leading to streamlined capabilities and
enhanced scatability of our Ultra Services operations, Further, we made substantial investments in the business we
acquired from Followap Inc. in November 2006, which we believe will position this business to take advantage of
the maturing market for mobile instant messaging services. In particular, we have assembled a team with the skills
to enable this business to realize the potential of this developing technology and drive its adoption in the market.

Our Company

We provide the communications industry with critical technology services that solve the industry’s addressing,
interoperability and infrastructure needs. These services are used by CSPs to manage a range of their technical and
operating requirements, including:

* Addressing. We enable CSPs to use critical, shared addressing resources, such as telephone numbers,
Internet top-level domain names, and U.S. Commen Short Codes.

* Interoperability. We enable CSPs to exchange and share critical operating data so that communications
originating on one provider’s network can be delivered and received on the network of another CSP. We also
facilitate order management and work flow processing among CSPs.

* Infrastructure and Other.  We enable CSPs to more efficiently manage changes in their own networks by
centrally managing certain critical data they use to route communications over their own networks.

We derive a substantial portion of our annual revenue on a transaction basis, most of which is derived from
long-term contracts.

Our costs and expenses consist of cost of revenue, sales and marketing, research and development, general and
administrative, and depreciation and amortization.

Cost of revenue includes all direct materials, direct labor, and those indirect costs related to the generation of
revenue such as indirect labor, materials and supplies and facilities cost, Qur primary cost of revenue is related to
personnel costs associated with service implementation, product maintenance, customer deployment and customer
care, including salaries, stock-based compensation and other personnel-related expense. In addition, cost of revenue
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includes costs relating to developing modifications and enhancements of our existing technology and services, as
well as royaltics paid related to our U.S. Common Short Code services. Cost of revenue also includes our
information technology and systems department, including network costs, data center maintenance, database
management, data processing costs, and facilities costs.

Sales and marketing expense consists of personnel costs, such as salaries, sales commissions, travel, stock-
based compensation, and other personnel-related expense; costs associated with attending and sponsoring trade
shows; costs of computer and communications equipment and support services; facilities costs; consulting fees;
costs of marketing programs, such as Internet and print, including product branding, market analysis and
forecasting; and customer relationship management.

Research and development expense consists primarily of personnel costs, including salaries, stock-based
compensation and other personnel-related expense; consulting fees; and the costs of facilities, computer and support
services used in service and technology development.

General and administrative expense consists primarily of personnel costs, including salaries, stock-based
compensation, and other personnel-related expense, for our executive, administrative, legal, finance, and human
resources functions. General and administrative expense also includes facilities, support services, and professional
services fees.

Depreciation and amortization relates to amortization of identifiable intangibles, and the depreciation of our
property and equipment, including our network infrastructure and facilities related to our services.

Critical Accounting Policies and Estimates

The discussion and analysis of our financial condition and results of operations are based on our consolidated
financial statements, which have been prepared in accordance with U.S. generally accepted accounting principles,
or U.S. GAAP. The preparation of these financial statements in accordance with U.S. GAAP requires us to utilize
accounting policies and make certain estimates and assumptions that affect the reported amounts of assets and
liabilities, the disclosure of contingencies as of the date of the financial statements and the reported amounts of
revenue and expense during a fiscal period. The Securities and Exchange Commission considers an accounting
policy to be critical if it is important to a company’s financial condition and results of operations, and if it requires
significant judgment and estimates on the part of management in its application. We have discussed the selection
and development of the critical accounting policies with the audit committee of our board of directors, and the audit
committee has reviewed our related disclosures in this report. Although we believe that our judgments and estimates
are appropriate and correct, actual results may differ from those estimates.

We believe the following to be our critical accounting policies because they are important to the portrayal of
our financial condition and results of operations and they require critical management judgments and estimates
about matters that are uncertain. If actual results or events differ materially from those contemplated by us in
making these estimates, our reported financial condition and results of operation for future periods could be
materially affected. See Item 1A of this report, “Risk Factors,” for certain matters that may bear on our future results
of operations.

" Revenue Recognition

Our revenue recognition policies are in accordance with Securities and Exchange Commission Staff
Accounting Bulletin No., 104, Revenue Recognition. We provide the following services pursuant to various
private commercial and government contracts.

Addressing. Our addressing services include telephone number administration, implementing the allocation
of pooled blocks of telephone numbers, directory services for Internet domain names and U.S. Common Short
Codes, and internal and external managed domain name services. We generate revenue from our telephone number
administration services under two government contracts. Under our contract to serve as the North American
Numbering Plan Administrator, we earn a fixed annual fee and recognize this fee as revenue on a straight-line basis
as services are provided. Under our contract to serve as the National Pooling Administrator, we earn a fixed fee
associated with administration of the pooling system plus reimbursement for costs incurred. We recognize revenue
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for this contract based on costs incurred plus a pro rata amount of the fixed-fee. In the event we estimate losses on
our fixed fee contracts, we recognize these losses in the period in which a loss becomes apparent.

In addition to the administrative functions associated with our rele as the National Pooling Administrator, we
also generate revenue from implementing the allocation of pooled blocks of telephone numbers under our long-term
contracts with North American Portability Management LLC, and we recognize revenue on a per transaction fee
basis as the services are performed. For our Internet domain name services, we generate revenue for Intemet domain
registrations, which generally have contract terms between one and ten years. We recognize revenue on a straight-
line basis over the lives of the related customer contracts.

We generate revenue through internal and external managed domain name services. Our revenue consists of
customer set-up fees, monthly recurring fees and per transaction fees for transactions in excess of pre-established
monthly minimums under contracts with terms ranging from one to three years. Customer set-up fees are not
considered a separate deliverable and are deferred and recognized on a straight-line basis over the term of the
contract. Under our contracts to provide our managed domain name services, customers have contractually
established monthly transaction volumes for which they are charged a recurring monthly fee. Transactions
processed in excess of the pre-established monthly volume are billed at a contractual per transaction rate. Each
month we recognize the recurring monthly fee and usage in excess of the established monthly volume on a per
transaction basis as services are provided. We generate revenue from our U.S. Common Short Code services under
short-term contracts ranging from three to twelve months, and we recognize revenue on a straight-line basis over the
term of the customer contracts.

Interoperability. Qur interoperability services consist primarily of wireline and wireless number portability
and order management services. We generate revenue from number portability under our long-term contracts with
North American Portability Management LLC and Canadian LNP Consortium Inc. We recognize revenue on a per
transaction fee basis as the services are performed. We provide order management services consisting of customer
set-up and implementation followed by transaction processing under contracts with terms ranging from one to three
years. Customer set-up and implementation is not considered a separate deliverable; accordingly, the fees are
deferred and recognized as revenue on a straight-line basis over the term of the contract. Per transaction fees are
recognized as the transactions are processed. We generate revenue from our inter-carrier mobile instant messaging
services under contracts with mobile operators that range from one to three years. These contracts consist of license
fees based on the number of subscribers that use mobile instant messaging services, as well as fees for set-up and
implementation. We recogmze license fee revenue ratably over the term of the contract after completion of
customer set-up and implementation. Customer set-up and implementation is not considered a separate deliverable;
accordingly, the fees are deferred and recognized as revenue on a straight line basis over the remaining term of the
contract following delivery of the set-up and implementation services.

Infrastructure and Other.  Our infrastructure services consist primarily of network management and
connection services. We generate revenue from network management services under our long-term contracts
with North American Portability Management LLC. We recognize revenue on a per transaction fee basis as the
services are performed. In addition, we generate revenue from connection fees and system enhancements under our
contracts with North American Portability Management LLC. We recognize our connection fee revenue as the
service is performed. System enhancements are provided under contracts in which we are reimbursed for costs
incurred plus a fixed fee. Revenue is recognized based on costs incurred plus a pro rata amount of the fee. We
generate revenue from our intra-carrier mobile instant messaging services under contracts with mobile operators
that range from one to three years. These contracts consist of license fees based on the number of subscribers that
use mobile instant messaging services, as well as fees for set-up and implementation. We recognize license fee
revenue ratably over the term of the contract after completion of customer set-up and implementation. Customer
set-up and implementation is not considered a separate deliverable; accordingly, the fees are deferred and
recognized as revenue on a straight line basis over the remaining term of the contract following delivery of the
set-up and implementation services,

31




Significant Contracts

We provide wireline and wireless number portability, implement the allocation of pooled blocks of telephone
numbers and provide network management services pursuant to seven contracts with North American Portability
Management LLC, an industry group that represents all telecommunications service providers in the United States.
We recognize revenue under our contracts with North American Portability Management LLC primarily on a per
transaction basis. The aggregate fees for transactions processed under these contracts are determined by the total
number of transactions, and these fees are billed to telecommunications service providers based on their allocable
share of the total transaction charges. This allocable share is based on each respective telecommunications service
provider’s share of the aggregate end-user services revenue of all U.S. telecommunications service providers, as
determined by the FCC. On November 3, 2005, BellSouth Corporation filed a petition seeking changes in the way
our customers are billed for services provided by us under our contracts with North American Portability
Management LLC. In response to the BellSouth petition, the FCC solicited comments from other interested
parties. As of February 15, 2008, the FCC had not indicated whether it will take any action based on this petition,
and the BellSouth petition remains pending. We do not believe that the proposed change to the manner in which we
bill for services under these contracts would have a material impact on our customers’ demand for these services. In
addition, on June 13, 2007, Telcordia Technologies, Inc. filed a petition with the FCC requesting an order that would
require North American Portability Management LLC to conduct a new bidding process to appoint a provider of
telephone number portability services in the United States. As of February 15, 2008, the FCC had not initiated a
formal rulemaking process, and the Telcordia petition remains pending. Under our contracts, we also bill a Revenue
Recovery Cotlections, or RRC, fee of a percentage of monthly billings to our customers, which is available to us if
any telecommunications service provider fails to pay its allocable share of total transactions charges. If the RRC fee
is insufficient for that purpose, these contracis also provide for the recovery of such differences from the remaining
telecommunications service providers.

The per transaction pricing under these contracts provided for annual volume-based credits that were earned on
all transactions in excess of the pre-determined annual volume threshold. For 2005 and 2006, the maximum
aggregate volume-based credit was $7.5 million, which was applied via a reduction in per transaction pricing once
the pre-determined annual volume threshold was surpassed. When the aggregate credit was fully satisfied, the per
transaction pricing was restored to the prevailing contractual rate. In both 2005 and 2006, the pre-determined annual
transaction volume threshold under these contracts was exceeded, which resulted in the issuance of $7.5 million of
volume-based credits for both years. In September 2006, we amended our contracts with North American
Portability Management LLC. Under thesc amended terms, there are no volume-based credits that were
applied in 2007 or will be applied in later fiscal periods.

Service Level Standards

Pursuant to certain of our private commercial contracts, we are subject to service level standards and to
corresponding penalties for failure to meet those standards. We record a provision for these performance-related
penalties when we become aware that required service levels that would trigger such a penalty have not been met,
which results in a corresponding reduction of our revenue.

For more information regarding how we recognize revenue for each of our service categories, please see the
discussion above under * — Revenue Recognition.”

Goodwill

We have made numerous acquisitions, including the 2006 acquisitions of UltraDNS Corporation and Followap
Inc., resulting in our recording of goodwill, which represents the excess of the purchase price over the fair value of
assets acquired, as well as other definite-lived intangible assets. In accordance with Statement of Financial
Accounting Standards No. 142, Goodwill and Other Intangible Assets, or SFAS No. 142, goodwill and indefinite-
lived intangible assets are not amortized, but are reviewed for impairment upon the occurrence of events or changes
in circumstances that would reduce the fair value of such assets below their carrying amount. Goodwill is required
to be tested for impairment at least annually, or on an interim basis if circumstances change that would indicate the
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possibility of impairment. For purposes of our annual impairment test, we have identified and assigned goodwill 1o
two reporting units, our Clearinghouse segment and our NGM segment.

Goodwill is tested for impairment at the reporting unit level using a two-step approach. The first step is to
compare the fair value of a reporting unit’s net assets, including assigned goodwill, to the book value of its net
assets, including assigned goodwill. Fair value of the reporting unit is determined using both an income and market
approach. To assist in the process of determining if a goodwill impairment exists, we perform internal valuation
analyses and consider other market information that is publicly available, and we may obtain appraisals from
external advisors, If the fair value of the reporting unit is greater than its net book value, the assigned goodwill is not
considered impaired. If the fair value is less than the reporting unit’s net book value, we perform a second step to
measure the amount of the impairment, if any. The second step would be to compare the book value of the reporting
unit’s assigned goodwill to the implied fair value of the reporting unit’s goodwill, using a theoretical purchase price
allocation based on this implied fair value to determine the magnitude of the impairment. If we determine that an -
impairment has occurred, we are required to record a write-down of the carrying value and charge the impairment as
an operating expense in the period the determination is made.

The goodwill impairment test and the determination of the fair value of intangible assets involve the use of
significant estimates and assumptions by management, and are inherently subjective. In particular, for each of our
reporting units, the significant assumptions used include market penetration, anticipated growth rates, and risk-
adjusted discount rates for the income approach, as well as the selection of comparable companies and comparable
transactions for the market approach. Changes in estimates and assumptions could have a significant impact on
whether or not an impairment charge is recognized and also the magnitude of any such charge. Specifically, for our
NGM reporting unit, due to the early stage of its operations and the emerging nature of mobile instant messaging
technelogy, key assumptions incorporated within the valuation have a higher degree of subjectivity and are more
likely to change over time., We believe that the assumptions and estimates used to determine the estimated fair
values of each of our reporting units are reasonable. However, any changes in key assumptions about our businesses
and their prospects, or changes in market conditions, could result in an impairment charge. Such a charge could have
a material effect on our consolidated financial statements because of the significance of goodwill and intangible
assets to our consolidated balance sheet.

Impairment of Long-Lived Assets

Qur long-lived assets primarily consist of property and equipment and intangible assets. In accordance with
Statement of Financial Accounting Standards No. 144, Accounting for the Impairment or Disposal of Long-Lived
Assets, we review long-lived assets and certain identifiable intangibles for impairment whenever events or changes
in circumstances indicate the carrying amount of an asset may not be recoverable. Recoverability of assets to be
held and used is measured by a comparison of the carrying amount of an asset to future undiscounted net cash flows
expected to be generated by the assets. Recoverability measurement and estimating of undiscounted cash flows is
done at the lowest possible level for which there is identifiable assets. If such assets are considered to be impaired,
the impairment to be recognized is measured by the amount by which the carrying amount of assets exceeds the fair
value of the assets, Assets to be disposed of are recorded at the lower of the carrying amount or fair value less costs
to sell.

Accounts Receivable, Revenue Recovery Collections, and Allowance for Doubtful Accounts

Accounts receivable are recorded at the invoiced amount and do not bear interest. In accordance with our
contracts with North American Portability Management LL.C, we bill a RRC fee of a percentage of monthly billings
to our customers. The aggregate RRC fees collected may be used to offset uncollectible receivables from an
individual customer. The RRC fees are recorded as an accrued liability when collected. For the period from
January 1, 2005 through June 30, 2005, this fee was 2% of monthly billings. On July 1, 2003, the RRC fee was
reduced to 1%. Any accrued RRC fees in excess of uncollectible receivables are paid back to the customers annually
on a pro rata basis. All other receivables related to services not covered by the RRC fees are evaluated and, if
deemed not collectible, are appropriately reserved.
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Deferred Income Taxes

We recognize deferred tax assets and liabilities based on temporary differences between the financial reporting
bases and the tax bases of assets and liabilities. These deferred tax assets and liabilities are measured using the
enacted tax rates and laws that will be in effect when such amounts are expected to reverse or be utilized. The
realization of deferred tax assets is contingent upon the generation of future taxable income. When appropriate, we
recognize a valuation allowance to reduce such deferred tax assets to amounts that are more likely than not to be
ultimately realized. The calculation of deferred tax assets (including valuation allowances) and liabilities requires
us to apply significant judgment related to such factors as the application of complex tax laws, changes in tax laws
and our future operations. We review our deferred tax assets on a quarterly basis to determine if a valuation
allowance is required based upon these factors. Changes in our assessment of the need for a valuation allowance
could give rise to a change in such allowance, potentially resulting in additional expense or benefit in the period of
change.

Income tax provision includes U.S. federal, state and local income taxes and is based on pre-tax income or loss.
The provision or benefit for income taxes is based upon our estimate of our annual effective income tax rate. In
determining the estimated annual effective income tax rate, we analyze various factors, including projections of our
annual earnings and taxing jurisdictions in which the earnings will be generated, the impact of state and local
income taxes and our ability to use tax credits and net operating loss carryforwards.

In June 2006, the FASB issued FASB Interpretation No. 48, Accounting for Uncertainty in Income Taxes — an
interpretation of FASB Statement No. 109, or FIN 48, which clarifies the accounting for uncertainty in income taxes
recognized in an enterprise’s financial statements in accordance with SFAS No. 109. FIN 48 is effective for fiscal
years beginning after December 15, 2006, and was adopted by us on January 1, 2007. FIN 48 provides a two-step
approach to recognize and measure tax benefits when the benefits’ realization is uncertain. The first step is to
determine whether the benefit is to be recognized; the second step is to determine the amount to be recognized.
Income tax benefits should be recognized when, based on the technical merits of a tax position, the entity believes
that if a dispute arose with the taxing authority and were taken to a court of last resort, it is more likely than not (i.e.,
a probability of greater than 50 percent) that the tax position would be sustained as filed. If a position is determined
to be more likely than not of being sustained, the reporting enterprisé should recognize the largest amount of tax
benefit that is greater than 50 percent likely of being realized upon ultimate settlement with the taxing authority. The
cumulative effect of applying the provisions of FIN 48 upon adoption is to be reported as an adjustment to beginning
retained earnings. Our practice is to recognize interest and penalties related to income tax matters in income tax
eXpense.

Stock-Based Compensation

In December 2004, the Financial Accounting Standards Board, or FASB, issued Statement of Financial
Accounting Standards, or SFAS, No. 123(R), Share-Based Payment, which requires companies to expense the
estimated fair value of employee stock options and similar awards. This statement is a revision to SFAS No. 123,
Accounting for Stock-Based Compensation, and supersedes Accounting Principles Board Opinion No. 25, or APB
No. 25, Accounting for Stock Issued to Employees, and amends SFAS No. 95, Statement of Cash Flows.

Prior to January 1, 2006, we accounted for our stock-based compensation plans under the recognition and
measurement provisions of APB No. 25, and related interpretations, as permitted by SFAS No. 123. Effective
January 1, 2006, we adopted SFAS No. 123(R), including the fair value recognition provisions, using the modified-
prospective transition method. Under the modified-prospective transition method, compensation cost recognized in
fiscal 2006 and forward includes: (a) compensation cost for all stock-based awards granted prior to but not yet
vested as of January 1, 2006, based on the grant date fair value estimated in accordance with the original provisions
of SFAS No. 123, and (b) compensation cost for all stock-based awards granted subsequent to January 1, 2006,
based on the grant-date fair value estimated in accordance with the provisions of SFAS No. 123(R). Under the
modified prospective transition method, prior periods are not restated. For stock-based awards subject to graded
vesting, we have utilized the “straight-line” method for allocating compensation cost by pertod. Prior to adoption of
SFAS No. 123(R), we presented all benefits of tax deductions resulting from the exercise of stock-based
compensation as an operating cash flow in the consolidated statemenis of cash flows. Beginning on January 1,
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2006, we changed our cash flow presentation in accordance with SFAS No. 123(R), which requires benefits of tax
deductions in excess of the compensation cost recognized (excess tax benefits) to be classified as a financing cash
inflow with a corresponding operating cash outflow.

Both prior and subsequent to the adoption of SFAS No. 123(R), we estimated the value of stock-based awards
on the date of grant using the Black-Scholes option-pricing model. Prior to the adoption of SFAS No. 123(R), the
value of each stock-based award was estimated on the date of grant using the Black-Scholes option-pricing model
for the pro forma information required to be disclosed under SFAS No. 123, The determination of the fair value of
stock-based payment awards on the date of grant using the Black-Scholes option-pricing model is affected by our
stock price as well as assumptions regarding a number of complex and subjective variables. These variables include,
but are not limited to, our expected stock price volatility over the term of the awards, risk-free interest rate and the
expected term of the awards.

« If factors change and we employ different assumptions in the application of SFAS No. 123(R) in future periods,
the compensation expense that we record under SFAS No. 123(R) may differ significantly from what we have
recorded in the current period. Therefore, we believe it is important for investors to be aware of the high degree of
subjectivity involved when using option pricing models to estimate stock-based compensation under
SFAS No. 123(R). Option-pricing models were developed for use in estimating the value of traded options that
have no vesting or hedging restrictions, are fully transferable and do not cause dilution. Because our stock-based
awards have characteristics significantly different from those of freely traded options, and because changes in the
subjective input assumptions can materially affect our estimates of fair values, in our opinion, existing valuation
models, including the Black-Scholes option-pricing model, may not provide reliable measures of the fair values of
our stock-based compensation. Consequently, there is a risk that our estimates of the fair values of our stock-based
compensation awards on the grant dates may bear little resemblance to the actual values realized upon the exercise,
expiration, early termination or forfeiture of those stock-based awards in the future. Certain stock-based awards,
such as employee stock options, may expire worthless or otherwise result in zero intrinsic value as compared to the
fair values originally estimated on the grant date and reported in our consclidated financial statements.
Alternatively, value may be realized from these instruments that is significantly in excess of the fair values
originally estimated on the grant date and reported in our consolidated financial statements. Although the fair value
of our stock-based awards is determined in accordance with SFAS No. 123(R) and the SEC’s Staff Accounting
Bulletin No. 107, Share-Based Payment, using an option-pricing model, that value may not be indicative of the fair
value observed in a willing buyer/willing seller market transaction,

Acquisitions

We have expanded the scope of our services and increased our customer base through selective acquisitions.
Our objective for each acquisition was 1o expand the scope of the services that we provide and to leverage our
clearinghouse capabilities in order to maximize efficiency and provide added value to our customers.

UltraDNS Corporation

On April 21, 2006, we acquired UltraDNS Corporation for $61.8 million in cash and acquisition costs of
$0.8 million. The acquisition further expanded our domain name services and our Internet protocol technologies.
The acquisition was accounted for as a purchase business combination in accordance with SFAS No. 141, Of the
total cash consideration, approximately $6.1 million was distributed to an escrow account for indemnification
claims as set forth in the acquisition agreement. Funds remaining in the account were distributed to the former
stockholders of UltraDNS in accordance with the acquisition agreement following the first anniversary of the
acquisition.

Of the total purchase price, $8.5 million has been allocated to net tangible assets acquired and $20.0 million
has been allocated to definite-lived intangible assets acquired. We utilized a third party valuation specialist to assist
management in determining the fair value of the definite-lived intangible asset base. The income approach, which
includes an analysis of cash flows and the risks associated with achieving such cash flows, was the primary
technique utilized in valuing the identifiable intangible assets. The $20.0 million of definite-lived intangible assets
acquired consists of the value assigned to UltraDNS's direct customer relationships of $14.7 million, web customer

35




relationships of $0.3 million, acquired technology of $4.8 million, and trade names of $0.2 million. We are
amortizing the value of the UltraDNS direct and web customer relationships in proportion to the respective
discounted cash flows over an estimated useful life of 7 and 5 years, respectively. Both acquired technology and
trade names are being amortized on a straight-line basis over 3 years.

Followap Inc.

On November 27, 2006, we acquired Followap Inc. for $139.0 million in cash and acquisition costs of
$1.8 million along with the assumption and payment of certain Followap debt and other liabilities of $5.6 million.
The acquisition further expanded cur Internet protocol technologies, which is a key strategic initiative for us. The
acquisition was accounted for as a purchase business combination in accordance with SFAS No. 141. Of the total
cash consideration, approximately $14.1 million was distributed to an escrow account for indemnification claims as
set forth in the acquisition agreement. The acquisition agreement provides that, following the first anniversary of the
acquisition and the resolution of any pending claims, all funds remaining in the account will be distributed to the
former stockholders and optionholders of Followap in accordance with the acquisition agreement.

Of the total estimated purchase price, a preliminary estimate of $0.2 million has been allocated to net tangible
liabilities assumed and $30.6 million has been allocated to definite-lived intangible assets acquired. We utilized a
third party valuation in determining the fair value of the definite-lived intangible asset base. The income approach,
which includes an analysis of cash flows and the risks associated with achieving such cash flows, was the primary
technique utilized in valuing the identifiable intangible assets. The $30.6 million of definite lived intangible assets
acquired consists of the value assigned to Followap’s customer relationships of $20.8 million and acquired
technology of $9.8 million. We are amortizing the value of the Followap customer relationships using an
accelerated basis over five years and the value of the acquired technology on a straight-line basis over 3 years.

Current Trends Affecting Our Results of Operations

In 2007, we made substantial investments in areas of our business that we believe will serve as the foundation
for our future growth — namely, our telephone number portability platform, Ultra services and mobile instant
messaging. In particular, we focused our efforts and resources on enhancing and developing our systems and
platforms, and to hiring and retaining necessary personnel, to position us to take advantage of the developing
opportunities that we see in the market. '

Increased demand for our telephone number portability services, which has been driven by market trends such
as the implementation of new technologies, expansion of new applications and end user services, has driven
increased transaction volume in our clearinghouse. As the communications industry continues to evolve and
change, we believe that we will experience continved demand for our addressing, interoperability and infrastructure
services. To meet increased demand for our services, we will continue to work with our customers to identify the
problems that they are facing, and develop solutions for those problems through our existing services as well as the
development of new features and functionalities.

We continued to see increased demand for secure, reliable and scalable DNS systems, which was driven
predominantly by enterprises with increasing reliance on the Internet as a key enabling technology for the operation
of their businesses. We believe that enterprises will continue to increase their reliance on the Internet and their DNS-
based systems to run their businesses. As a result, we expect the demand for NeuStar Ultra Services to increase over
time.

We expect continued growth in wireless communications and competition among mobile network operators,
as well as continued development of new wireless applications, such as mobile instant messaging, or mobile IM.
Based on our experience in 2007, and the early development of the mobile instant messaging market, we believe that
mobile network operators will continue to launch and support mobite IM, which will result in increased demand for
our solutions.

We anticipate making further investments in our business to support our ability to take advantage of our long-
term growth opportunities, particularly for those businesses that we have acquired and in areas where we may
acquire business in the future. For example, we made, and anticipate making, substantial investments in additions to
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our sales force, increased facilities and personnel in international markets, and have incurred and expect to continue
to incur costs related to the marketing of our expanded services and solutions. This use of resources may affect our
operating margins.
Consolidated Results of Operations

Year Ended December 31, 2006 Compared to the Year Ended December 31, 2007

The following table presents an overview of our results of operations for the years ended December 31, 2006
and 2007.

2006 2067 2006 vs. 2007
$ $ $ Change % Change
(In thousands, except per share data)

Revenue:
Addressing ............. ... o i .. $103,858 $109,799 % 5,941 5.7%
Interoperability ........... ... ... ... .. ... 56,454 61,679 5,225 9.13%
Infrastructure and other . . . ................. 172,645 257,694 85,049 49.3%
Total revenue . ... ... ...t 332,957 429,172 96,215 28.9%

Operating expense:
Cost of revenue (excludes depreciation and

amortization shown separately below). ... . ... 86,106 94,948 8,842 10.3%
Sales and marketing . .......... ... ... ... 47,671 70,833 23,162 48.6%
Research and development. ................. 17,639 27,381 9,742 55.2%
General and administrative. . .. ........... e 34,902 48,633 13,731 39.3%
Depreciation and amortization . .............. 24,016 37,731 13,715 57.1%

210,334 279,526 69,192 32.9%
Income from operations. . . ................... 122,623 149,646 27,023 22.0%
Other (expense) income:
Interest expense. . ... ..., (1,300) (1,694) (394) 30.3%
Interest and other income. ... ............... 4,024 5,159 1,135 28.2%
Income before minority interest and income taxes . . 125,347 153,111 27,764 22.1%
Minority interest . .. ... ... . L (95) — 95 (100.0)%
Income before income taxes . ................. 125,252 153,111 27,859 22.2%
Provision for income taxes . ........... ... ..., 51,353 60,776 9,423 18.3%
NEetinCOME. . . ...t i i e $ 73,899 % 92335 $18,436 24.9%

Net income attributable to common stockholders per
common share:

Basic .. ... $§ 102§ 122

Diluted .......... ... . i $ 094 § L17
Weighted average commen shares outstanding:

Basic . ... e 72,364 75,954

Diluted ... ... ... 78,267 79,235
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Revenue

Total revenue, Total revenue increased $96.2 million due primarily to increases in infrastructure transactions
under our contracts to provide telephone number portability services in the United States, our expanded range of
DNS services, and growth in the use of U.5. Common Short Codes.

Addressing.  Addressing revenue increased $5.9 million due to the expanded range of DNS services we ‘offer
as a result of our acquisition of UltraDNS Corporation in April 2006, and the continued increase in the use of
U.S. Commeon Short Codes. Specifically, revenue from DNS services increased $18.4 million, consisting of a
$15.0 million increase in revenue from increased use of our NeuStar Ultra Services, and a $3.4 million increase in
revenue from an increased number of domain names under management. In addition, revenue from U.S. Common
Short Codes increased $7.8 million due to an increased number of subscribers for U.S. Common Short Codes. These
increases were offset by a decrease of $19.5 million in revenue under our contracts to provide telephone number
portability services in the United States, We believe that this reduction in addressing revenue was due to a return to
normal network expansion activities by carriers from unusually high levels in 2006, and the reduced pricing under
these contracts that went into effect on January 1, 2007.

Interoperability. Interoperability revenue increased $5.2 million, of which $1.8 million was attributable to
our Clearinghouse business segment and $3.4 million was attributable to our NGM business segment.
Clearinghouse revenue increased predominantly due to increased demand for telephone number portability
services in advance of the introduction of wireless number portability in Canada. Specifically, revenue from
telephone number portability services in Canada increased $6.4 million, which was partially offset by a decrease in
revenue of $4.8 million under our contracts to provide telephone number portability services in the United States
due to decreased competitive churn, NGM revenue was $3.4 million, which was driven by an expansion of the
number of carrier customers utilizing inter-carrier services and the initial stages of end user adoption of mobile
instant messaging. We acquired the NGM business at the end of November 2006; thus there was no corresponding
NGM revenue in 2006.

Infrastructure and other. Infrastructure and other revenue increased $85.0 million, of which $80.4 million
was attributable to our Clearinghouse business segment and $4.6 million was attributable to our NGM business
segment. Clearinghouse revenue increased predominantly due to increased demand.for our network management
services, primarily due to customers making changes to their networks that required actions such as disconnects and
modifications to network elements. We believe these changes were driven largely by trends in the industry,
including the implementation of new technologies by our customers, such as wireless technology upgrades and
network optimization. In addition, infrastructure revenue from our NGM business segment increased $4.6 million,
which was driven by an expansion of the nurnber of carrier customers utilizing intra-carrier services and the initial
stages of end user adoption of mobile instant messaging.

Expense

Cost of revenue. Cost of revenue increased $8.8 million, of which $2.0 million was attributable to our
Clearinghouse business segment and $6.8 million was attributable to our NGM business segment. Clearinghouse
cost of revenue increased due to an increase of $5.7 million in royalty expenses related to U.S. Common Short Code
services. This increase was offset by a reduction of $3.0 million in personnel and personnel-related expense, which
was driven by increased operating efficiencies relating to support of our platforms, and a reduction of $1.5 million in
contractor costs and professional fees. NGM cost of revenue totaled $7.3 million for 2007, representing a
$6.8 million increase over the one month of cost of revenue we incurred following our acquisition of Followap
in November 2006.

Sales and marketing. Sales and marketing expense increased $23.2 million, of which $13.6 million was
attributable to our Clearinghouse business segment and $9.6 million was attributable to our NGM business segment.
Clearinghouse sales and marketing expense increased $9.5 million in personnel and personnel-related expense due
primarily to additions to our sales and marketing team to focus on branding, product launches, expanded DNS
service offerings, and new business development opportunities, including international expansion. In addition,
external costs and other general marketing expense increased $2.0 million. NGM sales and marketing expense
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totaled $10.6 million for 2007, representing a $9.6 million increase over the one month of sales and marketing
expense we incurred following our acquisition of Followap in November 2006.

Research and development. Research and development expense increased $9.7 million, of which $2.4 million
was attributable to our Clearinghouse business segment and $7.3 million was attributable to our NGM business segment.
Clearinghouse research and development expense increased $2.5 million in personne! and personnel-related expense due
primarily to additions to our research and development team to support our service offerings. NGM research and
development expense totaled $7.9 million for 2007, representing a $7.3 million increase over the one month of research
and development expense we incurred following our acquisition of Followap in November 2006.

General and administrative. General and administrative expense increased $13.7 million, of which
$5.7 million was attributable to our Clearinghouse business segment and $8.0 million was attributable to our
NGM business segment. Clearinghouse general and administrative expense increased $3.9 million in personnel and
personnel-related expense due to increased headcount to support business growth. In addition, this increase was
further augmented by the reversal of a legal contingency accrual of $1.5 million in the second quarter of 2006 for
which there was no comparable reversal during the year ended December 31, 2007. NGM general and
administrative expense totaled $8.2 million for 2007, representing an $8.0 million increase over the one month
of general and administrative expense we incurred following our acquisition of Followap in November 2006,

Depreciation and amortization. Depreciation and amortization expense increased $13.7 million, of which
$5.1 million was attributable to our Clearinghouse business segment and $8.6 million was attributable to our NGM
business segment. Clearinghouse depreciation and amortization expense increased primarily due to a $3.4 million
increase in depreciation of capital assets and a $1.7 million increase in amortization of identified intangibles as a
result of our acquisition of UltraDNS. NGM depreciation and amortization expense totaled $9.5 million for 2007,
representing an $8.6 million increase over the one month of depreciation and amortization expense we incurred
following our acquisition of Followap in November 2006. This increase was primarily due to $7.1 million of
expense related to the amortization of identified intangibles as a result of our acquisition of Followap.

Interest expense.  Inierest expense for the year ended December 31, 2007 increased $0.4 million as compared
to the year ended December 31, 2006 due primarily to higher average balances under notes payable.

Interest and other income. Interest and other income for the year ended December 31, 2007 increased
$1.1 million as compared to the year ended December 31, 2006 due to higher yields on average combined cash and
short-term investment balances,

Provision for income taxes. Income tax provision for the year ended December 31, 2007 increased
$9.4 million as compared to the year ended December 31, 2006 due primarily to an increase in income from
operations. Our annual effective tax rate decreased to 39.7% for the year ended December 31, 2007 from 41.0% for
the year ended December 31, 2006.
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Year Ended December 31, 2005 Compared to the Year Ended December 31, 2006

The following table presents an overview of our results of operations for the years ended December 31, 2005
and 2006. The share and per share data in the following table reflect the 1.4-for-1 stock split effected as part of the
Recapitalization, but do not reflect the other aspects of the Recapitalization.

2005 2006 2005 vs. 2006
$ $ $ Change % Change
(In thousands, except per share data)

Revenue:
Addressing . ... . . L i $§ 75036 $103,858  $28,822 38.4%
Interoperability .. ............ ... ... .... 52,488 56,454 3,966 71.6%
Infrastructure and other . . .. ... ............. 114,945 172,645 57,700 50.2%
Total TEVEINUE . . o o o e e et e e e 242,469 332,957 90,488 37.3%

Operating expense:
Cost of revenue (excludes depreciation and

amortization shown separately below). . ... ... 64,891 86,106 21,215 32.7%
Sales and marketing .. .................... 29,543 47,671 18,128 61.4%
Research and development. . ................ 11,883 17,639 5,756 48.4%
General and administrative. . . . .............. 28,048 34,902 6,854 24.4%
Depreciation and amortization .. ............. 16,025 24016 71,991 49.9%
Restructuring recoveries. . ... ............... (389) — 389 {100.0)%

150,001 210,334 60,333 40.2%
Income from operations. . .................... 92 468 122,623 30,155 32.6%
Other (expense) income:
Interest expense. .. .. ..., (2,121) (1,300 821 (38.1%
Interest and other income. . ................. 2,406 4,024 1,618 67.2%
Income before minority interest and income taxes . . 92,753 125,347 32,594 35.1%
Minority interest . . ... ... .. ..o (104) (95) 9 (8.1%
Income before minority interest, . ... ........... 92.649 125,252 32,603 35.2%
Provision for income taxes . .................. 37,251 51,353 14,102 37.9%
Netincome................ J 55,398 73,899 18,501 33.4%
Dividends on and accretion of preferred stock . . . .. (4,313) —_ 4313 (100.0)% :
Net income attributable to common stockholders ... $ 51,085 § 73,890 §22814 44.7%

Net income attributable to common stockholders per
common share:

BasiC . .0t $§ 148 §$ 1.02
Diluted . ... ... .. . $ 072 § 094
Weighted average common shares outstanding:
Basic ........ .. ... ... e 34,437 72,364
Diluted . ... ... . 77,046 18,267
Revenue

Total revenue. Total revenue increased $90.5 million due to increases in addressing, interoperability and
infrastructure transactions.
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Addressing. Addressing revenue increased $28.8 million due primarily to the expanded range of DNS
services offered by NeuStar as a result of the acquisition of UltraDNS in April 2006, and the continued increase in
the number of subscribers for U.S. Common Short Codes. This increase in addressing revenue was also driven by
the continued implementation and expansion of carrier networks to facilitate new communications services, such as
Internet telephony. Specifically, revenue from DNS services increased $18.4 million, consisting of $15.4 million in
revenue from NeuStar Ultra Services and a $3.0 million increase in revenue from our other DNS services as a result
of an increased number of domain names under management. In addition, revenue from U.S. Common Short Codes
increased $8.3 million and national pooling revenue increased $1.7 million.

Interoperability. Interoperability revenue increased $4.0 million due to an increase in wireline and wireless
competition and the associated movement of end users from one CSP to another, and carrier consolidation.
Specifically, revenue from number portability transactions increased $4.5 million, partially offset by a decrease of
$0.5 million in revenue principally due from our order management services.

Infrastructure and other. Infrastructure and other revenue increased $57.7 million due to an increase in the
demand for our network management services. Of this amount, $55.4 million was attributable to customers making
changes to their networks that required actions such as disconnects and modifications to network elements. We
believe these changes were driven largely by trends in the industry, including the implementation of new
technologies by our customers, wireless technology upgrades, carrier vendor changes and network
optimization. The remaining increase of $2.3 million was principally due to other infrastructure services.

Expense

Cost of revenue. Cost of revenue increased $21.2 million due to growth in personnel, contractor costs to
support higher transaction volumes and royalties related to our U.S. Common Short Code services. Of this amount,
personnel-related expense increased $6.8 million due to increased personnel to support our customer deployment
group, software engineering group and operations group. Included in personnel-related expense for the year ended
December 31, 2006 is $1.8 million in stock-based compensation expense; there was no stock-based compensation
expense recorded for the year ended December 31, 2005. Contractor costs for software maintenance activities and
managing industry changes to our clearinghouse increased $5.4 million. Cost of revenue also increased by
$7.1 million principally due to royalty expenses related to U.S. Common Short Code services and revenue share
cost associated with our Internet domain names and registry gateway services, Additionally, general data center
facility costs increased $1.0 million to support higher transaction volumes and expanded service offerings.

Sales and marketing.  Sales and marketing expense increased $18.1 million due to additions to our sales and
marketing team to focus on branding, product launches, expanded DNS service offerings and new business
development opportunities, including international expansion. Of this amount, personnel and personnel-related
expense increased $16.0 million, and professional fees for product branding increased $0.9 million. Included in
personnel-related expense for the year ended December 31, 2006 is $3.9 million in stock-based compensation, as
compared to $1.0 million for the year ended December 31, 2005.

Research and development. Research and development expense increased $5.8 million due to the
development of Internet telephony solutions to enhance our service offerings. Of this increase, personnel and
personnel-related costs increased $4.5 million due to increased headcount. Included in personnel-related expense
for the year ended December 31, 2006 is $1.2 million in stock-based compensation expense; there was no stock-
based compensation expense included in research and development expense for the year ended December 31, 2005.
In addition, consulting expenses increased $1.2 million due to expanded use of outside consultants to augment our
internal research and development resources.

General and administrative. General and administrative expense increased $6.9 million primarily due to
costs incurred to support business growth and costs incurred to comply with our requirements as a public company,
including the Sarbanes-Oxley Act of 2002. Specifically, personnel and personnel-related costs increased
$9.7 million to support business growth and compliance with our requirements as a public company. Included
in this personnel-related expense for the year ended December 31, 2006 is $4.9 million in stock-based compensation
expense, as compared to $1.7 million for the year ended December 31, 2005. In addition, professional fees increased
$0.7 million and general operational costs also increased $3.6 million, which included a $1.5 million increase in bad
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debt expense related to our Ultra Services and order management services. These increases were partially offset by a
$5.8 million reduction of general and administrative expense related to costs and related expenses we incurred in
connection with our two public offerings in 2005 for which there was no comparable expense in 2006. These
increases were further offset by the reversal of a legal contingency accrual of $1.5 million in the second quarter of
2006 for which there was no comparable reversal in 2005,

Depreciation and amortization. Depreciation and amortization expense increased $8.0 million due primarily
to an increase of $5.0 million in the amortization of identified intangibies, which is primarily a result of our
acquisition of UltraDNS and Followap. Additionally, depreciation and amortization expense increased $2.8 million
relating to additional capital assets to support operations.

Restructuring recoveries.  In 2003, we recorded a net restructuring recovery of $0.4 million, which included a
restructuring recovery of $0.7 million after entering into a sub-lease for cur leased property in Chicago with
sub-lease rates more favorable than originally assumed when the restructuring liability for the closure of excess
facilities was recorded in 2002. This was partially offset by a restructuring charge of $317,000 for the closure of our
facility in Oakland, CA, which was completed on October 31, 2005. There were no similar charges during the year
ended December 31, 2006.

Interest expense.  Interest expense decreased $0.8 million in 2006 as compared to 2005 due predominantly to
a decrease in the principal amount outstanding under notes payable and a decrease in the amount of assets subject to
existing capital leases.

Interest and other income. Interest income increased $1.6 million due to higher average cash balances.

Provision for income taxes. Income tax provision in 2006 increased $14.1 million as compared to 2005 due
to an increase in net income. Our annual effective rate increased to 41.0% for the year ended December 31, 2006
from 40.2% for the year ended December 31, 2005.

Consolidated Results of Operations

We operate in two business segments — Clearinghouse and NGM. We have provided consolidated results of
operations for our Clearinghouse business segment and our NGM business segment. For further discussion of the
operating results of our Clearinghouse business segment and our NGM business segment, including revenue,
income {loss) from operations, total assets, goodwill, and intangible assets, see Note 15 to the Consolidated
Financial Statements in Item 8.

Liquidity and Capital Resources

Qur principal source of liquidity is cash provided by operating activities. Our principal uses of cash have been
to fund acquisitions, facility expansions, capital expenditures, working capital and debt service requirements. We
anticipate that our principal uses of cash in the future will be acquisitions, working capital, capital expenditures and
facility expansion.

Total cash and cash equivalents and short-term investments were $198.7 million at December 31, 2007, an
increase from $58.3 million at December 31, 2006. This increase was due primarily to cash provided by operating
activities.

We believe that our existing cash and cash equivalents, short-term investments and cash from operations will
be sufficient to fund our operations for the next twelve months.

Debt and Credit Facilities

On February 6, 2007, we entered into a credit agreement, which provides for a revolving credit facility in an
aggregate principal amount of up to $100.0 million. Borrowings under this revolving credit facility bear interest, at
our option, at either a Eurodollar rate plus a spread ranging from 0.625% to 1.25%, or at a base rate plus a spread
ranging from 0.0% to 0.25%, with such spread in each case depending on the ratio of our consolidated senior funded
indebiedness to consolidated EBITDA. This credit agreement expires on February 6, 2012. As of February 15,
2008, there were no outstanding borrowings under this facility, but available borrowings were reduced by

42




outstanding letters of credit of $10.1 million. Borrowings under the revolving credit facility may be used for
working capital, capital expenditures, general corporate purposes and to finance acquisitions as permitted by the
terms of this credit agreement.

Our credit agreement contains customary representations and warranties, affirmative and negative covenants,
and events of default. Our credit agreement requires us to maintain a minimum consolidated EBITDA to
consolidated interest charge ratio and a maximum consolidated senior funded indebtedness to consolidated
EBITDA ratio. If an event of default occurs and is continuing, we may be required to repay all amounts
outstanding under the credit agreement, Lenders holding more than 50% of the loans and commitments under
the new credit agreement may elect to accelerate the maturity of amounts due thereunder upon the occurrence and
during the continuation of an event of default. As of and for the year ended December 31, 2007, we were in
compliance with these covenants.

" In addition, our credit agreement contains terms that enable us to ensure compliance with neutrality obligations
to which we are subject, including neutrality-based restrictions on assignment and provisions that allow us to
replace or remove a lender or agent to preserve our ability to comply with our neutrality obligations.

Short-term investments

In December 2007, we were advised that a cash reserve fund that we had invested in would be closed to new
investments and immediate redemptions and that there had been a one percent decline in the net asset value of the
fund. As of December 31, 2007, we had approximately $49.2 million invested in this fund. The fund currently has a
projected redemption schedule that will result in approximately 90 percent of the fund being redeemed in 2008. As
of December 31, 2007, we recorded an unrealized loss of $628,000 reiated to this fund. As of February 15, 2008, we
had redeemed $17.0 million and have $32.2 million remaining in this fund.

Discussion of Cash Flows
Cash flows from operations

Net cash provided by operating activities for the year ended December 31, 2007 was $145.9 million, as
compared to cash provided by operating activities of $117.4 million for the year ended December 31, 2006. This
$28.5 million increase was principally the result of a $28.7 million reduction to the cash outflow relating to excess
tax benefits from stock-based compensation, and a $18.4 million increase in net income offset by a $19.8 million
increase in other non-cash adjustments primarily related to depreciation and amortization resulting predominantly
from our acquisitions.

Cash flows from investing

Net cash used in investing activities for the year ended December 31, 2007 was $110.5 million, as compared to
$167.8 million for the year ended December 31, 2006. This $57.3 million decrease in net cash used in investing
activities was principally due to a decrease of $209.5 million in cash paid for acquisitions, which was partially offset
by a $138.6 million increase in the purchase of short-term investments and a $13.6 million increase in purchases of
property and equipment.

Cash flows from financing

Net cash provided by financing activities was $23.6 million for the year ended December 31, 2007, as
compared to $62.1 million for the year ended December 31, 2006. This $38.5 million decrease in net cash provided
by financing activities was principally the result of a decrease of $28.7 million of excess tax benefits from stock-
based compensation. In addition, the overall decrease in net cash provided by financing activities resulted from a
decrease in proceeds of $5.4 miltion from the exercise of common stock options and $3.2 million of shares
repurchased by us during the year ended December 31, 2007 pursuant to the exercise by stock incentive plan
participants of their right to elect to use common stock to satisfy their tax withholding obligations.
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Contractual Obligations

Cur principal commitments consist of obligations under leases for office space, computer equipment and
furniture and fixtures. The following table summarizes our long-term contractual obligations as of December 31,
2007.

Payments Due by Period

Less Than 1.3 4-5 More Than
Total 1 Year Years Years 5 Years
(In thousands)
Capital lease obligations . ............. $9227 $3511 %5717 § — § —
Operating lease obligations . ... ........ 31,189 8510  $13966  $5,024 $3,689
Long-termdebt. . ................... 7,707 . 2501 35206 § — § —
Total. ... $48,123  $14,522  $24889  $5,024 $3.689

The amounts presented in the table above may not necessarily reflect our actual future cash funding
requirements, because the actual timing of the future payments made may vary from the stated contractual
obligation. In addition, due to the uncertainty with respect to the timing of future cash flows associated with our
unrecognized tax benefits at December 31, 2007, we are unable to make reasonably reliable estimates of the period
of cash settlement with the respective taxing authority. Therefore, $2.0 million of unrecognized tax benefits have
been excluded from the contractual obligations table above, See Note 11 to notes to consolidated financial
statements for a discussion on income taxes.

Effect of Inflation

Inflation generally affects us by increasing our cost of labor and equipment. We do not believe that inflation
had any material effect on our results of operations during the years ended December 31, 2005, 2006 and 2007,

Recent Accounting Pronouncements

In September 2006, the FASB issued SFAS No. 157, Fair Valie Measurements (SFAS No. 157). SFAS No. 157
provides enhanced guidance for using fair value to measure assets and liabilities. It clarifies the principle that fair
value should be based on the assumptions market participants would use when pricing the asset or liability and
establishes a fair value hierarchy that prioritizes the information used to develop those assumptions. SFAS No. 157
is effective for fiscal years beginning after November 15, 2007. We are currently evaluating the impact of
SFAS No. 157 on our consolidated financial statements,

In February 2007, the FASB issued SFAS No. 159, The Fair Value Option for Financial Assets and Financial
Liabilities (SFAS No. 159), to permit all entities to choose to elect, at specified election dates, to measure eligible
financial instruments at fair value. An entity shall report unrealized gains and losses on items for which the fair
value option has been elected in earnings at each subsequent reporting date, and recognize upfront costs and fees
related to those items in earnings as incurred and not deferred. SFAS No. 159 applies to fiscal years beginning after
November 15, 2007, with early adoption permitted for an entity that has also elected to apply the provisions of
SFAS No. 157. An entity is prohibited from retrospectively applying SFAS No. 159, untess it chooses early
adoption. We are currently evaluating the impact of the provisions of SFAS No. 159 on our consolidated financial
statements.

In December 2007, the FASB issued SFAS No. 141(R), Business Combinations (SFAS No. 141(R)), which
replaces SFAS No. 141. SFAS No. 141(R) establishes principles and requirements for how an acquirer recognizes
and measures in its financial statements the identifiable assets acquired, the liabilities assumed, any non-controlling
interest in the acquiree and the goodwill acquired. SFAS No. 141(R) also establishes disclosure requirements which
will enable users to evaluate the nature and financial effects of the business combination. SFAS 141(R) is effective
for fiscal years beginning after December 15, 2008. Early adoption of this standard is prohibited. In the absence of
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any planned future business combinations, we do not currently expect SFAS No. 141(R) to have a material impact
on our consolidated financial statements.

In December 2007, the FASB issued SFAS No. 160, Noncontrolling Interests in Consolidated Financial
Statements, which establishes accounting and reporting standards for ownership interests in subsidiaries held by
parties other than the parent, the amount of consolidated net income attributable to the parent and to the
noncontrolling interest, changes in a parent’s ownership interest and the valuation of retained non-controlling
equity investments when a subsidiary is deconsolidated. The Statement also establishes reporting requirements that
require sufficient disclosures that clearly identify and distinguish between the interests of the parent and the
interests of the non-controlling owners. SFAS 160 is effective for fiscal years beginning after December 135, 2008.
Early adoption of this standard is prohibited. In the absence of any noncontrolling {minority) interests, we do not
currently expect SFAS No. 160 to have a material impact on our consolidated financial statements.

In February 2008, the FASB issued FASB Staff Position (FSP) FAS 157-b, Effective Date of FASB Statement
No. 157, which would delay the effective date of SFAS No. 157, or all nonfinanctal assets and nonfinancial
liabilities, except those that are recognized or disclosed at fair value in the financial statements on a recurring basis
(at least annually). The effective date would be delayed by one year to fiscal years beginning after November 15,
2008 and interim periods within those fiscal years. We are currently evaluating the impact of FSP FAS 157-b,
together with SFAS 157, on our consolidated financial statements.

In December 2007, the SEC issued Staff Accounting Bulletin No. 110 (SAB 110) which, effective January 1,
2008, expresses the views of the staff regarding the use of a “simplified” method, as discussed in SAB No. 107
(“SAB 107”), in developing an estimate of expected term of “plain vanilla” share options in accordance with
SFAS No. 123(R). Under the simplified method, the expected term is calculated as the midpoint between the vesting
date and the end of the contractual term of the option. In particular, SAB 107 provides for a company’s election to
use the simplified method, regardless of whether the company has sufficient information to make more refined
estimates of expected term. The use of the simplified method was scheduled to expire on December 31, 2007, as it
was anticipated that more detailed external information about employee exercise behavior would become available.
SAB 110 extends the use of the simplified method for plain vanilla awards in certain situations. We expect to
continue our use of the simplified method for awards issued after December 31, 2007 until such time that historical
exercise information provides a more reliable estimate of the expected term.

Off-Balance Sheet Arrangements

We had no off-balance sheet arrangements as of December 31, 2006 and 2007.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK
We are subject to market risk associated with changes in foreign currency exchange rates and interest rates.

Interest rate exposure is primarily limited to the approximately $100 million of short-term investments owned
by us at December 31, 2007. Such investments consist principally of high-grade auction rate securities and
U.S. government or corporate debt securities. We do not actively manage the risk of interest rate fluctuations on our
short-term investments; however, such risk is mitigated by the relatively short-term nature of these investments. For
the year ended December 31, 2007, a one-percentage point adverse change in interest rates would have reduced our
interest income for the year ended December 31, 2007 by approximately $700,000. In addition, we do not consider
the present rate of inflation to have a material impact on our business.

We have accounts on our foreign subsidiaries” ledgers which are maintained in the respective subsidiary’s local
foreign currency and remeasured into the United States dollar. As a result, we are exposed to movements in the
exchange rates of various currencies against the United States dollar and against the currencies of other countries in
which we sell services.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

Board of Directors and Stockholders
NeuStar, Inc.

We have audited the accompanying consolidated balance sheets of NeuStar, Inc. as of December 31, 2006 and
2007, and the related consolidated statements of operations, stockholders’ (deficit) equity, and cash flows for each
of the three years in the period ended December 31, 2007. Our audits also included the financial statement schedule
listed in the Index at Item 15(a)(2). These financial statements and schedule are the responsibility of the Company’s
management. Qur responsibility is to express an opinion on these financial statements and schedule based on our
audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether the financial statements are free of material misstatement. An audit includes examining, on a test basis,
evidence supporting the amounts and disclosures in the financial statements. An audit also includes assessing the
accounting principles used and significant estimates made by management, as well as evaluating the overall
financial statement presentation. We believe that our audits provide a reasonable basis for our opinion.

In our opinion, the financial statements referred to above present fairly, in all material respects, the
consolidated financial position of NeuStar, Inc. at December 31, 2006 and 2007, and the consolidated results
of its operations and its cash flows for each of the three years in the period ended December 31, 2007, in conformity
with U.S. generatly accepted accounting principles. Also, in our opinion, the related financial statement schedule,
when considered in relation to the basic financial statements taken as a whole, presents fairly in all material respects
the information set forth therein.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
{United States), NeuStar, Inc.’s internal control over financial reporting as of December 31, 2007, based on criteria
established in Internal Control — Integrated Framework issued by the Committee of Sponsoring Organizations of
the Treadway Commission and our report dated February 25, 2008 expressed an unqualified opinion thereon.

As discussed in Note 2 to the consolidated financial statements, effective January 1, 2007, NeuStar, Inc.
adopted Financial Accounting Standards Board (FASB) Interpretation No. 48, Accounting for Uncertainty in
Income Taxes — an interpretation of FASB Statement No. 109. As discussed in Note 2 to the consolidated financial
statements, effective January 1, 2006, NeuStar, Inc. adopted Statement of Financial Accounting Standards (SFAS)
No. 123(R), Share-Based Payment,

/s/ Emst & Young LLP

McLean, Virginia
February 25, 2008
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NEUSTAR, INC.
CONSOLIDATED BALANCE SHEETS
(In thousands, except share and per share data)

December 31,
2006 2007
ASSETS
Current assets:
Cash and cash equivalents . .. ........ ... ... i ittt $ 39,242  $ 98,630
Restricted cash. . ... ... . i i i e e e — 488
ShOTt-term INVESTMENS . . . . o o o vttt sttt e e e e e et e e et e e e 19,010 100,048
Accounts receivable, net of allowance for doubtful accounts of $1,103 and $1,654,
respectively ... .. L 53,108 76,632
Unbilled receivables. .. ... ot e e e 810 383
Notes receivable. . . ... ... o e e e 1,994 2,159
Prepaid expenses and other CUITent assets . . .. ..ottt i 6,945 9,608
Deferred CostS . ... ot e e e e e e e 6,032 8,281
Income taxesreceivable ... ... . ... L 893 —
Deferred tax assels . . . . .ot ittt e e e e e 7,641 13,907
Total CUTTENt ASSES . . . . .\ vt ettt et e et s ettt 135,675 310,136
Property and equipment, met. . .. ... oot e e 42,678 56,191
Goodwill. . .. e e 205,855 204,093
Intangible assets, NEt . . .. .. it e e 51,196 36,851
Notes receivable, long-term . .. ... ... . e 2,918 759
Deferred costs, long-term ., ... ... e e 4,411 3,575
Deferred tax assets, long-term ... ... ... . L e 4,500 —
LT L - 1,026 5,056
TOtal A8 . . . .ttt e e e e e e e $448,259  $616,661

Sec accompanying notes.
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NEUSTAR, INC.

CONSOLIDATED BALANCE SHEETS
(In thousands, except share and per share data)

LIABILITIES AND STOCKHOLDERS’ EQUITY

Current liabilities:
Accounts payable. . ... ...
ACCTUEA BXPBNSES. . o v vttt e et e et e
Deferred revenue . . . ... . . e e i e
Notes payable . ... ... e e e
Capital lease obligations. . . ... ..... ... e e

Accrued reStruUCIUNNg TESEIVE . . . . . . ...ttt ittt et iee e ae e
Income taxes payable . . ... . ... e
Other Habilities . .. .. ot e e e e e

Total current liabilities . . . . .. ..o e e e e e e

Deferred revenue, long-term............ I
Notes payable, long-tertmn . . ... ... .t e
Capital lease obligations, long-term . .. ... ... ... .. ... .. i i
Accrued restructuring reserve, long-term. . .. ... .. . L e
Other liabilities, long-term . . ............ ... oo -. e e e
Deferred tax liability ... .. ... .. . e

Total LHabilities . . o v v v e it e e s
Commitments and contingencies. . . . ... ... vt i

Stockholders’ equity:

Preferred stock, $0.001 par value; 100,000,000 shares authorized; No shares issued
or outstanding as of December 31, 2006 and 2007. . . .. ... ... .. ... ...l

Class A common stock, $0.001 par value; 200,000,000 shares authorized,
74,351,200 shares issued or cutstanding as of December 31, 2006;
77,082,161 shares issued and outstanding as of December 31, 2007 . ..........

Class B common stock, $0.001 par value; 100,000,000 shares authorized; 18,330
and 4,538 shares issued and outstanding as of December 31, 2006 and 2007,
TESPECHVElY . .. e e s

Additional paid-in capital . . .. .. ... e

Treasury stock, 756 and 99,286 shares, at cost, at December 31, 2006 and 2007,
respectively . . ... i

Accumulated other comprehensive loss. .. ... ... o i i
Retained eamnings. . ... ... ..t e e

Total stockholders” equity. . . ... . ... e
Total liabilities and stockholders” equity . .. .. ... ... . i i i

See accompanying notes.
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December 31,
2006 2007
$ 3619 & 9742
49,460 47,501
22,923 32,236
768 2,501
4,367 3,511
368 413
— 3,254
200 108
81,705 99,266
17,921 18,063
174 5,206
3,751 5,717
2,206 1,793
1,356 3.866
— 2,215
107,113 136,126
74 77
243,395 293,785
(22) (3,221)
— (140)
97,699 190,034
341,146 480,535
$448,259  3616,661




NEUSTAR, INC.

CONSOLIDATED STATEMENTS OF OPERATIONS
{(In thousands, except per share data)

Year Ended December 31,

2005 2006 2007
Revenue:
Addressing . .. ... i i $ 75,036 $103,858 $109,799
Interoperability .. ... ... ...t i e e e e 52,488 56,454 61,679
Infrastructure and other . .. . . .. .. .. e 114,945 172,645 257,694
TOtAl TEVEIMUE . o v ittt ettt ettt ettt e i es e 242,469 332,957 420,172
Operating expense:
Cost of revenue (excluding depreciation and
amortization shown separately below) . ...................... 64,891 86,106 94,948
Sales and marketing ... ...... .. ... . .. . . . e 29,543 47,671 70,833
Research and development .. ... ... .. . L e 11,883 17,639 27,381
| General and admunistrative ... ... ... . .. e 28,048 34,902 48,633
| Depreciation and amOrtization . . .. . .............voerrernenn., 16025 24,016 37,731
RESIIUCEUNNG TECOVEFIES . . o .\ vttt i e in e (389) — —
150,001 210,334 279,526
Income from operations ........... ... ... .. ... . i, 92,468 122,623 149,646
Other (expense) income:
Interest expense ... ... ... ... (2,121} (1,300} (1,694)
Interest and other income . . ..., .. ... . .. i e 2,406 4,024 5,159
Income before minority interest and income taxes . ................. 92,753 125,347 153,111
Minority interest. . ... ... . i i e e s {104) {95) —
Income before income taxes . ... ... . i i e .. 92,649 125,252 153,111
Provision for income taxes . . .. ... . ... .. .. e, 37,251 51,353 60,776
Net MCOME. . .ttt et e e e e e e 55,398 73,899 92,335
Dividends on and accretion of preferred stock . . ................... (4,313) — —
Net income attributable .to common stockholders .. . ... ............. $ 51,085 § 73,899 § 92335
Net income per share attributable to common stockholders:
BasiC ... e e e e $ 148 % 102 §$§ 122
Diluted . . ... e e e § 072 % 094 § 117
Weighted average common shares outstanding:
Basic . ... e Cee s 34,437 72,364 - 75954
Diluted . ... e e 77,046 78,267 79,235

See accompanying notes.
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NEUSTAR, INC.

CONSOLIDATED STATEMENT OF STOCKHOLDERS’ (DEFICIT) EQUITY

Balance at December 31, 2004 . . . ..

Common stock options exercised . .

Compensation expense associated
with options issucd to
nonemployees ... .........

Shares issued for acquisition of

fiducianet, Inc. ... ........
Retirement of treasury stock . . . . .

Accretion of preferred stock and

related dividends .. ........

Issvance of Class B common stock
pursuant to conversion of

convertible preferred stock . . . .

Conversion of Class B common
stock 1o Class A common

stock. ...l

Deferred stock compensation
expense associated with issuance

of restricted stock . . . .. ... ..

Amortization of deferred stock

compensation . . ..........
Common stock options exercised . .
Warranis exercised . . .. .. ... ..

Tax benefit from stock option

EXercises . ... ... ... ..
Netincome . ..............

Balance at December 31, 2005. . . . .
Deferred stock compensation
reclassification. . .. ........
Common stock options exercised . .
Stock-based compensation
EXPENSE . . vt v e e e
Conversion of Class B common
stock to Class A common

stock. ...

Restricted stock granted

(forfeited). .. ............
Repurchase of common stock . . . .

Tax benefit from stock option

EXEICISES . . . ... ...
Netincome ...............

Balance at December 31, 2006, . . . .
Comumon stock options exercised . .

Stock-based compensation

EXPEMSE . . - ..l

Conversion of Class B common
stock to Class A common

stock. . ...

Common stock issued upon vesting

of phantom stock units. . .. ...

Common stock received for tax

withholding. . . ...........

Tax benefit from stock option

EXEICISES . . .. it
Netincome ...............

Other comprehensive income (loss)
Unrealized loss on short-term
investments, net of tax of

8247 Lo

Foreign currency translation
adjustment, net of tax of

SI125 . ...
Comprehensive income . ... ..
Balance at December 31, 2007. .. ..

(In thousands)

Accomulated  (Accumulated Total
Class A B Additional  Deferred Other Deficit)  Stockbalders’
c Stock ~_CommonSteck — “pgig.ip Stock  Treasury Comprehensive Retmined  {Deficit)
Shares Amount Shares Amount  Capital Compensation Stock  (Loss) Income  Earnings Equity
— & 6160 $ 6 § —  5(1,733) 01125 & — $(29.006) $(31,858)
_— — 466 1 246 - —_ — — 247
— — — — 2214 — — — — 2,214
— — 36 — 388 — — — — 388
— — (236} — (1,125) — 1,125 — — —
—_ — — — (1,721 — _ - (2.592) (4.313)
— — 53435 53 138,452 —_ —_ — — 138,505
59,662 60 (59,662) (60) — — — - — _
5 — — - 160 (160} — — — —
— — — — - 447 — — — 447
2,122 2 — — 7.700 — — — — 7.7
6,362 6 — — 418 —_ — — — 424
— — — - 17,000 — — — 17,000
— — — — — —_ —_ — 55,398 55,398
68,151 68 199 — 163,741 (1,446) — — 23,800 136,163
_ — — — (1,446) 1,446 — —_ — —
5919 & — — 19,693 — —_ — — 19,699
— — — -— 11,890 —_ — — — 11,890
181 — (18 — — — — _— — _
100 — — — — — — — — —
— — — —_ — — (22) — —- (22)
_— — — — 49,517 — — — —_ 49,517
— — e — — —_ — 73,899 73,899
74,351 74 18 — 243365 — (22) —_ 97,699 341,146
2,493 2 — — 14,319 — — — — 14,321
— —_ — — 15,265 — — — — 15,265
14 — (i4y — — —_ - _— — —
224 1 — — — — —_— — — 1
— — — — — - {3,199) — — (3.199)
— —_ - _— 20,806 — — — — 20,306
- = — — — - — —_ 92,335 92,335
- _ - _ - - — @8y — (381)
_ — — — — —_ —_ 241 — 241
92,195
71082 §77 4 §— 85293785 § — &322) ¥ 140) $190,034  $480,535

See accompanying notes.
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NEUSTAR, INC.

CONSOLIDATED STATEMENTS OF CASH FLOWS
(In thousands)

Year Ended December 31,

2005 2006 2007
Operating activitics:
NelinCome . . ... e e $55398 % 73,899 § 92335
Adjustments to reconcile net income to net cash provided by operating activities:
Depreciation and amortization . . .. oo vttt e e e e 16,025 24,016 37,731
Stock-based compensation. . . ... ... . L e 2,661 11,890 15,265
Amortization of deferred financing costs. .. .. ..., ... ... . .. i 57 5 158
Tax benefit from stock OpLion Xercises ... ... vttt i 17,000 (49,517 (20,806)
Deferred income taxes . . .. .. ... ... e, (2,289) 1,448 3,585
Noncash Testructuring TeCOVETIES . . . . . v v v vttt e e it e e et e e e e eee e e (389) — —
Provision fordoubtful accounts . . ... ... .. L 551 2,041 2,601
Minority dnterest . . ... . L. e e e e 104 95 —
Changes in operating assets and liabilities, net of acquisitions:
Accounts receivable . . . .. ... {5,254) (21,221 (27,743
Unbilled receivables . . .. ... .. o i e (5,414} 5,944 427
Notes receivable. .. .. .. e e 4,290 (3,838) 1,994
Prepaid expenses and other current assets . ... .. ... ot i e e {1,570) 2,560 (59)
Deferred costs . . ..o i e e e {5,902) (170) (1,413)
Income ax receivable. . . . ... . e e e e e (14,595) 63,219 21,699
L o L 658 @11) 211
Other liabilities . . . . .. L e e e — — 1,119
Accounts payable and accrued expenses . . ... ... .. L L L. 7,840 6,263 7.098
Income taxes payable . . . .. ... .. ... ... (419} — 3,254
Accrued reStrUCIUFINgE TCSEIVE . . .o vt vt ettt et te e e et e e (1,550 (534) (368)
CustomEr Credifs . . . . .. e e e (15,541) — —
Deferred revenue . . . .. ... . e 9,542 1,691 8,782
Net cash provided by operating activities . .............. . ... ......... 61,202 117,380 145,870
Investing activities:
Purchases of property and equipment . .. .. ... ... .. e e (12,390) (13,658) (27,244)
(Purchases) sales of investments, net . ............ ... ... . ... (31,036) 56,936 (81,666)
Businesses acquired, netof cashacquired . . .. ...... ... ... . ... . (2,540) (211,072) (1,569)
Net cash used ininvesting activities . . . . ... ... i i it it {46,466) {167,794) (110,479)
Financing activities:
Release (disbursement) of restricted cash .. . ... ... . ... .. ... ... ... 5,296 374 (488)
Principal repayments onnotes payable .. .. ... ... .. L .. (5,406) (1,443) (3,323)
Principal repayments on capital lease obligations . . . ..................... (5,939 {5,998) (4,486)
Proceeds from exercise of common stock options. . . . ......... ... ... ..., 5,661 19,699 14,321
Proceeds from exercise of warrants . ... ... . ... . ... ... ... i, 424 —_ —
Payment of preferred stock dividends .. ... ... .. ... ... . . oL . (6,262) — —
Excess tax benefits from stock-based compensation .. ... ... ... ... L. — 49,517 20,806
Repurchase of common stock . ... ... ... . . i e — (22) (3.199)
Net cash (used in) provided by financing activities. . .. ................... (6,226) 62,127 23,631
Effect of foreign exchange rates on cash and cash equivalents. ... ............. — — 366
Net increase in cash and cash equivalents. . .. ... .. .. ... .. ... ... . ... ... 8,510 11,713 59,388
Cash and cash equivalents at beginning of year. . .. ... ... ... ... ... .. ... 19,019 27,529 39,242
Cash and cash equivalenis atend of year ... ... .. ... ... .. it $27529 $ 39242 § 98,630
Supplemental cash flow information:
Cash paid forinterest . . . . . .. ... ... e $ 1,377 & 870 % 1,05
Cash paid (refunds received) forincome taxes . ... .. .vi i ii i $37.583 $ (14,172) $ 30953

See accompanying notes.
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1. DESCRIPTION OF BUSINESS AND ORGANIZATION

NeuStar, Inc. (the Company) was incorporated as a Delaware corporation in 1998, The Company provides the
communications industry with essential clearinghouse services. Its customers use the databases the Company
contractually maintains in its clearinghouse to obtain data required to successfully route telephone calls in North
America, to exchange information with other communications service providers and to manage technological
changes in their own networks. The Company operates the authoritative directories that manage virtually all
telephone area codes and numbers, and it enables the dynamic routing of calls among thousands of competing
communications service providers, or CSPs, in the United States and Canada. Ali CSPs that offer
telecommunications services to the public at large, or telecommunications service providers, must access the
Company’s clearinghouse to properly route virtually all of their customers’ calls. The Company also provides
clearinghouse services to emerging C8Ps, including Internet service providers, mobile network operators, cable
television operators, and voice over Internet protocol, or VolP, service providers. In addition, the Company provides
domain name services, including internal and external managed DNS solutions that play a key role in directing and
managing traffic on the Internet, and it also manages the authoritative directories for the .us and .biz Internet
domains. The Company operates the authoritative directory for U.S. Common Short Codes, part of the short
messaging service relied upon by the U.S. wireless industry, and provides solutions used by mobile network
operators throughout Europe to enable mobile instant messaging for their end users.

The Company was founded to meet the technical and operational challenges of the communications industry
when the U.S. government mandated local number portability in 1996. While the Company remains the provider of
the authoritative solution that the communications industry relies upon to meet this mandate, the Company has
developed a broad range of innovative services to meet an expanded range of customer needs. The Company
provides the communications industry with critical technology services that solve the addressing, interoperability
and infrastructure needs of CSPs. These services are now used by CSPs to manage a range of their technical and
operating requirements, including:

* Addressing. The Company enables CSPs to use critical, shared addressing resources, such as telephone
numbers, Internet top-level domain names, and U.S, Common Short Codes,

¢ Interoperability. The Company enables CSPs to exchange and share critical operating data so that
communications originating on one provider’s network can be delivered and received on the network of
another CSP. The Company also facilitates order management and work flow processing among CSPs,

e Infrastructure and Other. The Company enables CSPs to more efficiently manage their networks by
centrally managing certain critical data they use to route communications over their own networks.

On June 28, 2005, the Company effected a recapitalization, which invelved (i) the payment of $6.3 million for
all accrued and unpaid dividends on all of the then-outstanding shares of preferred stock, followed by the conversion
of such shares into shares of common stock, (ii} the amendment of the Company’s certificate of incorperation to
provide for Class A common stock and Class B common stock, (iii) and the split of each share of common stock into
1.4 shares and the reclassification of the common stock into shares of Class B common stock (collectively, the
“Recapitalization”). Each share of Class B common stock is convertible at the option of the holder into one share of
Class A common stock.

On June 28, 2005, the Company made an initial public offering of 31,625,000 shares of Class A common stock,
which included the underwriters’ over-allotment option exercise of 4,125,000 shares of Class A common stock. All
the shares of Class A common stock sold in the initial public offering were sold by selling stockholders and, as such,
the Company did not receive any proceeds from that offering. Prior to the Company’s initial public offering, holders
of 100,000 shares of Series B Voting Convertible Preferred Stock, 28,569,692 shares of Series C Voting Convertible
Preferred Stock, and 9,098,525 shares of Serics D Voting Convertible Preferred Stock converted their shares into
500,000, 28,569,692, and 9,098,525 shares of the Company’s common stock, respectively, after which the split by
means of a reclassification, as described in clauses (ii) and (iii) of the previous paragraph, was effected.
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~ The accompanying consolidated financial statements give retroactive effect to the amendment of the
Company’s certificate of incorporation to provide for Class A common stock and Class B common stock and
the split of each share of common stock into | .4 shares and the reclassification of the common stock into shares of
Class B common stock, as though these events occurred at the beginning of the earliest period presented.

2. SUMMARY OF SIGNIFIYANT ACCOUNTING POLICIES
Basis of Presentation and Consolidation

The consolidated financial statements include the accounts of the Company and its majority-owned
subsidiaries. All material intercompany transactions and accounts have been eliminated in consolidation. The
Company consolidates investments where it has a controlling financial interest as defined by Accounting Research
Bulletin (ARB) No. 51, Consolidated Financial Statements, as amended by Statement of Financial Accounting
Standards (SFAS) No. 94, Consolidation of all Majority-Owned Subsidiaries. The usual condition for controlling
financial interest is ownership of a majority of the voting interest and, therefore, as a general rule, ownership,
directly or indirectly, of more than 50% of the outstanding voting shares is a condition indicating consolidation.
Minority interest is recorded in the statement of operations for the share of income or loss allocated to minority
stockholders to the extent that the minority stockholder’s investment in the subsidiary does not fall below zero. For
investments in variable interest entities, as defined by Financial Accounting Standards Board (FASB) Interpretation
No. 46, Consolidation of Variable Interest Entities, the Company would consolidate when it is determined to be the
primary beneficiary of a variable interest entity. For those investments in entitics where the Company has significant
influence over operations, but where the Company neither has a controlling financial interest nor is the primary
beneficiary of a variable interest entity, the Company follows the equity method of accounting pursuant to
Accounting Principles Board (APB) Opinion No, 18, The Eguiry Method of Accounting for Investments in Common
Stock. The Company does not have any variable interest entities or investments accounted for under the equity
method of accounting.

Use of Estimates

The preparation of financial statements in conformity with U.S. generally accepted accounting principles
requires management to make estimates and assumptions that affect the reported amounts of assets and liabilities,
the disclosure of contingent assets and liabilities at the date of the financial statements and the reported amounts of
revenue and expense during the reporting pericds. Significant estimates and assumptions are inherent in the analysis
and the measurement of deferred tax assets, the identification and quantification of income tax liabilities due to
uncertain tax positions, and the determination of the allowance for estimated uncollectible accounts. Actual results
could differ from those estimates.

The goodwill impairment test and the determination of the fair value of intangible assets involve the use of
significant estimates and assumptions by management, and are inherently subjective. In particular, for each of the
Company’s reporting units, the significant assumptions used include market penetration, anticipated growth rates,
and risk-adjusted discount rates for the income approach, as well as the selection of comparable companies and
comparable transactions for the market approach. Changes in estimates and assumptions could have a significant
impact on whether or not an impairment charge is recognized and also the magnitude of any such charge.
Specifically, for the Company’s NGM reporting unit, due to the early stage of its operations and the emerging nature
of mobile instant messaging technology, key assumptions incorporated within the valuation have a higher degree of
subjectivity and are more likely to change over time. The Company believes that the assumptions and estimates
used to determine the estimated fair values of each of its reporting units are reasonable. However, any changes in
key assumptions about the Company’s businesses and prospects, or changes in market conditions, could result in an
impairment charge. Such a charge could have a material effect on the Company’s consolidated financial statements
because of the significance of goodwill and intangible assets to the Company’s consolidated balance sheet.
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Fair Value of Financial Instruments

SFAS No. 107, Disclosures about Fair Vaiue of Financial Instruments, requires disclosures of fair value
information about financial instruments, whether or not recognized in the balance sheet, for which it is practicable
to estimate that value. Due to their short-term nature, the carrying amounts reported in the consolidated financial
statements approximate the fair value for cash and cash equivalents, accounts receivable, accounts payable and
accrued expenses. As of December 31, 2006 and 2007, the Company belicves the carrying value of its long-term
notes receivable approximates fair vatue as the interest rates approximate a market rate, The fair value of the
Company’s long-term debt is based upon quoted market prices for the same and similar issuances giving
consideration to quality, interest rates, maturity and other characteristics, As of December 31, 2006 and 2007,
the Company believes the carrying amount of its long-term debt approximates its fair value since the fixed and
variable interest rates of the debt approximate a market rate.

Cash and Cash Equivalents

The Company considers all highly liquid investments, which are readily convertible into cash and have original
maturities of three months or less at the time of purchase, to be cash equivalents. Supplemental non-cash
information to the consolidated statements of cash flows is as follows: '

Year Ended December 31,

2005 2006 2007
(In thousands)
Fixed assets acquired through capital leases . . .................. $3,470 $5,154 §$ 5,597
Fixed assets acquired through notes payable. . ... ............... 1,002 — 10,049
Accounts payable incurred to purchase fixed assets . ............. 79 85 345
Business acquired with common shares (see Note 3) .., .., e 388 — —

Restricted Cash

At December 31, 2007, approximately $488,000 of cash was held with a local bank in the form of a bank
guarantee as security for the Company’s performance under a noncancelable operating lease agreement and was
classified as restricted cash on the consolidated balance sheets, There was no restricted cash at December 31, 2006.

Derivatives and Hedging Activities

The Company recognizes all derivative financial instruments in the consolidated financial statements at fair
value regardless of the purpose or intent for holding the instrument, in accordance with. SFAS No. 133, Accounting
for Derivative Instruments and Hedging Activities, as amended. Changes in the fair value of derivative financial
instruments are either recognized periodically in the results of operations or in stockholders’ equity as a component
of other comprehensive income, depending on whether the derivative financial instrument qualifies for hedge
accounting and, if so, whether it qualifies as a fair value hedge or cash flow hedge. Generally, changes in the fair
value of the derivatives accounted for as fair value hedges are recorded in the results of operations along with the
portions of the changes in the fair values of the hedged items that relate to the hedged risks. Changes in fair value of
derivatives accounted for as cash flow hedges, to the extent they are effective as hedges, are recorded in other
comprehensive income. Changes in fair values of derivatives not qualifying as hedges are reported in the results of
operations.

Concentrations of Credit Risk

Financial instruments that are potentially subject to a concentration of credit risk consist principally of cash,
cash equivalents, short-term investments and accounts receivable. The Company's cash and short-term investment
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policies are in place to restrict placement of these instruments with only financial institutions evaluated as highly
creditworthy.

With respect to accounts receivable, the Company performs ongoing evaluations of its customers, generally
granting uncolfateralized credit terms to its customers, and maintains an allowance for doubtful accounts based on
historical experience and management’s expectations of future losses. Customers under the Company’s contracts
with the North American Portability Management LLC are charged a Revenue Recovery Collection fee (See
Accounts Receivable, Revenue Recovery Collection and Allowance for Doubtful Accounts).

Short-term Investments

The Company’s short-term investments are classified as available-for-sale and carried at estimated fair value,
as determined by quoted market prices or other valuation methods, with unrealized gains and losses reported in a
separate component of accumulated other comprehensive income (loss). Realized gains and losses and declines in
value judged to be other-than-temporary, if any, on available-for-sale securities are included in interest income. The
cost of securities sold is based on the specific identification method. Interest and dividends on securities classified
as available-for-sale is included in interest and other income.

The Company periodically evaluates whether any declines in the fair value of investments are
other-than-temporary. This evaluation consists of a review of several factors, including but not limited to: the
length of time and extent that a security has been in an unrealized loss position; the existence of an event that would
impair the issuer’s future earnings potential; the near-term prospects for recovery of the market value of a security;
and the intent and ability of the Company to hold the security until the market value recovers. Declines in value
below cost for investments where it is considered probable that all contractual terms of the investment will be
satisfied, is due primarily to changes in market demand (and not because of increased credit risk), and where the
Company intends and has the ability to hold the investment for a period of time sufficient to allow a market recovery,
are not assumed to be other-than-temporary.

A summary of the Company’s securities available for sale as of December 31, 2007 and December 31, 2006 is
as follows:

December 3, 2007

Gross
Amortized M Estimated
Cost Gains Losses Fair Value
Cashreserve fund. .. ... ... it $ 49,851 $—  $(628) $ 49,223

High grade auction rate securities . .................. 50,825  — — 50,825
$100,676 35—  $(628) $100,048

December 31, 2006
Gross
Amortized ~__Unrealized — poipaed
Cost Gains Losses  Fair Value
Commercial paper/money market funds . .............. 35 60 $— 5— $ 60
High grade auction rate securities. .. ................. 18,950 — — 18,950
$19,010 $— §— $19,010

In December 2007, the Company was advised that a cash reserve fund that the Company had invested in would
be closed to new investments and immediate redemptions and that there had been a one percent decline in the net
asset value of the fund. As of December 31, 2007, the Company had approximately $49.2 million invested in this
fund. The fund currently has a projected redemption schedule that will result in approximately 90 percent of the

56




NEUSTAR, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

fund being redeemed in 2008. As of December 31, 2007, the Company recorded an unrealized loss of $628,000
related to this fund. As of February 15, 2008, the Company had redeemed $17.0 million and has $32.2 million
remaining in this fund.

Accounts Receivable, Revenue Recovery Collections and Allowance for Doubtful Accounts

Accounts receivable are recorded at the invoiced amount and do not bear interest. In accordance with the
Company’s contracts with North American Portability Management LLC, the Company bills a Revenue Recovery
Collections (RRC) fee to offset uncollectible receivables from any individual customer. The RRC fee is based on a
percentage of monthly billings. From January 1, 2004 through June 30, 2005, the RRC fee was 2%. On July 1, 2005,
the RRC fee was reduced to 1%. The RRC fees are recorded as an accrued liability when collected. If the RRC fee is
insufficient the amounts can be recovered from the customers. Any accrued RRC fees in excess of uncollectible
receivables are paid back to the customers annually on a pro rata basis. RRC fees of $2.9 million and $3.6 million
are included in accrued expenses as of December 31, 2006 and 2007, respectively. All other receivables related to
services not covered by the RRC fees are evaluated and, if deemed not collectible, are reserved. The Company
recorded an allowance for doubtful accounts of $1.1 million and $1.7 million as of December 31, 2006 and 2007,
respectively. Bad debt expense amounted to $551,000, $2.0 million and $2.6 million for the years ended
December 31, 2005, 2006 and 2007, respectively.

Deferred Financing Costs

The Company amortizes deferred financing costs using the effective-interest method and records such
amortization as interest expense. Amortization of debt discount and annual commitment fees for unused
portions of available borrowings are also recorded as interest expense,

Property and Equipment

Property and equipment, including leasehold improvements and assets acquired through capital leases, are
recorded at cost, net of accumulated depreciation and amortization. Depreciation and amortization of property and
equipment are determined using the straight-line method over the estimated useful lives of the assets, as follows:

Computer hardware . ... .................. 3-5 years

Equipment... ... ... .. ... ... ... ... ... .. 5 years

Furniture and fixtures....... e 5-7 years

Leasehold improvements .................. Lesser of related lease term or useful life

Amortization expense of capital leased assets is included in depreciation and amortization expense in the
consolidated statements of operations. Replacements and major improvements are capitalized; maintenance and
repairs are charged to expense as incurred.

The Company capitalizes software development and acquisition costs in accordance with Statement of
Position (SOP) No. 98-1, Accounting for the Costs of Computer Software Developed or Obtained for Internal Use.
SOP No. 98-1 requires the capitalization of costs incurred in connection with developing or obtaining software for
internal use. Costs incurred to develop the application are capitalized, while costs incurred for planning the project
and for post-implementation training and maintenance are expensed as incurred. The capitalized costs of purchased
technology and software development are amortized using the straight-line method over the estimated useful life of
three to five years. During the years ended December 31, 2005, 2006 and 2007, the Company capitalized costs
related to internal use software of $8.2 million, $7.9 million and $11.0 million, respectively. Amortization expense
related to internal use software for the years ended December 31, 2005, 2006 and 2007 was $3.7 million,
$5.8 million and $9.2 million, respectively and is included in depreciation and amortization expense in the
consolidated statements of operations.
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Goodwill

Goodwill represents the excess of the purchase price over the fair value of assets acquired, as well as other
definite-lived intangible assets. In accordance with Statement of Financial Accounting Standards (SFAS) No. 142,
Goodwill and Other Intangible Assets, goodwili and indefinite-lived intangible assets are not amortized, but are
reviewed for impairment upon the occurrence of events or changes in circumstances that would reduce the fair value
of such assets below their carrying amount. Goodwill is required to be tested for impairment at least annually, or on
an interim basis if circumstances change that would indicate the possibility of impairment. For purposes of the
Company’s annual impairment test, the Company has identified and assigned goodwill to two reporting units,
Clearinghouse Services and Next Generation Messaging (NGM) Services.

Goodwill is tested for impairment at the reporting unit level using a two-step approach. The first step is to
compare the fair value of a reporting unit’s net assets, including assigned goodwill, to the book value of its net
assets, including assigned goodwill. Fair value of the reporting unit is determined using both an income and market
approach. To assist in the process of determining if a goodwill impairment exists, the Company performs internal
valuation analyses and considers other market information that is publicly available, and the Company may obtain
appraisals from external advisors. If the fair value of the reporting unit is greater than its net book value, the assigned
goodwill is not considered impaired. If the fair value is less than the reporting unit’s net book value, the Company
performs a second step to measure the amount of the impairment, if any. The second step would be to compare the
book value of the reporting unit’s assigned goodwill to the implied fair value of the reporting unit’s goodwill, using a
theoretical purchase price allocation based on this implied fair value to determine the magnitude of the impairment.
If the Company determines that an impairment has occurred, the Company is required to record a write-down of the
carrying value and charge the impairment as an operating expense in the period the determination is made. There
were no impairment charges recognized during the years ended December 31, 2005, 2006 and 2007.

-

Identifiable Intangible Assets

Identifiable intangible assets are amortized over their respective estimated useful lives using a method of
amortization that reflects the pattern in which the economic benefits of the intangible assets are consumed or
otherwise used up and are reviewed for impairment in accordance with SFAS No. 144, Accounting for Impairment
or Disposal of Long-Lived Assets (SFAS No. 144).

The Company’s identifiable intangible assets are amortized as follows:

Years Method
Acquired technologies . ... ... ... . .. L 3104  Straight-line
Customer lists and relationships. . ... ....... .. ... ... ity 3w 7  Various
Trade name . ... ... .. e 3 Straight-line

-Amortization expense related to intangible assets is included in depreciation and amortization expense in the
consotidated statements of operations.

Impairment of Long-Lived Assets

In accordance with SFAS No. 144, the Company reviews long-lived assets and certain identifiable intangibles
for impairment whenever events or changes in circumstances indicate the carrying amount of an asset may not be
recoverable. Recoverability of assets to be held and used is measured by a comparison of the carrying amount of an
asset to future undiscounted net cash flows expected to be generated by the assets. Recoverability measurement and
estimating of undiscounted cash flows is done at the lowest possible level for which there is identifiable assets. If
such assets are considered to be impaired, the impairment to be recognized is measured by the amount by which the
carrying amount of assets exceeds the fair value of the assets. Assets to be disposed of are recorded at the lower of
the carrying amount or fair value less costs to sell.

58




NEUSTAR, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

Revenue Recognition

The Company provides the North American communications industry with essential clearinghouse services
that address the industry’s addressing, interoperability, and infrastructure needs. The Company’s revenue
recognition policies are in accordance with the Securitiecs and Exchange Commission Staff Accounting
Bulletin No. 104, Revenue Recognition. The Company provides the following services pursuant to various
private commercial and government contracts.

Addressing

The Company's addressing services include telephone number administration, implementing the allocation of
pooled blocks of telephone numbers, directory services for Internet domain names and U.S. Common Short Codes,
and internal and external managed domain name services. The Company generates revenue from its telephone
number administration services under two government contracts, Under its contract to serve as the North American
Numbering Plan Administrator, the Company earns a fixed annual fee and recognizes this fee as revenue on a
straight-line basis as services are provided. Under the Company’s contract to serve as the National Pooling
Administrator, the Company earns a fixed fee associated with administration of the pooling system plus
reimbursement for costs incurred. The Company recognizes revenue for this contract based on costs incurred
plus a pro rata amount of the fixed-fee. In the event the Company estimates losses on its fixed fee contracts, the
Company recognizes these losses in the period in which a loss becomes apparent.

In addition to the administrative functions associated with its role as the National Pooling Administrator, the
Company also generates revenue from implementing the allocation of pooled blocks of felephone numbers under its
long-term contracts with North American Portability Management LLC, and the Company recognizes revenue on a
per transaction fee basis as the services are performed. For its Internet domain name services, the Company
generates revenue for Internet domain registrations, which generally have contract terms between one and ten years,
The Company recognizes revenue on a straight-line basis over the lives of the related customer contracts.

The Company generates revenue through internal and external managed domain name services. The
Company’s revenue consists of customer set-up fees, monthly recurring fees and per transaction fees for
transactions in excess of pre-established monthly minimums under contracts with terms ranging from one to
three years. Customer set-up fees are not considered a separate deliverable and are deferred and recognized on a
straight-line basis over the term of the contract. Under the Company’s contracts to provide its managed domain
name services, customers have contractually established monthly transaction volumes for which they are charged a
recurring monthly fee. Transactions processed in excess of the pre-established monthly volume are billed at a
contractual per transaction rate. Each month the Company recognizes the recurring monthly fee and usage in excess
of the established monthly volume on a per transaction basis as services are provided. The Company generates
revenue from its U.S. Common Short Code services under short-term contracts ranging from three to twelve
months, and the Company recognizes revenue on a straight-line basis over the term of the customer contracts.

Interoperability

The Company’s interoperability services consist primarily of wireline and wireless number portability and
order management services. The Company generates revenue from number portability under its long-term contracts
with North American Portability Management LLC and Canadian LNP Consortium, Inc. The Company recognizes
revenue on a per transaction fee basis as the services are performed. The Company provides order management
services (OMS), consisting of customer set-up and implementation followed by transaction processing, under
contracts with terms ranging from one to three years. Customer set-up and implementation is not considered a
separate deliverable; accordingly, the fees are deferred and recognized as revenue on a straight-line basis over the
term of the contract. Per transaction fees are recognized as the transactions are processed. The Company generates
revenue from its inter-carrier mobile instant messaging services under contracts with mobile operators that range
from one to three years, These contracts consist of license fees based on the number of subscribers that use mobile
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instant messaging services, as well as fees for set-up and implementation. The Company recognizes license fee
revenue ratably over the term of the contract after completion of customer set-up and implementation. Customer
set-up and implementation is not considered a separate deliverable; accordingly, the fees are deferred and
recognized as revenue on a straight line basis over the remaining term of the contract following delivery of the
set-up and implementation services.

Infrastructure and Other

The Company’s infrastructure services consist primarily of network management and connection services. The
Company generates revenue from network management services under its long-term contracts with North
American Portability Management LLC. The Company recognizes revenue on a per transaction fee basis as
the services are performed. In addition, the Company generates revenue from connection fees and system
enhancements under its contracts with North American Portability Management LLC. The Company
recognizes its connection fee revenue as the service is performed. System enhancements are provided under
contracts in which the Company is reimbursed for costs incurred plus a fixed fee, and revenue is recognized based
on costs incurred plus a pro rata amount of the fee. The Company generates revenue from its intra-carrier mobile
instant messaging services under contracts with mobile operators that range from one to three years. These contracts
consist of license fees based on the number of subscribers that use mobile instant messaging services, as well as fees
for set-up and implementation. The Company recognizes license fee revenue ratably over the term of the contract
after completion of customer set-up and implementation. Customer set-up and implementation is not considered a
separate deliverable; accordingly, the fees are deferred and recognized as revenue on a straight line basis over the
remaining term of the contract following delivery of the set-up and implementation services.

Significant Contracts

The Company provides wireline and wireless number portability, implements the allocation of pooled blocks
of telephone numbers and provides network management services pursuant to seven contracts with North American
Portabitity Management LL.C, an industry group that represents all telecommunications service providers in the
United States. The Company recognizes revenue under its contracts with North American Portability Management
LLC primarily on a per transaction basis. The aggregate fees for transactions processed under these contracts are
determined by the total number of transactions, and these fees are billed to telecommunications service providers
based on their allocable share of the total transaction charges. This allocable share is based on each respective
telecommunications service provider’s share of the aggregate end-user services revenues of all
U.S. telecommunications service providers, as determined by the Federal Communications Commission (FCC).
Under the Company’s contracts, the Company also bills an RRC fee of a percentage of monthly billings to its
customers, which is available to the Company if any telecommunications service provider fails to pay its allocable
share of total transactions charges. The amount of revenue derived under the Company’s contracts with North
American Portability Management LLC was approximately $188.8 million, $249.3 million and $301.8 million for
the years ended December 31, 2005, 2006 and 2007, respectively.

Prior to 2007, the per transaction pricing under these contracts provided for annual volume-based credits that
were earned on all transactions in excess of the pre-determined annual volume threshold. For 2005 and 2006, the
maximum aggregate volume-based credit was $7.5 million, which was applied via a reduction in per transaction
pricing once the pre-determined annual volume threshold was surpassed. When the aggregate credit was fully
satisfied, the per transaction pricing was restored to the prevailing contractual rate. In both 2005 and 2006, the pre-
determined annual transaction volume threshold under these contracts was exceeded, which resulted in the issuance
of $7.5 million of volume-based credits for both years. In September 2006, the Company amended its contracts with
North American Portability Management LLC. Under these amended terms, no volume-based credits were applied
in 2007 and none will be applied in later fiscal periods.
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Service Level Standards

Pursuant to certain of the Company’s private commercial contracts, the Company is subject to service level
standards and to correspending penalties for failure to meet those standards. The Company records a provision for
these performance-related penalties when it becomes aware that required service levels that would trigger such a
penalty have not been met, which results in a corresponding reduction to revenue.

Cost of Revenue and Deferred Costs

Cost of revenue includes all direct materials, direct labor, and those indirect costs related to generation of
revenue such as indirect labor, materials and supplies and facilities cost. The Company’s primary cost of revenue is
related to personnel costs associated with service implementation, product maintenance, customer deployment and
customer care, including salaries, stock-based compensation and other personnel-related expense. In addition, cost
of revenue includes costs relating to maintaining the Company's existing technology and services, as well as
royalties paid related to the Company’s U.S. Common Short Code services. Cost of revenue also includes the
Company’s information technology and systems department, including network costs, data center maintenance,
database management, data processing costs, and facilities costs.

Deferred costs represent direct labor retated to professional services incurred for the setup and implementation
of contracts. These costs are recognized in cost of revenue on a straight-line basis over the contract term. Deferred
costs also include royalties paid related to the Company’s U.8. Common Short Code services, which are recognized
in cost of revenue on a straight-line basis over the contract term. Deferred costs are classified as such on the
consolidated balance sheets.

Research and Development

The Company expenses its research and development costs as incurred, Research and development expense
consists primarily of personnel costs, including salaries, stock-based compensation and other personnel-related
expense; consulting fees; and the costs of facilities, computer and support services used in service and technology
development.

Advertising

The Company expenses advertising as incurred. Advertising expense was approximately $809,000,
$1.1 million and $2.7 million for the years ended December 31, 2005, 2006 and 2007, respectively.

Stock-Based Compensation

In December 2004, the FASB issued SFAS No. 123(R), Share-Based Payment, which requires companies to
expense the estimated fair value of employee stock options and similar awards. This statement is a revision to SFAS
No. 123, Accounting for Stock-Based Compensation, supersedes Accounting Principles Board Opinion No. 25
(APB No. 25), Accounting for Stock Issued to Employees, and amends SFAS No. 95, Statement of Cash Flows.

Prior to January 1, 2006, the Company accounted for its stock-based compensation plans under the recognition
and measurement provisions of APB No, 25, and related interpretations, as permitted by SFAS No. 123. Effective
January 1, 2006, the Company adopted SFAS No. 123(R), including the fair valve recognition provisions, using the
modified-prospective transition method. Under the modified-prospective transition method, compensation cost
recognized in fiscal 2006 and forward includes: (a) compensation cost for all stock-based awards granted prior to
but not yet vested as of January |, 2006, based on the grant date fair value estimated in accordance with the original
provisions of SFAS No. 123, and (b) compensation cost for all stock-based awards granted subsequent to January 1,
2006, based on the grant-date fair value estimated in accordance with the provisions of SFAS No. 123(R). Under the
modified prospective transition method, prior periods are not restated. Both prior and subsequent to the adoption of
SFAS No. 123(R), the Company estimated the value of stock-based awards on the date of grant using the Black-
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Scholes option-pricing models. For stock-based awards subject to graded vesting, the Company has utilized the .

“straight-line” method for allocating compensation cost by period.

In accordance with FASB Staff Position No. FAS 123(R)-3, Transition Election Related to Accounting for Tax
Effects of Share-Based Payment Awards, the Company elected to-adopt the alternative method for calculating the
1ax effects of stock-based compensation pursuant to SFAS No. 123(R), as provided in this FASB Staff Position. The
alternative transition method includes a simplified method to establish the beginning balance of the additional paid-
in capital pool {(APIC pool) related to the tax effects of employee stock-based compensation, which is available to
absorb tax deficiencies recognized subsequent to the adoption of SFAS No. 123(R).

Prior to adoption of SFAS No. 123(R), the Company presented all benefits of tax deductions resulting from the
exercise of stock-based compensation as an operating cash flow in the consolidated statements of cash flows.
Beginning on January 1, 2006, the Company changed its cash flow presentation in accordance with
SFAS No. 123(R), which requires benefits of tax deductions in excess of the compensation cost recognized
(excess tax benefits) to be classified as a financing cash inflow with a corresponding operating cash outflow. For the
years ended December 31, 2006 and 2007, the Company included $49.5 million and $20.8 million, respectively, of
excess tax benefits as a financing cash inflow with a corresponding operating cash outflow.

Prior to the adoption of SFAS No. 123(R), the Company recognized the full fair value of phantom stock units
and restricted steck awards upon issuance within stockholders’ (deficit) equity. As of December 31, 2005,
approximately $1.4 million of deferred compensation costs had been recognized in additional paid-in capital,

.offset by an equat amount recorded in deferred stock compensation. Pursuant to the adopticn of SFAS No. 123(R)

on January 1, 2006, the Company reversed previously recorded deferred stock compensation costs and recognized
stock-based awards pertaining to phantom stock units and restricted stock awards in accordance with the related
awards’ vesting provisions.

Basic and Diluted Net Income Attributable to Common Stockholders per Common Share

Net income per share is computed in accordance with SFAS No. 128, Earnings Per Share. Basic net income
attributable to common stockholders per common share is computed by dividing net income by the weighted-average
number of common shares outstanding. Unvested restricted stock and performance vested restricted stock units
(“PVRSU”) are excluded from the computation of basic net income attributable to common stockholders per common
share because the shares have not yet been earned by the shareholder. Stock options are also excluded since they are
not considered outstanding shares. Diluted net income attributable to common stockholders per common share
assumes dilution and is computed based on the weighted-average number of common shares outstanding after
consideration of the dilutive effect of stock options, unvested restricted stock and PVRSU. The effect of dilutive
securities is computed using the treasury stock method and average market prices during the period. Dilutive securities
with performance conditions are excluded from the computation until the performance conditions are met.

Income Taxes

The Company accounts for income 1axes in accordance with SFAS No. 109, Accounting for Income Taxes
(SFAS No. 109). Under SFAS No. 109, the liability method is used in accounting for income taxes. Under this
method, deferred tax assets and liabilities are determined based on temporary differences between the financial
reporting bases and the tax bases of assets and liabilities. Deferred tax assets are also recognized for tax net
operating loss carryforwards. These deferred tax assets and liabilities are measured using the enacted tax rates and
laws that will be in effect when such amounts are expected to be reversed or utilized. The realization of total
deferred tax assets is contingent upon the generation of future taxable income. Valuation allowances are provided to
reduce such deferred tax assets to amounts more likely than not to be ultimately realized.

Income tax provision includes U.S. federal, state, local and foreign income taxes and is based on pre-tax
income or loss, The interim period provision or benefit for income taxes is based upon the Company’s estimate of its

62




NEUSTAR, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

annual effective income tax rate. In determining the estimated annual effective income tax rate, the Company
analyzes various factors, including projections of the Company’s annual earnings and taxing jurisdictions in which
the earnings will be generated, the impact of state and local income taxes and the ability of the Company to use tax
credits and net operating loss carryforwards,

In June 2006, the FASB issued FASB Interpretation No. 48, Accounting for Uncertainty in Income Taxes — an
interpretation of FASB Statement No. 109 (FIN 48), which clarifies the accounting for uncertainty in income taxes
recognized in an enterprise’s financial statements in accordance with SFAS No. 109. FIN 48 is effective for fiscal
years beginning after December 15, 2006, and was adopted by the Company on January 1, 2007. FIN 48 provides a
two-step approach to recognize and measure tax benefits when the realization of the benefits is uncertain. The first
step is to determine whether the benefit is to be recognized; the second step is to determine the amount to be
recognized. Income tax benefits should be recognized when, based on the technical merits of a tax position, the
entity believes that if a dispute arose with the taxing authority and were taken to a court of last resort, it is more
likely than not (i.e., a probability of greater than 50 percent) that the tax position would be sustained as filed. If a
position is determined to be more likely than not of being sustained, the reporting enterprise should recognize the
largest amount of tax benefit that is greater than 50 percent likely of being realized upon ultimate settlement with the
taxing authority. The cumulative effect of applying the provisions of FIN 48 upon adoption is to be reported as an
adjustment to beginning retained earnings. The Company’s practice is to recognize interest and penalties related to
income tax matters in income tax expense.

Foreign Currency

Assets and liabilities of consolidated foreign subsidiaries, whose functional currency is the local currency, are
translated to U.S. dollars at fiscal year end exchange rates. Revenue and expense items are translated to U.S. dollars
at the average rates of exchange prevailing during the fiscal year. The adjustment resulting from translating the
financial statements of such foreign subsidiaries to U.S. dollars is reflected as a cumulative translation adjustment
and reported as a component of accumulated other comprehensive income (loss) in the Consolidated Statement of
Stockholders’ (Deficit) Equity.

Transactions denominated in currencies other than the functional currency are recorded based on exchange
rates at the time such transactions arise. Subsequent changes in exchange rates result in transaction gains or losses,
which are reftected within other income (expense) in the consolidated statement of operations.

Comprehensive Income

Comprehensive income is comprised of net earnings and other comprehensive income, which includes certain
changes in equity that are excluded from income. The Company includes unrealized holding gains and losses on
available-for-sale securities, if any, and foreign currency translation adjustments in other comprehensive income in
the Consolidated Statement of Stockholders’ (Deficit) Equity.

Recent Accounting Pronouncements

In September 2006, the FASB issued SFAS No. 157, Fair Value Measurements (SFAS No. 157). SFAS No. 157
provides enhanced guidance for using fair value to measure assets and liabilities. It clarifies the principle that fair
value should be based on the assumptions market participants would use when pricing the asset or liability and
establishes a fair value hierarchy that prioritizes the information used to develop those assumptions. SFAS No. 157
is effective for fiscal years beginning after November 15, 2007. The Company is currently evaluating the impact of
SFAS No. 157 on its consolidated financial statements,

In February 2007, the FASB issued SFAS No. 159, The Fair Value Option for Financial Assets and Financial
Liabilities (SFAS No. 159), to permit all entities to choose to elect, at specified election dates, to measure eligible
financial instruments at fair value. An entity shall report unrealized gains and losses on items for which the fair
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value option has been elected in earnings at each subsequent reporting date, and recognize upfront costs and fees
related to those items in earnings as incurred and not deferred. SFAS No. 159 applies to fiscal years beginning after
November 15, 2007, with early adoption permitted for an entity that has also elected to apply the provisions of
SFAS No. 157. An entity is prohibited from retrospectively applying SFAS No. 159, unless it chooses early
adoption. The Company is currently evaluating the impact of the provisions of SFAS No. 159 on its consolidated
financial statements.

In December 2007, the FASB issued SFAS No. 141(R), Business Combinations (SFAS No. 141 (R)), which
replaces SFAS No. 141. SFAS No. 141(R) establishes principles and requirements for how an acquirer recognizes
and measures in its financial statements the identifiable assets acquired, the liabilities assumed, any non-controlling
interest in the acquiree and the goodwill acquired. SFAS No. 141(R) also establishes disclosure requirements which
will enable users to evaluate the nature and financial effects of the business combination. SFAS 141(R) is effective
for fiscal years beginning after December 15, 2008. Early adoption of this standard is prohibited. In the absence of
any planned future business combinations, the Company does not currently expect SFAS No. 141(R) to have a
material impact on its consolidated financial statements.

In December 2007, the FASB issued SFAS No. 160, Noncontrolling Interests in Consolidated Financial
Statements, which establishes accounting and reporting standards for ownership interests in subsidiaries held by
parties other than the parent, the amount of consolidated net income attributable to the parent and to the
noncontrolling interest, changes in a parent’s ownership interest and the valuation of retained non-controlling
equity investments when a subsidiary is deconsolidated. The Statement also establishes reporting requirements that
require sufficient disclosures that clearly identify and distinguish between the interests of the parent and the
interests of the non-controlling owners. SFAS 160 is effective for fiscal years beginning after December 15, 2008.
Early adoption of this standard is prohibited. In the absence of any noncontrolling (minority) interests, the Company
does not currently expect SFAS No. 160 to have a material impact on its consolidated financial statements.

In February 2008, the FASB issued FASB Staff Position (FSP) FAS 157-b, Effective Date of FASB Statement
No. 157, which would delay the effective date of SFAS No. 157, for all nonfinancial assets and nonfinancial
liabilities, except those that are recognized or disclosed at fair value in the financial statements on a recurring basis
(at least annually). The effective date would be delayed by one year to fiscal years beginning after November 15,
2008 and interim periods within those fiscal years, The Company is currently evaluating the impact of FSP
FAS 157-b, together with SFAS 157, on its consolidated financial statements.

In December 2007, the SEC issued Staff Accounting Bulletin No. 110 (SAB 110) which, effective January 1,
2008, expresses the views of the staff regarding the use of a “simplified” method, as discussed in SAB No. 107
(“SAB 107", in developing an estimate of expected term of “plain vanilla” share options in accordance with
SFAS No. 123(R). Under the simplified method, the expected term is calculated as the midpoint between the vesting
date and the end of the contractual term of the option, In particular, SAB 107 provides for a company’s election to
use the simplified method, regardless of whether the company has sufficient information to make more refined
estimates of expected term. The use of the simplified method was scheduled to expire on December 31, 2007, as it
was anticipated that more detailed external information about employee exercise behavior would become available.
SAB 110 extends the use of the simplified method for plain vanilla awards in certain situations. The Company
expects to continue its use of the simplified method for awards after December 31, 2007 until such time that
historical exercise information provides a more reliable estimate of the expected term.

3. ACQUISITIONS
fiducianet, Inc.

In February 2005, the Company acquired fiducianet, Inc. {Fiducianet) for $2.2 million in cash and the issuance
of 35,745 shares of the Company’s common stock for total purchase consideration of $2.6 million. The acquisition
of Fiducianet enables the Company to serve as a single point of contact in managing all day-to-day customer
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obligations involving subpoenas, court orders and law enforcement agency requests under electronic surveillance
laws including the Communications Assistance for Law Enforcement Act, the USA. Patriot Act of 2001 and the
Homeland Security Act of 2002. The acquisition was accounted for as a purchase, and the results of Fiducianet have
been included in the accompanying consolidated statements of operations since the date of the acquisition.

The Company allocated the purchase price principally to customer lists ($2.6 million) and goodwill
{$1.1 million) based on their estimated fair values on the acquisition date. Customer lists are included in
intangible assets and are being amortized on a straight-line basis over five years. In accordance with
SFAS No. 109, the Company recorded a deferred tax liability of approximately $1.0 million with a
corresponding increase to goodwill. Goodwill is not deductible for tax purposes.

Foretec Seminars Inc.

In December 20035, the Company acquired Foretec Seminars, Inc. (Foretec) a provider of secretariat services to
the Internet Engineering Task Force (IETF), from the Corporation for National Research Initiatives (CNRI) for
$875,000 in cash, of which $500,000 is payable upon the achievement of certain milestones, as well as the payment
of approximately $213,000 in legal fees incurred by CNRI to establish a public trust to administer IETF-related
intellectual property. In accordance with FASB Statement No. 141, Business Combinations (SFAS No. 141), the
$500,000 payable upon the achievement of certain milestones has been included in the purchase consideration since
this amount was determinable as of the date of acquisition.

The acquisition was accounted for as a purchase and accordingly, the results of Foretec have been included in
the accompanying consolidated statements of operations since the date of the acquisition. The purchase price was
allocated to net liabilities assumed of approximately $53,000 and goodwill ($229,000) based on their estimated fair
values on the acquisition date. Goodwill is not deductible for tax purposes. During 2006, the first milestone was
achieved and the Company paid $100,000 during the year ended December 31, 2006. During 2007, the second
milestone was achieved and the Company paid $100,000 during the year ended December 31, 2007. As of
December 31, 2007, the Company determined that the remaining milestones would not be achieved and no further
payments would be required in accordance with the acquisition agreement. As such, the Company eliminated the
remaining liability with a corresponding reduction to goodwill,

NeuLevel, Inc.

In March 2006, the Company acquired 10% of NeuLevel, Inc. (Neulevel), from Melbourne IT Limited for
cash consideration of $4.3 million, raising the Company’s ownership interest from 90% to 100%. The acquisition of
the remaining 10% of NeuLevel was accounted for as a purchase business combination in accordance with
SFAS No. 141. The Company allocated the purchase price principally to customer relationships ($4.1 million)
based on their estimated fair values on the acquisition date. Customer relationships are included in intangible assets
and are being amortized on an accelerated basis over five years. In accordance with SFAS No. 109, the Company
recorded a deferred tax liability of approximately $1.6 million with a corresponding increase to goodwill. Goodwill
is not deductible for tax purposes.

UltraDNS Corporation

On April 21, 2006, the Company acquired UltraDNS Corporation (UltraDNS) for $61.8 million in cash and
acquisition costs of $0.8 million, The acquisition further expanded the Company’s domain name services and its
Internet protocol technologies. The acquisition was accounted for as a purchase business combination in
accordance with SFAS No. 141 and the results of operations of UltraDNS have been included in the
accompanying consolidated statements of operations since the date of acquisition.

Of the total cash consideration, approximately $6.1 million was distributed to an escrow account, of which
$6.0 million was allocated for indemnification claims as set forth in the acquisition agreement. The other
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$0.1 million was allocated for reimbursement of certain costs of the representative of the former stockholders of
UltraDNS. On the first anniversary of the acquisition, $5.8 million of the escrow account was distributed to the
former UltraDNS stockholders in accordance with the acquisition agreement and $0.2 million was returned to the
Company to resolve claims under the acquisition agreement.

Under the purchase method of accounting, the total purchase price as shown in the table below was allocated to
UltraDNS’s net tangible and identifiable intangible assets based on their estimated fair values, The excess purchase
price over the net tangible and identifiable: intangible assets was recorded as goodwill. The purchase price was
allocated as follows (in thousands):

ACCOUNES TeCEIVADIE . . . . . e e e e e $ 1,221

Unbilled receivables. . . ......... .. . i S 360
Prepaid expenses and other current assets . . ....... ... ... ... .. ... 298

Property and equipment . . . .. ... .. L. e 1,020
e ASSBLS . . . .t e 63

Deferred tax aSSet8, Ml . . . it ittt e e e e 7,774
Accounts payable. .. . ... . e (173)
Accrued expenses. . .. .. ... ... e e e e e (1,463)
Deferred revene . . ... e e e e e e e (472)
Notes payable . .. .., .. e e e, (134)
Other liabilities .. ... ... .. e e e e e (14)
Net tangible assets acquired ... . ... ... .. e 8,480
Definite-lived intangible assets acquired ... ... ... . ... . ... ... .. L. 20,000
Goodwill . . ... e e e e e e e 33,920
Total purchase pPrice . . . .. ..o e e e e e e 362,400

Of the total purchase price, $8.5 million has been allocated to net tangible assets acquired and $20.0 million has
been allocated to definite-lived intangible assets acquired. The Company utilized a third party valuation specialist to
assist management in determining the fair value of the definite-lived intangible asset base. The income approach,
which includes an analysis of cash flows and the risks associated with achieving such cash flows, was the primary
technique utilized in valuing the identifiable intangible assets. The $20.0 million of definite-lived intangible assets
acquired consists of the value assigned to UltraDNS’s direct customer relationships of $14.7 million, web customer
relationships of $0.3 million, acquired technology of $4.8 million, and trade names of $0.2 million. The Company is
amortizing the value of the UltraDNS direct and web customer relationships in proportion to the respective ‘
discounted cash flows over an estimated useful life of 7 and 5 years, respectively. Both acquired technology and ‘
trade names are being amortized on a straight-line basis over 3 years.

As a result of the UltraDNS acquisition, the Company recorded net deferred 1ax assets of $7.8 million in A
purchase accounting. This balance is comprised primarily of $15.8 million of deferred tax assets related to federal
and state net operating losses, capitalized research and development, and certain amortization and depreciation ‘
expenses. These deferred tax assets were offset by $8.0 million in deferred tax liabilities resulting from the related
intangibles identified from the acquisition. Of the total purchase price, approximately $33.9 million has been ‘
allocated to goodwill. Goodwill is not deductible for tax purposes.

Followap Inc.

On November 27, 2006, the Company acquired Followap Inc. (Followap) for $139.0 million in cash and
acquisition costs of $1.8 million along with the assumption and payment of certain Followap debt and other
liabilities of $5.6 million. Followap is a leading provider of next-generation communications solutions for network
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operators, delivering interoperability between operators and Internet portals in five different functional areas, which
are instant messaging, presence, multimedia gateways, inter-carrier messaging hubs, and services for handset
clients. The acquisition was accounted for as a purchase business combination in accordance with SFAS No. 141
and the results of operations of Followap have been included in the accompanying consolidated statements of
operations since the date of acquisition.

Of the total cash consideration, approximately $14.1 million was distributed to an escrow account, of which
$13.8 million will be used for indemnification claims as set forth in the acquisition agreement. The other
$0.3 million will be used for the reimbursement of certain costs and expenses of the representative for the
former stockholders of Followap. All funds remaining in the account will be distributed to former Followap
stockholders in accordance with the agreement and plan of merger following the resolution of any claims made
pursuant to the agreement prior to the first anniversary of the acquisition.

Under the purchase method of accounting, the total purchase price is allocated to Followap’s net tangible
liabilities assumed and intangible assets acquired based on their estimated fair values as of November 27, 2006, the
effective date of the acquisition. The excess purchase price over the net tangible and identifiable intangible
liabilities was recorded as goodwill. The preliminary purchase price is allocated as follows (in thousands):

Cash and cash equivalents .. ... ... ... i e $ 2218
Accounts receivable . . .. L e e e e e e 1,161
Prepaid expenses and other current assets . . ... ... . L i 283
Property and equipment ... .............. ... .. ... B 1,094
L8 1 =2 g T3 £ 870
Accounts payable . . . .. ... e e e (707)
ACCTUEH BXDENSES . o« o vt ettt ettt e e e e e (3,223)
Deferred revenmUe . ... e e e e e (212)
Other Habilities . .. .ttt e e it et e e e e (1,019
Deferred tax lHabilities, NEE . . . . oo r it e e e e e (646)
Net tangible liabilities assumed. . .......... ... ... ... . ..., e e (181
Definite-lived intangible assets acquired . .. ... ... .. . . i i e e 30,600
Goodwill . ... e e 115,945
Total purchase price . ... ... .. L e e s $146,364

Of the total estimated purchase price, a preliminary estimate of $0.2 million has been allocated to net tangible
liabilities assumed and $30.6 million has been allocated to definite-lived intangible assets acquired. The Company
utilized a third party valuation specialist in determining the fair value of the definite-lived intangible asset base. The
income approach, which includes an analysis of cash flows and the risks associated with achieving such cash flows,
was the primary technique utilized in valuing the identifiable intangible assets. The $30.6 million of definite lived
intangible assets acquired consists of the value assigned to Followap’s customer relationships of $20.8 million and
acquired technology of $9.8 million. The Company is amortizing the value of the Followap customer relationships
using an accelerated basis over five years and the value of the acquired technology on a straight-line basis over 3 years.

As a result of the Followap acquisition, the Company recorded net deferred tax liabilities of $0.6 million in
purchase accounting. This balance is comprised of $11.2 million of deferred tax assets primarily related to federal
and state net operating losses. These deferred tax assets were offset by $11.8 million in deferred tax liabilities
resulting from the related intangibles identified from the acquisition. Of the total purchase price, approximately
$115.9 million has been allocated to goodwill. Goodwill is not deductible for tax purposes.

67



NEUSTAR, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

I-View.com

On January 8, 2007, the Company acquired certain assets of [-View.com, Inc. (d/b/a Metalnfo) for cash
consideration of $1.7 million. The acquisition of Metalnfo expands our enterprise DNS services. The acquisition
was accounted for as a purchase business combination in accordance with SFAS No. 141 and the results of
operations of Metalnfo have been included in the accompanying consolidated statements of operations since the
date of acquisition. Of the total purchase price, a preliminary estimate of $0.1 million has been allocated to net
tangible liabilities assumed, $0.5 million to definite-lived intangible assets and $1.3 million to goodwill. Definite-
lived intangible assets consist of customer intangibles and acquired technology. The Company is amortizing the
value of the customer intangibles in proportion to the discounted cash flows over an estimated useful life of 3 years.
Acquired technology is being amortized on a straight-line basis over 3 years.

Pro Forma Financial Information for acquisitions of UltraDNS and Followap

The unaudited financial information in the table below summarizes the combined results of operations of the
Company, UltraDNS and Followap on a pro forma basis, as though the companies had been combined as of the
beginning of each of the periods presented. The pro forma financial information is presented for information
purposes only and is not indicative of the results of operations that would have been achieved if the acquisition had
taken place at the beginning of each of the periods presented. The pro forma financial information for all periods
presented also includes amortization expense from acquired intangible assets, adjustments to interest income and
related tax effects.

Year Ended December 31,
2005 2006

(In thousands, except
per share data)

(unaudited)
Total TEVEIMUE .« . . o ottt it e e e e e et e e e e $267,387  $344,236
NEet INCOME . . . . ettt e e e e e e e e e e $ 43,703 $ 57,201
Net income attributable t© common stockholders per common share:
BasiC, « vt v e e e e $ L4 $ 079
Diluted . ... e $ 057 3% 073

4. DEFERRED FINANCING COSTS

During 2005 and 2006, the Company did not pay any loan crigination fees. In 2007, the Company paid
$862,000 of loan origination fees related to its new credit facility. Total amortization expense was approximately
$57,000, $7,000 and $158,000 for the years ended December 31, 2005, 2006 and 2007, respectively, and is reported
as interest 'cxpense in the consolidated statements of operations. As of December 31, 2006 and 2007, the balance of
unamortized deferred financing fees was $0 and $704,000, respectively.
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5. PROPERTY AND EQUIPMENT

Property and equipment consists of the following (in thousands):

December 31,

2006 2007
Computer hardware . . . ... ... .. . . $36,178 % 51,188
Equipment. . .. ... . e e 1,572 1,891
Furniture and fiXtUres. . ... ..ottt i e e e 1,379 2,377
Leasehold improvements .. .......... .. ... 0t 15,240 15,850
COonSIUCHION IN-PIOGIESS. . . . .ottt t e it e e e 1,252 7,748
Capitalized software. . .. ... ... ... ... ... ... .. e e 39,319 39,463

94,940 118,517
Accumulated depreciation and amortization . .......... .. ... ... ... (52,262} (62,326)
Property and equipment, net. . . ... ... .ot i $42678 § 56,191

The Company entered into capital lease obligations of $5.2 million and $5.6 million for the years ended
December 31, 2006 and 2007, respectively, primarily for computer hardware.

Depreciation and amortization expense related to property and equipment for the yearsl ended December 31,
2005, 2006 and 2007 was $14.8 million, $17.8 million and $22.8 million, respectively.
6. GOODWILL AND INTANGIBLE ASSETS

Goodwill consists of the following (in thousands):

December 31,
2006 2007

Goodwill. ., .. .. $205.855  $204,093

In January 2007, the Company recorded $1.3 million of goodwill related to its acquisition of Metalnfo. During
2007, the Company recorded purchase price adjustments related to its 2006 acquisitions of UltraDNS and Followap.
The adjustments for UltraDNS increased amounts recorded to goodwill by $800,000. The adjustments for Followap
reduced the amounts recorded to goodwill by $3.7 million.
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Intangible assets consist of the following (in thousands):

Weighted-
Average
December 31, Amortization
2006 2007 (in years)
Intangible assets:
Customer lists and relationships . . .................... $43,467 343,740 5.7
Accumulated amortization ... ...... ... ... .., (5817) (15,463)
Customer lists and relationships, net. .. ................ 37,650 28,277
Acquired technology .. ... ... i 16,808 17,068 3.0
Accumulated amortization ... ...... ... ... .o e, (3,416) (8,581)
Acquired technology, net .. ... ... ... oL, 13,392 8,487
Trade name . . ... ... .. ... . . 200 200 3.0
Accumulated amortization . .......... . .. . . 0., (46) (113)
Trade name, net. . ... ... e 154 87
Intangible assets, net . .. ..... ... .ot $51,196 % 36,851

Amortization expense related to intangible assets for the years ended December 31, 2005, 2006 and 2007 of
approximately $1.2 million, $6.2 million and $14.9 million, respectively, is included in depreciation and
amortization expense. Amortization expense related to intangible assets for the years ended December 31,
2008, 2009, 2010, 2011 and 2012 is expected to be approximately $13.2 million, $11.0 million, $6.5 million,
$5.0 million and $0.9 million, respectively.

7. ACCRUED EXPENSES

Accrued expenses consist of the following (in thousands}):

December 31,
2006 2007
Accrued COMPENSALON . .. ..\ttt t ettt et e e $29.720  $27,967
RRC TeSBIVE . . .t et e e e e e e e e e 2,908 3,624
OhET L . e e e 16,832 15,910

$49.460  $47,501
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8. NOTES PAYABLE

Notes payable consist of the following (in thousands):

December 31,
2006 2007

Promissory note payable to vendor; principal and interest payable quarterly at

2.08% per annum with a maturity date of April 1, 2007; secured by the

equipment financed . . . ... ... ... L e 164 —
Promissory note payable to vendor; principal and interest payable quarterly at

0.0% per annum with a maturity date of May 18 2007; secured by the

equipment financed . .. ... ... .. 693 —_
Promissory note payable to vendor; principal and interest payable quarterly at

6.31% per annum with a maturity date of April 1, 2008; secured by the

equipment financed. ... ... L s 85 35
Promissory note payable to vendor; principal and interest payable quarterly at

5.58% per annuvm with a maturity date of April 1, 2010; secured by the

equipment financed . . ... ... — 804
Promissory note payable to vendor; non-interest bearing, principal payable

quarterly with a maturity date of April 1, 2010; secured by the equipment

financed . ... e e e e = 6,368
942 7,707

Less: CUITent POTHON . . .ottt it i e e ia e _(768) (2.501)
Notes payable, IONZ-1EIM . .. ..ottt e e e i $_1_7_4 $ 5,206

As of December 31, 2007, remaining principal payments under promissory notes payable are as follows (in
thousands):

008 . e e e e e e e e e e e s $2,501
200D . . e e e e e e e e 3,429
.2 ) 0 2 1,777
Y | $7,707

Reveolving Credit Facility

In August 2002, the Company entered into a Revolving Credit Facility (Revolving Credit Facility), which
provided the Company with vp to $15 million in available credit. Borrowings under the Revolving Credit Facility
were either Base Rate loans or Eurodollar rate loans. Base Rate loans bore interest at a fluctuating rate per annum
equal to the higher of the federal funds rate plus 0.5% or the lender’s prime rate. Eurodollar rate loans bore interest at
the Eurodollar rate plus the applicable margin. There were no outstanding borrowings under the Revolving Credit
Facility at December 31, 2005 and December 31, 2006; however, total available borrowings were reduced by
outstanding letters of credit of $10.7 million and $9.6 million at December 31, 2005 and December 31, 2006,
respectively (see Note 9), which reduced the amount the Company may borrow under the Revolving Credit Facility.

The Company’s obligations under the Revolving Credit Facility were secured by substantially all of the
Company’s assets. Under the terms of the Revolving Credit Facility, the Company was required to comply with
certain financial covenants such as maintaining minimum levels of consolidated net worth, quartetly consolidated
EBITDA, and liquid assets and not exceeding certain levels of capital expenditures and leverage ratios.
Additionally, there were negative covenants that limited the Company’s ability to declare or pay dividends,
acquire additional indebtedness, incur liens, dispose of significant assets, make acquisitions or significantly change
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the nature of the business without permission of the lender. During 2004, 2005 and 2006, the Company was not in
compliance with certain covenants and obtained waivers for such defaults. On February 6, 2007, the Company
terminated the Revolving Credit Facility.

On February 6, 2007, the Company entered into a new credit agreement, which provides for a revolving credit
facility in an aggregate principal amount of up to $100 million (2007 Credit Facility). Borrowings under the 2007
Credit Facility bear interest, at the Company’s option, at either a Eurodollar rate plus a spread ranging from 0.625%
to 1.25%, or at a base rate plus a spread ranging from 0.0% to 0.25%, with such spread in each case depending on the
ratio of the Company’s consolidated senior funded indebtedness to consolidated EBITDA. The 2007 Credit Facility
expires on February 6, 2012. Borrowings under the 2007 Credit Facility may be used for working capital, capital
expenditures, general corporate purposes and to finance acquisitions. There were no borrowings outstanding under
the 2007 Credit Facility as of December 31, 2007, but available borrowings were reduced by letters of credit of
$10.1 million outstanding on that date.

The 2007 Credit Facility contains customary representations and warranties, affirmative and negative
covenants, and events of default. The 2007 Credit Facility requires the Company to maintain a minimum
consolidated EBITDA to consolidated interest charge ratio and a maximum consolidated senior funded
indebtedness to consolidated EBITDA ratio. If an event of default occurs and is continuing, the Company may
be required to repay all amounts outstanding under the 2007 Credit Facility. Lenders holding more than 50% of the
loans and commitments under the 2007 Credit Facility may elect to accelerate the maturity of amounts due
thereunder upon the occurrence and during the continuation of an event of default. As of and for the year ended
December 31, 2007, the Company was in compliance with these covenants.

9. COMMITMENTS and CONTINGENCIES
Capital Leases

The following is a schedule of future minimum lease payments due under capital lease obligations (in
thousands): '

200 L e e e e e $ 4,101
200 L e e e 3.860
2000 L e e e e 2,326
Total minimum 1€ase PAYMENIS. . . . . ..ot ittt e r et et et e et 10,287
Less: amounts representing interest. . . ... ... ... ..t e e (1,059)
Present vatue of minimum lease payments ... ........ ... .. ... ... . ... 9,228
Less: current portion . . ... iu i ittt e e e e e (3,511)
Capital lease obligation, long-term . .. ... ... ... .. .. . e . $ 5,717

The following assets were capitalized under capital leases at the end of each period presented (in thousands):

December 31,
2006 2007
Equipment and hardware . ....... ... ... .. ... .o $ 18,166  $ 24,107
Furniture and fiXtures . . . ... ... ... e e 334 334
18,500 24,441
Less: accumulated amortization. . . .. ... .. .. . . o e e (10,376) (15,337

$ 8124 5 9104
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Operating Leases

The Company leases office space under noncancelable operating lease agreements. The leases terminate at
various dates through 2017 and generally provide for scheduled rent increases. Future minimum lease payments
under noncancelable operating leases as of December 31, 2007, are as follows (in thousands):

008 . et e e e $ 8,510
2000 . . e e e e 8,143
20T . e e e e e e e 5,823
2.0 1 15 1 S 2,835
002 e e e e 2,189
TRETEAfIET . . . o vt o e e e e e e e e e s 3,689

$31,189

‘Rent expense was $3.6 million, $4.6 million and $6.7 million for the years ended December 31, 2005, 2006 and
2007, respectively.

Contingencies

Cutrently, and from time to time, the Company is invelved in litigation incidental to the conduct of its business.
The Company is not a party to any lawsuit or proceeding that, in the opinion of management, is reasonably possible
to have a material adverse effect on its financial position, results of operations or cash flows.

10. RESTRUCTURING CHARGES

Workforce Reduction

The restructuring program during 2005 resulted in workforce reductions of approximately 20 employees
which were located in the Company’s Oakland, California office. The Company recorded workforce reduction
charges of $317,000 during the year ended December 31, 2005, primarily for severance and fringe benefits.

Closure of Excess Facilities

During 2005, the Company recorded a change in estimate of approximately $706,000 to reduce the
restructuring liability due to a change in the Company’s assumptions regarding the sub-lease rate for this property.

At December 31, 2006 and 2007, the accrued liability associated with the restructuring and other related
charges was $2.6 million and $2.2 million, respectively. Amounts related to the lease termination due to the closure
of excess facilities will be paid over the respective lease terms, the longest of which extends through 2011. The
Company paid approximately $1.9 miilion, $534,000 and $368,000, in the years ended December 31, 2005, 2006
and 2007, respectively, related to restructuring charges.
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11. INCOME TAXES

The provision for income taxes consists of the following components (in thousands):
Year Ended December 31,

2005 2006 2007

Current: '

Federal . ... ... .. . . $32,381 350,054 $47.478

AL v it e e e 5,905 9,129 10,837
Total CUITEIIt . . . . .ottt e e e et e 38,286 59,183 58,315
Deferred:

Federal . ..o v ot (876)  (6,585)  2.572

SHALE « - oot (159)  (1,245) (111)
Total deferred . . ....................... e (1,035 (7,.830) 2.461
Total provision for income taxes .......................... $37,25t  $51,353  $60,776

A reconciliation of the statutory United States income tax rate to the effective income tax rate follows:

Year Ended December 31,
2005 2006 2007

Tax al SAMIONY TAIE . o oo v ittt e e e e 35.0% 35.0% 35.0%
SlAlE LAKES . . . it e e 4.1 4.0 4.6
AMT credit/tax . ... .. .. e e 1.6 0.0 0.0
111 O 035 20 (@D
Change in valuation allowance .. .......... ... ... .. . . it __0ho 0o 02

Effective taX Tate . . . . vttt e et it e i e e e 40.2% 41.0% 39.7%

The Company realized certain tax benefits related to nonqualified and incentive stock option exercises in the
amounts of $17.0 million, $49.5 million and $20.8 million for the years ended December 31, 2005, 2006 and 2007,
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Deferred income taxes reflect the net tax effects of temporary differences between the carrying amount of

assets and liabilities for financial reporting purposes and the amounts used for income tax purposes. ‘Significant
components of the Company’s net deferred income taxes are as follows (in thousands):

December 31,

2006 2007
Deferred tax assets:
Domestic NOL carryforwards . ... ... ... ... .. oo $21,105 $17,379
Foreign NOL carryforwards .. ... ... ... ... oo, 1,011 760
Restructuring accrual .. ... .. ..t e 1,002 908
Deferred TEVENUE . . . v vt et e e et et et e e 7.887 7,436
Accrued COMPENSALION . . ..ot it v o e et a et 1,330 1,350
Stock-based compensation BXPENsE . .. ... ii oo 3,589 6,320
OUhET TESEIVES . .« « v e e et e e e e et e et e e e e 90 16
(11 72 UG 1,840 2,591
Total deferred taX ASSELS . . . v v vttt o ettt e e e 37.854 36,760
Valuation allowancCe . . .. ... ottt e e i e e ta e e (1,011) (1,787)
Total deferred tax aSSEIS, MEL. o v v v vt vt e e e et e eia e nnns e enen 36,843 34,973
Deferred tax liabilities:
Unbilled receivables . . ... . oo e (315) (151}
Depreciation and amortization. . ... ... .. .o oo i (1,634) (4,968)
Identifiable intangibles . .. .. ... .. . (20,0000  (14,148)
Deferred €XPenses. . .. ..o.vvvenrenreonennnn. [P (2693)  (3.815)
114 7= o P (60) (199
Total deferred tax Habilities . ... ... ... . i i i e (24,702) (23,281)
Net deferred taX 55818 . . . . .. vt vttt iim e e $12,141  $11,692

As of December 31, 2007, the Company had U.S. net operating loss carryforwards for federal tax purposes of
approximately $43.1 million which expire, if unused, in various years from 2022 to 2027. As of December 31, 2007,
the Company had foreign net operating loss carryforwards of approximately $4.2 million, $4.1 million of which can
be carried forward indefinitely under current local tax laws and $0.1 million can be carried forward through 2014.

As of December 31, 2007, the approximate amount of earnings from foreign subsidiaries that the Company
considers permanently reinvested and for which deferred taxes have not been provided was approximately
$1.1 million. United States income taxes have not been provided on earnings that are planned to be reinvested
indefinitely outside the United States and determination of the amount of such taxes is not practicable.

The Company adopted the provisions of FIN 48 on January 1, 2007. As a result of the adoption of FIN 48, the
Company recognized no material adjustment in the liability for unrecognized income tax benefits. At the adoption
date of January 1, 2007, the Company had $2.2 million of unrecognized tax benefits on a gross basis or $0.8 million
on a tax effected basis. At December 31, 2007, the Company had unrecognized tax benefits of $2.0 million on a tax
effected basis, of which $1.5 million would affect the Company’s effective tax rate if recognized. The net increase in
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the liability for unrecognized income tax benefits since the date of adoption resulted from the following (in
thousands):

Balance at January 1, 2007 . . ... . .. e $ 825
Increase related to tax positions of prior years. . . ... ... .. ... i e 1,215
01 (70}

Balance at December 31, 2007 . .. .. .. ... e e e $1,970

" The Company recognizes interest and penalties related to uncertain tax positions in income tax expense. As of
December 31, 2007, there was approximatety $220,000 of accrued interest related to uncertain tax positions. To the
extent interest is not assessed with respect to uncertain tax positions, amounts accrued will be reduced and reflected
as a reduction of the overall income tax provision.

The Company files income tax returns in the United States Federal jurisdiction and in many state and foreign
jurisdictions. The tax years 2004 through 2006 remain open to examination by the major taxing jurisdictions to
which the Company is subject.

The Company anticipates that total unrecognized tax benefits will decrease by approximately $0.8 million
-over the pext 12 months due to the expiration of certain statutes of limitations.

12, CONVERTIBLE PREFERRED STOCK

Prior to the Company’s initial public offering on June 28, 2005 (See Note 1), holders of 100,000 shares of
Series B Voting Convertible Preferred Stock {Series B), 28,569,692 shares of Series C Voting Convertible Preferred
Stock (Series C), and 9,098,525 shares of Series D Voting Convertible Preferred Stock (Series D) converted their
shares into 500,000, 28,569,692, and 9,098,525 shares of the Company’s common stock, respectively, after which
each share of common stock was split by means of a reclassification into 1.4 shares of Class B common stock and
subsequently converted, at the election of the holder, inte Class A common stock.

Series B Preferred Stock

The holders of the Series B were entitled to receive preferential cumulative dividends in cash at the rate per
share of 6% of stated value ($0.651) or $0.04 per annum, compounded quarterly. Dividends were declared and paid
on the Series B. Each share of Series B was convertible into seven shares of common stock, subject to anti-dilution
adjustments, and was entitled to that number of votes. Conversion into common stock was automatic in the event of
an underwritten public offering (or a combination of offerings) of common stock with gross proceeds to the
Company of not less than $50 million (Qualified IPQ). In the event of liquidation, dissolution, or winding up of the
Company, the holders of the Series B would have received, on par with the holders of the Series C, a liquidation
preference of $0.631 per share plus any accrued and unpaid dividends per share. Dividends on the Series B were
approximately $2,000 for the year ended December 31, 2005, All accrued and unpaid dividends were fully paid in
cash on June 28, 2005 in connection with the Company’s initial public offering,

The Series B had a deemed liquidation provision included among the rights given to its holders whereby, upon
the sale of the Company or substantially ail the Company’s assets, the holders of the Series B were entitled to-elect to
receive a cash payment equal to the liquidation preference or the amount of consideration that would have been
payable had the Series B converted to common stock.

Series C Preferred Stock

The holders of the Series C were entitled to receive cumulative dividends in cash at the rate per share of 6% of
stated value ($2.956) or $0.18 per annum, compounded quarterly. Dividends were declared and paid on the Series C
in preference in respect to other series of stock determined as subordinate. The Series C were convertible to
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common shares on a 1.4-for-1 basis, subject to anti-dilution adjustments. Upon a Qualified [PO, the Series C would
have automatically converted to common stock at the applicable conversion price. Each share of Series C was
entitled to the same number of votes as the shares of common stock into which it was convertible. The Company
also had the right to redeem, in whole or in part, the Series C outstanding at the Series C redemption price of $2.956
per share, plus an amount equal to any and all dividends accrued and unpaid, with consent of the holders of a
majority of the Series C. In the event of liquidation, dissolution, or winding up of the Company, the holders of the
Series C would have received, on par with the holders of the Series B, a liquidation preference of $2.956 per share
plus any accrued and unpaid dividends per share. Dividends on the Series C were approximately $2.5 million for the
year ended December 31, 2005. All accrued and unpaid dividends were fully paid in cash on June 28, 2005 in
connection with the Company’s initial public offering.

The Series C had a deemed liquidation provision included among the rights given to its holders whereby, upon
the sale of the Company or substantially all the Company’s assets, the holders of the Series C were entitled to elect to
receive a cash payment equal to the liquidation preference or the amount of consideration that would have been
payable had the Series C converted to common stock.

Series D Preferred Stock

Holders of the Series D were entitled to receive cumulative dividends in cash at the rate per share of 6% of
stated value ($5.935) or $0.36 per annum, compounded quarterly. Dividends were declared and paid on the Series D.
Upon a Qualified IPO, the Series D would have automatically converted to common stock at the conversion price
applicable at that time. Each share of Series D was entitled to that number of votes as the shares of common stock
into which it was convertible.

During the period commencing on August 5, 2006 and ending September 5, 2006, the holders of a majority of
the then-outstanding shares of Series D could have required the Company to engage an independent investment
banker to seek a third-party purchaser for then-outstanding Series D at not less than the applicable liquidation
amount or some or all of the Company’s assets or to sell additional securities to fund the redemption of the Series D,
such that the holders of such shares would have received the applicable liquidation amount, If the shares of Series D
had not been purchased or redeemed by the Company prior to June 5, 2007, the Company would have been required
to redeem such shares on that date. If a majority of the holders of Series D did not elect to have their shares
redeemed, a certain holder of Series D had a one-month period ending in October 2006 to have required the
Company to redeem its shares on June 5, 2009. If the board of directors had determined that funds would not be
reasonably available to satisfy the redemption obligation, the Company would not have been required to do so,
provided that it increased the dividend rate on shares held by a certain holder of Series D by 0.5% per annum, upto a
maximum dividend rate of 15% per annum. Series D was redeemable in amounts equal to the original investment
plus accrued and unpaid dividends. The redemption amount of the Series D, $54.0 million plus accrued and unpaid
dividends, was accreted to its redemption rate,

In the event of a liquidation, dissolution, or winding up of the Company, the holders of the Series D were
entitled to a liquidation preference over holders of all other series of preferred and common stock. The holders of the
Series B and C were pari passu and had preference over the common stockholders. Dividends on and accretion of
the Series D were approximately $1.6 million for the year ended December 31, 2005. All accrued and unpaid
dividends were fully paid in cash on June 28, 2005 in connection with the Company’s initial public offering.

13. STOCKHOLDERS’ (DEFICIT) EQUITY
Preferred Stock

The Company is authorized to issue up to 100,000,000 shares of preferred stock, $0.001 par value per share, in
one or more series, Lo establish from time to time the number of shares to be included in each series, and to fix the
rights, preferences, privileges, qualifications, limitations and restrictions of the shares of each wholly unissued series.
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Common Stock

The Company is authorized to issue up to 200,000,000 shares of Class A common stock, $0.001 par value per
share and 100,000,000 shares of Class B common stock, $0.001 par value per share. Each holder of Class A and
Class B common stock is entitled to one vote for each share of common stock held on all matters submitted to a vote
of stockholders. Subject to preferences that may apply to shares of preferred stock outstanding at the time, the
holders of Class A and Class B common stock are entitled to receive dividends out of assets legally available at the
times and in the amounts as the Company’s board of directors may from time to time determine.

On June 28, 2005, the Company made an initial public offering of 31,625,000 shares of Class A common stock,
which included the underwriters’ over-allotment option exercise of 4,125,000 shares of Class A common stock. All
the shares of Class A common stock sold in the [PO were sold by selling stockholders and, as such, the Company did
not receive any proceeds from the offering. In connection with this transaction, the Company incurred offering costs
and other IPO-related expenses of approximately $4.9 million.

On December 6, 2005, the Company completed an additional offering (December 2005 offering) of
20,000,000 shares of Class A common stock. All the shares of Class A common stock sold in the December
2005 offering were sold by selling stockholders and, as such, the Company did not receive any proceeds from that
offering. In connection with this transaction, the Company incurred offering costs of approximately $900,000.

Warrants

In prior years, the Company issued warrants to purchase 6,361,383 shares of common stock at $0.0667 per
share in connection with certain debt financings. On December 12, 2005, the Company issued 6,361,383 shares of
Class A commen stock upon the exercise these warrants in exchange for cash proceeds of approximately $424,000.

Stock-Based Compensation

The Company has two stock incentive plans, the NeuStar, Inc. 1999 Equity Incentive Plan (the 1999 Plan) and
the NeuStar, Inc. 2005 Stock Incentive Plan (the 2005 Plan). Under the 1999 Plan, the Company had the ability to
grant to its directors, employees and consultants stock or stock-based awards in the form of incentive stock options,
nonqualified stock options, stock appreciation rights, performance share units, shares of restricted common stock,
phantom stock units and other stock-based awards, In May 20035, the Company’s board of directors adopted the
2005 Plan, which was approved by the Company’s stockholders in June 2005. In connection with the adoption of the
2005 Plan, the Company’s board of directors amended the 1999 Plan to provide that no further awards would be
granted under the 1999 Plan as of the date stockholder approval for the 2005 Plan was obtained. All shares available
for grant as of that date, plus any other shares under the 1999 Plan that again become available due to forfeiture,
expiration, settlement in cash or other termination of awards without issuance, will be available for grant under the
2005 Plan. Under the 2005 Plan, the Company may grant to its directors, employees and consultants awards in the
form of incentive stock options, nonqualified stock options, stock appreciation rights, shares of restricted stock,
restricted stock units, performance awards and other stock-based awards. The aggregate number of shares of Class A
common stock with respect to which all awards may be granted under the 2005 Plan is 6,044,715, plus any shares
available for issuance under the 1999 Pilan. As of December 31, 2007, 4,102,926 shares were available for grant or
award under the 2005 Plan,

The term of any stock option granted under the 1999 Plan or the 2005 Plan may not exceed ten years. The
exercise price per share for options granted under these Plans is not less than 100% of the fair market value of the
common stock on the option grant date. The board of directors or Compensation Committee of the board of
directors determines the vesting of the options, with a maximutn vesting period of ten years. Options issued
generally vest with respect to 23% of the shares on the first anniversary of the grant date and 2.083% of the shares on
the last day of each succeeding calendar month thereafter. The options expire seven to ten years from the date of
issuance and are forfeitable upon termination of an option holder’s service.
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The board of directors or Compensation Committee of the board of directors has granted and may in the future
grant restricted stock to directors, employees and consultants. The board of directors or Compensation Committee
of the board of directors determines the vesting of the restricted stock, with a maximum vesting period of ten years.
Restricted stock issued generally vests in equal annual installments over a four-year term.

Stock-based compensation expense recognized under SFAS No. 123(R) for the year ended December 31,2007
was $15.3 million. As of December 31, 2007, total unrecognized compensation expense related to non-vested stock
options, non-vested restricted stock and non-vested performance vested restricted stock units granted prior to that
date is estimated at $27.5 million, which the Company expects to recognize over a weighted average period of
approximately 2.2 years. Total unrecognized compensation expense as of December 31, 2007 is estimated based on
outstanding non-vested stock options, non-vested restricted stock and non-vested performance vested restricted
stock units, and may be increased or decreased in future periods for subsequent grants or forfeitures.

The following table illustrates the effect on net income attributable to common stockholders and net income
attributable to common stockholders per common share if the Company had applied the fair value recognition
provisions of SFAS No. 123(R) to stock-based employee compensation for the year ended December 31, 2005. The
pro forma disclosure for the year ended December 31, 2005 utilized the Black-Scholes option-pricing model to
estimate the value of the respective options with such value amortized to compensation expense over the options’
vesting periods.

Year Ended

December 31,
2005

(In thousands, except
per share data)

Pro forma basic net income atiributable to common stockholders:

Basic net income attributable to common stockholders, as reported . .. ... ... $51,085
Add: stock-based compensation expense included in reported net income
attributable to common stockholders. . ... ... . o o oo 1,607
Deduct: total stock-based compensation expense determined under fair value-
based method for all awards. . . . ... . . it {6,282)
Pro forma basic net income attributable to common stockholders . ........... $46,410

Pro {orma diluted net income attributable to common stockholders:

Basic net income attributable to common stockholders, as reported . .. .. .. .. 351,085
Dividends on and accretion of convertible preferred stock. . .............. 4,313
Diluted net income attributable to common stockholders. . ............... 55,398
Add: stock-based compensation expense included in reported net income
attributable to common stockholders. .. ... ... . o ool 1,607
Deduct: total stock-based compensation expense determined under fair value-
based method forallawards. . . ... ... i e _{6,282)
Pro forma diluted net income attributable to common stockholders . . ......... . $50,723

Net income attributable to common stockholders per common share:

Basic —as reported . .. ... e e $ 148
Basic—proforma .. ... ... $ 135
Diluted — as TePOMEd « . . o« o oot it e e $ 072
Diluted — pro forma. .. ... .o e $ 0.66
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The above pro forma disclosures are provided for 2005 because, in contrast to the presentation for the years
ended December 31, 2006 and 2007, stock-based compensation expense was not recognized using the fair-value
method under SFAS No. 123(R) during the period presented. Pro forma disclosure has not been presented for the
years ended December 31, 2006 and 2007 because stock-based compensation expense has been recognized by the
Company in accordance with the fair-value method set forth in SFAS No. 123(R) for such periods.

The Company has utilized the Black-Scholes option-pricing model for estimating the fair value of stock
options granted during the year ended December 31, 2005, as well as for option grants during all prior periods. The
weighted-average fair value of options at the date of grant for options granted during the year ended December 31,
2005 was $11.19,

As a result of adopting SFAS 123(R) on Januvary 1, 2006, the Company’s income before income taxes and net
income for the year ended December 31, 2006 were approximately $10.4 million and $7.6 million less, respectively,
than if the Company had not adopted SFAS 123(R). The Company’s income before income taxes and net income for
the year ended December 31, 2007 were approximately $11.0 million and $7.6 million less, respectively, than if the
Company had not adopted SFAS 123(R). Basic and diluted net income attributable to common stockholders per
common share for the year ended December 31, 2006 were each approximately $0.10 less than if the Company had not
adopted SFAS 123(R). Basic and diluted net income attributable to common stockholders per common share for the
year ended December 31, 2007 were cach approximately $0.10 less than if the Company had not adopted
SFAS 123(R). Upon the adoption of SFAS No. 123(R), the Company continued to utilize the Black-Scholes
option pricing model for estimating the fair value of stock options granted during the year ended December 31, 2006.
The weighted-average fair value of options at the date of grant for options granted during the years ended
December 31, 2006 and 2007 was $12.24 and $11.60, respectively. The following are the weighted-average
assumptions used in valuing the stock options granted during the years ended Decernber 31, 2006 and 2007, and
a discussion of the Company’s assumptions.

Year Ended
December 31,
2006 2007
Dividend yield . . .. ... .. . e e 0.00% 0.00%
Expected volatility . . . ... ... .. i e s 38.56% 33.27%
RisK-free IMEerest FalE . . . . vttt e ettt et e it 4.68% 4.39%
Expected life of options (in Years) . .. .. oot e it 4.56 4.59

Dividend yield — The Company has never declared or paid dividends on its common stock and does not
anticipate paying dividends in the foreseeable future.

Expected volatility — Volatility is a measure of the amount by which a financial variable such as a share price
has fluctuated (historical volatility) or is expected to fluctuate (expected volatility) during a period. Given the
Company’s limited historical stock data from its initial public offering in June 2005, the Company has used a
blended volatility to estimate expected volatility. The blended volatility includes the average of the Company’s
preceding weekly historical volatility from its initial public offering to the respective grant date, the Company’s
preceding six-months market implied volatility and an average of the Company’s peer group preceding weekly
historical volatility consistent with the expected life of the option. Market implied volatility is the volatility implied
by the trading prices of publicly available stock opticns for the Company’s common stock. The Company’s peer
group historical volatility includes the historical volatility of companies that are similar in revenue size, in the same
industry or are competitors,

Risk-free interest rate — This is the average U.S. Treasury rate (with a term that most closely resembles the
expected life of the option) for the quarter in which the option was granted.

Expected life of the options — This is the period of time that the options granted are expected to remain
outstanding. This estimate is derived from the average midpoint between the weighted average vesting period and
the contractual term as described in the SEC’s Staff Accounting Bulletin No. 107, Share-Based Payment.
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Stock Options

The following table summarizes the Company’s stock option activity:

Weighted-

Average

Exercise

Shares Price

Outstanding at December 31,2004, ... ... ... . ... 14375642  § 3.29
Options granted . . . ... ... i e 1,149,844 20.33
Options exercised ... ... .. i (2,588,631) 3.07
Options forfeited . ... ... ... .. i (315,302) 6.10
Outstanding at December 31, 2005. . .. ... ... . i 12,621,553 431
Options granted . . . ... ... i e 1,547,200 31.10
Options exercised . ... ... .. ottt (5,919,098) 3.33
Options forfeited .. .. ............ J R R EE {332,927) 10.26
Outstanding at December 31,2006. . ... ... ... .. ..o i 7,916,728 10.83
Options granted . . .. ..ot vt ie e 932,030 3278
Options exercised ... ..... ...ttt (2,492,811 5.75
Options forfeited . ... ... ... . i (687,446) 21.14
Outstanding at December 31,2007, .. ... . ... i 5,668,501 15.42
Exercisable at December 31, 2007 . . . ... ... .. e 3,501,651 8.54
Exercisable at December 31,2006 . . ... ... ... .. i e 4,382,608 3.86
Exercisable at December 31, 2005 .. ... .. ... i i 8,692,844 241

The following table summarizes information regarding options outstanding at December 31, 2007:
Weighted-

Options Ouistanding Average Options Exercisable
Number Weighted- Remaining Number Weighted-
of Average Contractual of Average
Optlons Exercise Life Options Exercise
Range of Exercise Price Qutstanding Price (in years) Exercisable Price
$000-5320...........0 ... 1,463,957 $ 0.28 2.58 1,463,957 $ 028
$321-%3624 ... ... 224,327 4.49 5.27 224,327 4.49
$625-$641................ 531,300 6.25 6.48 416,993 6.25
$642-3838........... ..., 667,286 6.43 5.97 502,150 6.43
$839-31086................ 324,501 9.27 6.97 194,173 9.51
$10.87-822.00........... ... .. 273,051 22.00 7.49 103,469 22.00
$22.01-%83020................ 849,862 30.00 5.39 384,481 29.94
$30.21-%3484 . ............. .. 1,334,217 32.90 6.24 212,101 33.09
5,668,501 15.42 5.22 3,501,651 8.54

The aggregate intrinsic value of options exercised for the years ended December 31, 2005, 2006 and 2007 was
$59.0 million, $161.4 million and $62.5 million, respectively. The aggregate intrinsic value for all options outstanding
under the Company’s stock plans as of December 31, 2007 was $82.0 million. The aggregate intrinsic value for options
exercisable under the Company’s stock plans as of December 31, 2007 was $72.0 million. The weighted-average
remaining contractual life for all options outstanding under the Company’s stock plans as of December 31, 2007 was
5.22 years. The weighted-average remaining contractual life for options exercisable under the Company’s stock plans
as of December 31, 2007 was 4.62 years.
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In February 2005, the Company granted fully vested options to nonentployees for the purchase of 22,400 shares
of common stock at a weighted average exercise price of $10.86 per share. The Company recognized compensation
expense of approximately $180,000. The fair value of these awards was calculated on the date of grant using the
Black-Scholes option-pricing mode] with the following weighted average assumptions: expected life of the award
equal tc the remaining contractual life; volatility 63.11%; risk-free interest rate, 3.38%; and dividend yield of 0.00%
during the option term.

In March 2005, an employee of the Company changed status to a consultant and, in accordance with the terms
of that employee’s original option agreement, continued to vest in 26,250 options as of March 29, 2005. As a result,
the Company re-measured the fair value of the vested options and recognized compensation expense of
approximately $331,000. The fair value of this award was calculated on the modification date using the Black-
Scholes option-pricing model with the following weighted average assumptions: expected life of the award equal to
the remaining contractual life; volatility 63.11%,; risk-free interest rate, 3.43%; and dividend yield of 0.00% during
the option term.

In March 2005, the Company accelerated the vesting of certain options issued to nonemployees. This
acceleration enabled the optionholders to vest immediately in approximately 102,000 options, which otherwise -
would have vested over the options’ original vesting period, generally 48 months. In connection with this
acceleration, the Company recorded approximately $1.6 million as compensation expense based on the fair
value of the options on the date of acceleration. The fair value of these awards was remeasured on the acceleration
date using the Black-Scholes option-pricing model with the following weighted average assumptions: expected life
of the award equal to the remaining contractual life; volatility 63.11%; risk-free interest rate, 3.72%; and dividend
yield of 0.00% during the option term. As of March 31, 2005, all options granted to nonemployees had vested.

Restricted Stock

The following table summarizes the Company’s non-vested restricted stock activity:

Weighted-
Average
Grant Date
R Shares Fair Value

Outstanding at December 31,2004 .. .. .. ... .. . e — —
Restricted stock granted .. ....... ... ... ... ... o, 5,000 $31.95
Restricted stock vested . .. ... .. ... ... . e — —

~ Restricted stock forfeited . ......... ... .. ... .. .. — —_

Outstanding at December 31,2005 .. ... ... ... .. ... .. .. . . . ... 5,000 3195
Restricted stock granted . . ... .. ... ... ... .. .. . ... . ... 102,490 31.37
Restricted stock vested . .. ... . i e e e (2,367) 31.43
Restricted stock forfeited . ... .. ... ... ... . ... ... .. .. (1,900) 30.57

Outstanding at December 31,2006 . . . ... ... ... .. .. ... ... .. ... 103,223 31.41
Restricted stock granted ... ...... .. ... .. ... ... ... .. 18,800 31.78
Restricted stock vested . .. ... ... ... e .. (27538) 3148
Restricted stock forfeited . ........ . ... .. .. ... ... ... (18,825) 31.13

QOutstanding at December 31,2007 .. ... ... ... ... . i, 75,660 31.55

The total aggregate intrinsic value of restricted stock vested during the year ended December 31, 2007 was
approximately $790,000. The aggregate intrinsic value for all restricted stock outstanding under the Company's
stock plans as of December 31, 2007 was $2.2 million. During the year ended December 31, 2007, the Company
repurchased 6,817 shares of common stock for an aggregate purchase price of approximately $210,000 pursuant to
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the participants’ rights under the Company’s stock incentive plans to elect to use common stock to satisfy their tax
withholding obligations.

Performance Vested Restricted Stock Units

During the year ended December 31, 2007, the Company granted approximately 322,290 performance vested
restricted stock units (PVRSUs) to certain employees with an aggregate fair value of $10.5 million. The vesting of
these stock awards is contingent upon the Company achieving specified financial targets at the end of the specified
performance period and an employee’s continued employment. The performance conditions affect the number of
shares that will ultimately be issued. The range of possible stock-based award vesting is between 0% and 150% of
the initial target. Under SFAS No. 123(R), compensation expense related to these awards is being recognized over
the requisite service period based on the Company’s estimate of the achievement of the performance target. The
Company has currently estimated that 125% of the target will be achieved. The fair value is measured by the closing
market price of the Company’s common stock on the date of the grant. Compensation expense is recognized ratably
over the requisite service period based on those PVRSUs expected to vest.

The following table summarizes the Company’s non-vested PVRSU activity for the year ended December 31, 2007:
Weighted-Average

Grant Date
Shares Fair Value
Non-vested December 31, 2006
Granted . .. . .t e e e 322,290 32.59
Vst . ..t e e e e e e — —_
Forfeited . ... .ot e e e (19,210) 32.59
Non-vested December 31, 2007 . .. ... i e e 303,080 32.59

The aggregate intrinsic value for all non-vested PVRSUs outstanding under the Company’s stock plans at
December 31, 2007 was $8.7 million.

Restricted Stock Units

In July 2006, the Compensation Committee of the board of directors issued 27,170 restricted stock units to the
Company’s non-management directors. The aggregate intrinsic value of the restricted stock units granted totaled
$880,000. For those directors who were elected at the 2006 Annual Meeting of Stockholders, as well as incumbent
directors whose terms did not expire in 2006, these restricted stock units were granted on July 1, 2006. For those
directors appointed by the Company’s board of directors on July 26, 2006, the date of grant was July 27, 2006. In
August and November 2007, the Company’s non-management directors were issued 30,828 and 3,342 restricted
stock units, respectively, with an aggregate intrinsic value on the grant date of approximately $900,000 and
$114,000, respectively.

These restricted stock units will fully vest on the first anniversary of the date of grant. Upon vesting, each
director’s restricted stock units will be automatically converted into deferred stock units, which will be delivered to
the director in shares of the Company’s stock six months following the director’s termination of Board service.
Following the resignation of two of the Company’s directors on July 26, 2006 and April 10, 2007, respectively, a
total of 6,518 restricted stock units were forfeited.

The aggregate intrinsic value for these restricted stock units as of December 31, 2007 was approximately
$1.6 million.

Phantom Stock Units

In July 2004, the board of directors granted 350,000 phantom stock units to one of the Company’s executive
officers. Effective March 1, 2007, the officer was no longer employed with the Company. On that date, 224,383
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phantom stock units vested in accordance with the terms of the officer’s phantom stock agreement, which had an
aggregate intrinsic value of approximately $7.3 million. Of the 224,383 shares of the Company’s common stock
issuable to the officer in respect of his vested phantom stock units, the Company repurchased 91,713 shares on
March 1, 2007 for an aggregate purchase price of approximately $3.0 million pursuant to the officer’s right under
the applicable stock incentive plan to elect to use common stock to satisfy his tax withholding obligations.

14. BASIC AND DILUTED NET INCOME ATTRIBUTABLE TO COMMON STOCKHOLDERS PER
COMMON SHARE

The following table provides a reconciliation of the numerators and denocminators used in computing bastc and
diluted net income attributable to common stockholders per common share (in thousands, except per share data):

Year Ended December 31,

2005 2006 2007
Basic net income attributable to common stockholders per common
share:
I [T 1Tt 1 o1 Y $55,398 $73,899  $92.335
Dividends on and accretion of convertible preferred stock . . . . .. (4,313) — —
Basic net income atiributable to common stockholders . . ... .. ... $51,085 $73,899 $92.335

Basic net income attributable to common stockholders per common
ShArE . . L $ 148 §$ 102 § 122

Diluted net income attributable to common stockholders per
common share:

Basic net income attributable to common stockholders . . ... $51,085 $73,899 $92,335
Dividends on and accretion of convertible preferred stock . . . . 4,313 — —
Diluted net income attributable to common stockholders. ... ... .. $55,398 $73,899  $92,335
Diluted net income attributable to common stockholders per
commonshare . .............. .. . $ 072 $ 0% § 1.17
Weighted average common shares outstanding —basic. . ... ... .. 34,437 72,364 75,954
Dilutive effect of;
Stock options for the purchase of common stock. . ... .. .. ... 10,163 5,903 3172381
Conversion of preferred stock and accrued dividends payable
iNtO commMON StOCK. . . ... oottt e e 26,453 _ —
Warrants for the purchase of commonstock . ............... 5,993 — —
Weighted average common shares outstanding — diluted .. ... ... 77,046 78,267 79,235

15. SEGMENT INFORMATION

Prior to January 1, 2007, the Company operated in one business segment; providing critical technology
services to the communications industry, including telephone number administration, telephone number pooling,
internet domain name services, common short code registry services, wireline and wireless number portability,
order management services, and network management services. The Company was not organized by market and
was managed and operated as one business. A single management team reported to the chief operating decision
maker who comprehensively managed the business. The Company did not operate any material separate lines of
business or separate business entities with respect to its services. Accordingly, the Company did not accumulate
discrete financial information with respect to separate service lines and did not have separately reportable segments
as defined by SFAS No. 131, Disclosure About Segments of an Enterprise and Related Information (SFAS No. 131).
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On November 27, 2006, the Company acquired Followap Inc. (Followap) and became a provider of next-
generation communications solutions for mobile network operators by delivering instant messaging, presence,
multimedia gateways, and inter-carrier messaging hubs. As a result of the Followap acquisition, the Company began
accumulating discrete financial information with respect to separate service lines with separate reportable segments
as defined by SFAS No. 131. The Company operated in two reportable business segments for the year ended
December 31, 2007, Clearinghouse Services and Next Generation Messaging (NGM) Services, and only one
business segment, Clearinghouse Services, for the corresponding year ended December 31, 2006.

Information for the year ended December 31, 2007 regarding the Company’s reportable operating segments is
as follows (in thousands):

Clearinghouse NGM Consolidated
Services Services Total
Revenue . ... . i e e $421,062 $ 8,110 $429,172
Depreciation and amortization ...................... $ 28,241 $ 9490 § 37,731
Income (Yoss) from operations . . . .. e $184,955 $(35,309) $149,646
Capital expenditures. . .. ... .ot rennnn $ 24,371 $ 2,873 $ 27,244

Information as of December 31, 2007 regarding the Company’s reportable operating segments is as follows (in
thousands):

Clearinghouse NGM Consolidated

Services Services Total
Total 88818 . . v v oottt e $449.523 $167,138 $616,661
Goodwill . ... e s $ 88,148 $115,945 $204,093
Intangible assets . ... ... .. ... Lo $ 14,973 $ 21,878 $ 36,851

Geographic area revenues from external customers for the year ended December 31, 2007, and long-lived
assets as of December 31, 2007 were as follows (in thousands):

Long-Lived

Revenue Assets
INOTER AIEIICI .« o o v e e e s e e e et e e e e e e e e e e eee e $403,536 $61,027
Europe, Middle East and Africa ... ... [ PP 17,004 32,012
Other regions . . . ...ttt e e 8,632 3
B 1o [ $429,172 $93,042

16. EMPLOYEE BENEFIT PLANS

The Company has a 401(k) Profit-Sharing Plan for the benefit of all employees who meet certain eligibility
requirements. This plan covers substantially all of the Company’s full-time employees. The plan documents provide
for the Company to make matching and other discretionary contributions, as determined by the board of directors.
The Company recognized contribution expense totaling $2.0 million, $2.4 million and $4.3 million for the years
ended December 31, 2003, 2006 and 2007, respectively.

17. RELATED PARTY TRANSACTIONS

During the years ended December 31, 2005, 2006 and 2007, the Company received professional services from
a company owned by a family member of the Chairman and CEO of the Company. The services were related to
tenant improvements in the Company’s leased office spaces. The amounts paid to the related party during the years
ended December 31, 2005, 2006 and 2007 were approximately $99,000, $292,000 and $227,000, respectively. As of
December 31, 2006 and 2007, the Company owed $58,000 and $2,000 for outstanding payables to this party.
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In March 2006, the Company acquired 10% of NeuLevel, Inc. from Melbourne IT Limited (MIT), raising the
Company’s ownership interest from 90% to 100%. Prior to the acquisition of the remaining 10% ownership interest,
the Company had an agreement with MIT whereby MIT served as a registrar for domain names within the .biz top-
level domain. During the years ended December 31, 2005 and 2006, the Company recorded approximately
$684,000 and $837,000, respectively, in revenue from MIT related to domain name registration services and other
nonrecurring revenue from IP claim notification services and pre-registration services.

18, QUARTERLY FINANCIAL INFORMATION (UNAUDITED)

Quarter Ended

Mar. 31, Jun. 30, Sep. 30, Dec. 31,
2006 2006 2006 2006

(In thousands, except per share data)

Summary consolidated statement of operations:

Totalrevenue .. ........... .t $76,163  $82,263(1) $82,509(1) $92,022
Income from operations .............. ... ..... 30,275 32,728 27,930 31,690
Netincome. .. ... ...t .. 18,285 19,952 17,104 18,558
Net income attributable to common stockholders per

common share —basic . .................... $ 026 $ 028 % 023 §$ 025
Net income attributable to common stockholders per

common share —diluted . ... ... ... ... L. $ 024 §$ 026 $ 022 § 024

Quarter Ended
Mar. 31, Jun. 30, Sep. 30, Dec. 31,
2007 2007 2007 2007

(In thousands, except per share data)
Summary consolidated statement of operations:

Totaltevenue . ..... ... coiiriiiiiiierena $97.448 $99,693  $110757 §121,274
Income from operations. ......... P 29,332 31,401 41,894 47,019
Netincome. ... ...... .. i iinninnn.. 17,968 19,149 25,702 20,516
Net income attributable to common stockholders

per common share — basic . ... ..........., $ 024 3% 025 $ 034 $ 038
Net income attributable to comman stockholders

per common share —diluted . ... ... ........ $ 023 $ 024 § 032 § 037

(1) Revenue for the quarters ended September 30, 2005, December 31, 2005, June 30, 2006 and September 30,
2006 reflects contractual pricing discounts based on pre-established annual aggregate transaction volume
targets under the Company’s contracts with North American Portability Management LLC, which had an
impact of $5.0 million, $2.5 million, $2.1 mitlion and $5.4 million, respectively.

19. SUBSEQUENT EVENT

On January 10, 2008, the Company acquired certain assets of Webmetrics, Inc., a provider of web and network
performance testing, monitoring and measurement services, for cash consideration of $12.5 million subject to
certain purchase price adjustments and contingent cash consideration of up to $6.0 million. The acquisition of
Webmetrics expands the Company’s Internet and infrastructure services. The acquisition was accounted for as a
purchase. The Company is currently in the process of completing its preliminary purchase price allocation,
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ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURE

Not applicable.

ITEM 9A. CONTROLS AND PROCEDURES

Attached as exhibits to this Form 10-K are certifications of our Chief Executive Officer and Chief Financial
Officer, which are required in accordance with Rule 13a-14 of the Securities Exchange Act of 1934, as amended.
This “Controls and Procedures” section includes information concerning the controls and controls evaluation
referred to in the certifications. The report of Emst & Young LLP, our independent registered public accounting
firm, regarding its audit of our internal control over financiat reporting is set forth below in this section. This section
should be read in conjunction with the certifications and the Emst & Young report for a more complete
understanding of the topics presented. .

Evaluation of Disclosure Controls and Procedures

We conducted an evaluation of the effectiveness of the design and operation of our “disclosure controls and
procedures” as of the end of the period covered by this Form 10-K. The controls evaluation was conducted under the
supervision and with the participation of management, including our Chief Executive Officer and Chief Financial
Officer. Disclosure controls are controls and procedures designed to reasonably assure that information required to
be disclosed in our reports filed under the Securities Exchange Act of 1934, such as this Form 10-K, is recorded,
processed, summarized and reported within the time periods specified in the SEC’s rules and forms. Disclosure
controls are also designed to reasonably assure that such information is accumulated and communicated to our
management, including the Chief Executive Officer and Chief Financial Officer, as appropriate to allow timely
decisions regarding required disclosure. Our quarterly evaluation of disclosure controls includes an evaluation of
some components of our internal control over financial reporting, and internal control over financial reporting is
also separately evaluated on an annual basis for purposes of providing the management report which is set forth
below,

The evaluation of our disclosure controls included a review of the controls’ objectives and design, our
implementation of the controls and their effect on the information generated for use in this Form 10-K. In the course
of the controls evaluation, we reviewed identified data errors, control problems or indications of potential fraud and,
where appropriate, sought to confirm that appropriate corrective actions, including process improvements, were
being undertaken. This type of evaluation is performed on a quarterly basis so that the conclusions of management,
including the Chief Executive Officer and Chief Financial Officer, concerning the effectiveness of the disclosure
controls can be reported in our periodic reports on Form 10-Q and Form 10-K. Many of the components of our
disclosure controls are also evaluated on an ongoing basis by our finance organization. The overall goals of these
various evaluation activities are to monitor our disclosure controls, and to modify them as necessary. Our intent is to
maintain the disclosure controls as dynamic systems that change as conditions warrant.

Based upon the controls evaluation, our Chief Executive Officer and Chief Financial Officer have concluded
that, as of the end of the period covered by this Form 10-K, our disclosure controls were effective to provide
reasonable assurance that information required to be disclosed in our Securities Exchange Act reperts is recorded,
processed, summarized and reported within the time periods specified by the SEC, and that material information
related to NeuStar and its consolidated subsidiaries is made known to management, including the Chief Executive
Officer and Chief Financial Officer, particularly during the period when our periodic reports are being prepared. We
reviewed the results of management's evaluation with the Audit Commitiee of our Board of Directors.

Management Report on Internal Control Over Financial Reporting

Cur management is responsible for establishing and maintaining effective internal control over financial
reporting to provide reasonable assurance regarding the reliability of our financial reporting and the preparation of
financial statements for external purposes in accordance with U.S. generally accepted accounting principles.
Internal control over financial reporting includes those policies and procedures that (i) pertain to the maintenance of
records that in reasonable detail accurately and fairly reflect the transactions and dispositions of the assets of the
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company; (ii) provide reasonable assurance that transactions are recorded as necessary to permit preparation of
financial statements in accordance with U.S. generally accepted accounting principles; and (iii} provide reasonable
assurance regarding authorization to effect the acquisition, use or disposition of company assets, as well as the
prevention or timely detection of unauthorized acquisition, use or disposition of the company’s assets that could
have a matenial effect on the financial statements.

Management assessed our internal control over financial reporting as of December 31, 2007, the end of our
fiscal year. Management based its assessment on criteria established in Internal Control — Integrated Framework
issued by the Committee of Sponscring Organizations of the Treadway Commission. Management’s assessment
included evaluatton of such elements as the design and operating effectiveness of key financial reporting controls,
process documentation, accounting policies and our overall control environment. This assessment is supported by
testing and monitoring performed by our finance organization.

Based on this assessment, management has concluded that our internal control over financial reporting was
effective as of the end of the fiscal year to provide reasonable assurance regarding the reliability of financial
reporting and the preparation of financial statements for external reporting purposes in accordance with
U.S. generally accepted accounting principles.

Our independent registered public accounting firm, Ernst & Young LLP, independently assessed the
effectiveness of the company’s internal control over financial reporting. Emst & Young has issued an
attestation report, which is included at the end of this section.

Inherent Limitations on Effectiveness of Controls

A control system, no matter how well designed and operated, can provide only reasonable, not absolute,
assurance that the control system'’s objectives will be met. The design of a control system must reflect the fact that
there are resource constraints, and the benefits of controls must be considered relative to their costs. Other inherent
limitations include the realities that judgments in decision-making can be faulty and that breakdowns can occur
because of simple error or mistake. Controls can also be circumvented by the individual acts of some persons, by
collusion of two or more people, or by management override of the controls. Projections of any evaluation of
controls effectiveness to future periods are subject to risks, Qver time, controls may become inadequate because of
changes in conditions or deterioration in the degree of compliance with policies or procedures.

Changes in Internal Control over Financial Reporting

On a quarterly basis we evalvate any changes to-our internal control over financial reporting to determine if
material changes occurred. There were no changes in our internal controls over financial reporting during the
quarterly period ended December 31, 2007 that have materially affected, or are reasonably likely to materially
affect, our internal control over financial reporting.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
ON INTERNAL CONTROL OVER FINANCIAL REPORTING

Board of Directors and Stockholders
NeuStar, Inc.

We have audited NeuStar, Inc.’s internal control over financial reporting as of December 31, 2007, based on
criteria established in Internal Control — Integrated Framework issued by the Committee of Sponsoring
Organizations of the Treadway Commission (the COSO criteria). NeuStar, Inc.’s management is responsible
for maintaining effective internal control over financial reporting and for its assessment of the effectiveness of
internal control over financial reporting. Qur responsibility is to express an opinion on the company’s internal
contro!l over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether effective internal control over financial reporting was maintained in all material respects. Our audit
included obtaining an understanding of internal control over financial reporting, assessing the risk that a material
weakness exists, testing and evaluating the design and operating effectiveness of intemnal control based on the
assessed risk, and performing such other procedures as we considered necessary in the circumstances. We believe
that our audit provides a reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance
regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles. A company’s internal control over financial reporting
includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail,
accurately and fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance
with generally accepted accounting principles, and that receipts and expenditures of the company are being made
only in accordance with authorizations of management and directors of the company; and (3) provide reasonable
assurance regarding prevention or timety detection of unauthorized acquisition, use, or disposition of the company’s
assets that could have a material effect on the financial statements,

Because of its inherent limitations, internal control over financial reporting may not prevent or detect
misstatements, Also, projections of any evaluation of effectiveness to future periods are subject to the risk that
controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate.

In our opinion, NeuStar, Inc. maintained, in all material respects, effective internal control over financial
reporting as of December 31, 2007 based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States), the consolidated balance sheets of NeuStar, Inc. as of December 31, 2006 and 2007, and the related
consolidated statements of operations, shareholders’ (deficit) equity, and cash flows for each of the three years in the
period ended December 31, 2007 and our report dated February 25, 2008 expressed an unqualified opinion thereon.

fs/ ErnsT & Younc LLP

McLean, Virginia
February 25, 2008
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ITEM 9B. OTHER INFORMATION

None.

PART III

ITEM 10. DIRECTORS AND EXECUTIVE OFFICERS OF THE REGISTRANT AND CORPORATE
GOVERNANCE

Information about our directors and executive officers and our corporate governance is incorporated by
reference to our definitive proxy statement for our 2008 Annual Meeting of Stockholders, or our 2008 Proxy
Statement, which is anticipated to be filed with the Securities and Exchange Commission within 120 days of

"December 31, 2007, under the headings “Board of Directors,” “Executive Officers and Management” and
“Governance of the Company.” Information about compliance with Section 16(a) of the Exchange Act is
incorporated by reference to our 2008 Proxy Statement under the heading “Section 16(a) Beneficial Ownership
Reporting Compliance.” Information about our Audit Committee, including the members of the Audit Committee,
and Audit Committee financial experts, is incorporated by reference to our 2008 Proxy Statement under the heading
“Governance of the Company.” Information about the NeuStar policies on business conduct governing our
employees, including our Chief Executive Officer, Chief Financial Officer and our controller, is incorporated
by reference to our 2008 Proxy Statement under the heading “Governance of the Company.”

ITEM 11. EXECUTIVE COMPENSATION
Information about director and executive officer compensation is incorporated by reference to our 2008 Proxy
Statement, under the headings “Governance of the Company.”
ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS Ai\]D MANAGEMENT
AND RELATED STOCKHOLDER MATTERS
Information required by Item 12 of this report is incorporated by reference to our 2008 Proxy Statement, under
the headings “Beneficial Ownership of Shares of Common Stock™ and “Equity Compensation Ptan Information.”
ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOli
INDEPENDENCE
The information required by Item 13 of this report is incorporated by reference to our 2008 Proxy Statement,
under the heading “Governance of the Company.”
ITEM 14. PRINCIPAL ACCOUNTING FEES AND SERVICES

Information about the fees for professional services rendered by our independent auditors in 2006 and 2007 is
incorporated by reference to the discussion under the heading “Audit and Non-Audit Fees” in our 2008 Proxy
Statement. Qur audit committee’s policy on pre-approval of audit and permissible non-audit services of our
independent auditors is incorporated by reference from the discussion under the heading “Governance of the
Company.”
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PART IV
ITEM 15. EXHIBITS, FINANCIAL STATEMENT SCHEDULES
(a}) Documents filed as part of this report:
(1)
Page
Repert of Independent Registered Public Accounting Firm . . ... ... . ... . ... ...... 47
Consolidated Financial Statements covered by the Report of Independent Registered Public
Accounting Firm:
Consolidated Balance Sheets as of December 31, 2006 and 2007. . ................... 48
Consolidated Statements of Operations for the years ended December 31, 2005, 2006 and
2007 e e e e e e e e e 50
Consolidated Statements of Stockholders’™ (Deficit) Equity for the years ended December 31,
2005, 2006 and 2007 . ... ... 51
Consolidated Statements of Cash Flows for the years ended December 31, 2005, 2006 and
2007 e e e e e e 52
Notes to the Consolidated Financial Statements. . . ... ... ... .. ... . ... .o ia... 53
(2)
Schedule for the three years ended December 31, 2005, 2006 and 2007:
II — Valuation and Qualifying Accounts . ... ... ... ... . .. 92
(a) (3) and (b) Exhibits required by Item 601 of Regulation S-K:
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NEUSTAR, INC.

SCHEDULE II — VALUATION AND QUALIFYING ACCOUNTS

As of December 31,
2005 2006 2007
(In thousands)

Allowance for Doubtful Accounts

Beginning Balance . ... ... .. L. $468 5 494 §1,103
AQGIONS . . .. e e 551 2,041 2,601
Reductions(1) ... .. . it e e (525) (1,432) (2,050)
Ending Balance. . .. ... ...t e $494 §$1,103 $1,654
Deferred Tax Asset Valuation Allowance
Beginning Balance . ............. ... . ... .. $ — $ — s1om
AdditiOns . .. ... e e e — 1,011 776
Reductions . ........ .. i e — — —
Ending Balance. . ... .. .. o it e $ — §$1011 $1,787

(1) Includes the reinstatement and subsequent collections of account receivable that were previously written-off.

92




Exhibits identified in parentheses below are on file with the SEC and are incorporated herein by reference. All
other exhibits are provided as part of this electronic submission.

Exhibit Number

(2.1)

2.2)

(3.1

(3.2)

(10.1)

10.1.1

(10.2)

10.2.1
10.2.2

(10.3)

10.3.1

Description of Exhibit

Agreement and Plan of Merger, dated as of April 19, 2006, by and among NeuStar, Inc., UDNS
Merger Sub, Inc., UltraDNS Corporation, and Ron Lachman as the Holder Representative,
incorporated herein by reference to Exhibit 2.1 to our Current Report on Form 8-K, filed April 25,
2006.

Agreement and Plan of Merger, dated as of November 27, 2006, by and among Neustar, Inc.,
Followap Inc., B&T Merger Sub, Inc. and Carmel V.C. Ltd. And Sequoia Seed Capital I1 L.P.
(Israel), as Holder Representatives, incorporated herein by reference to Exhibit 2.1 to our Current
Report on Form 8-K, filed November 27. 2006.

Restated Certificate of Incorporation, incorporated herein by reference to Exhibit 3.1 to
Amendment No. 7 to our Registration Statement cn Form S-1, filed June 28, 2005 (File
No. 333-123635).

Amended and Restated Bylaws, incorporated herein by reference to Exhibit 3.1 to our Current
Report on Form 8-K, filed July 13, 2007,

Contractor services agreement entered into the 7th day of November 1997 by and between
NeuStar, Inc. and North American Portability Management LLC, as amended, incorporated herein
by reference to (a)Exhibit 10.1 to our Quarterly Report on Form 10-Q, filed August 15, 2005;
(b) Exhibit 10.1.1. to our Annual Report on Form 10-K, filed March 29, 2006; (c) Exhibit 10.1.2 to
our Quarterly Report on Form 10-Q, filed August 14, 2006; (d) Exhibit 10.1.3 to our Quarterly
Report on Form 10-Q, filed August 14, 2006**; (e) Exhibit 99.1 to our Current Report on
Form 8-K, filed September 22, 2006; (f} Exhibit 10.1.4 to our Quarterly Report on Form 10-Q,
filed November 14, 2006; {g) Exhibit 10.1.1 to our Annual Report on Form 10-K, filed March 1,
2007; and (h) Exhibit 10.1.2 to our Quarterly Report on Form 10-Q, filed November 5, 2007%%,

Amendment to the contractor services agreement by and between NeuStar, Inc. and North
American Portability Management LLC, as amended**.

Contracior services agreement, restated as of June 1, 2003, by and between Canadian LNP
Consortium Inc. and NeuoStar, Inc.,, as amended, incorporated herein by reference to
(a) Exhibit 10.2 to Amendment No. 6 to our Registration Statement on Form S-1, filed
June 28, 2005 (File No. 333-123635); (b) Exhibit 10.2.1 to our Quarterly Report on
Form 10-Q), filed August 15, 2005; (c} Exhibit 10.2.1 to our Annual Report on Form 10-K,
filed March 29, 2006; (d) Exhibit 10.2.2 to our Annual Report on Form 10-K filed March 29,
2006; (e) Exhibit 10.2.3. to our Quarterly Report on Form 10-Q, filed August 14, 2006**;
(f) Exhibit 10.2.1. to our Annual Report on Form 10-K, filed March 1, 2007%*; (g) Exhibit 10.2.2
to our Annual Report on Form 10-K, filed March 1, 2007**; (h) Exhibit 10.2.3 to our Annual
Report on Form 10-K, filed March 1, 2007%*; (i) Exhibit 10.2.4 to our Quarterly Report on
Form 10-Q, filed August 8, 2007**; and (j) Exhibit 10.2.5 to our Quarterly Report on Form 10-Q,
filed August 8, 2007**.

Amendment to the contractor services agreement between Canadian LNP Consortium Inc. and
NeuStar, Inc., as amended.**

Amendment to the contractor services agreement between Canadian LNP Consortium Inc. and
NeuStar, Inc., as amended.**

National Thousands-Block Pooling Administration agreement awarded to NeuStar, Inc. by the
Federal Communications Commission, effective August 14, 2007, incorporated herein by
reference to our Quarterly Report on Form 10-Q, filed November 5, 2007%*,

Amendments to the National Thousands-Block Pooling Administration agreement awarded to
NeuStar, Inc. by the Federal Communications Commission.
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Exhibit Number

(10.4)

10.4.1

10.5

(10.6)

(10.7)

(10.8)

(10.9)

(10.10)

(10.11)

(10.12)

(10.13)

(10.14)

Description of Exhibit

North American Numbering Plan Administrator agreement awarded to NeuStar, Inc. by the
Federal Communications Commission, effective July 9, 2003, incorporated herein by reference to
(a) Exhibit 10.4 to Amendment No. 7 to cur Registration Statement on Form S-1, filed June 28,
2005 (File No. 333-123635); (b} Exhibit 10.4.1 to our Current Report on Form 8-K, filed
September 15, 2005; (¢} Exhibit 10.4.1 to our Annual Report on Form 10-K, filed March 29,
2006; (d) Exhibit 10.4.2 to our Quarterly Report on Form 10-Q, filed August 14, 2006;
(e) Exhibit 10.4.3 to our Quarterly Report on Form 10-Q, filed November 14, 2006;
(f) Exhibit 10.4.1 to our Annual Report on Form 10-K, filed March 1, 2007; (g) Exhibit 10.4.2
to our Quarterly Report on Form 10-Q, filed May 10, 2007; (h) Exhibit 10.4.3 to our Quarterly
Report on Form 10-Q, filed August 10-Q, filed August 8, 2007; and (i) Exhibit 10.4.4 to our
Quarterly Report on Form 10-Q, filed November 5, 2007.

Amendment to the North American Numbering Plan Administrator agreement awarded to
NeuStar, Inc. by the Federal Communications Commission.

.us Top-Level Domain Registry Management and Coordination agreement awarded to NeuStar,
Inc. by the National Institute of Standards and Technology on behalf of the Department of
Commerce on October 18, 2007.

Registry Agreement by and between the Internet Corporation for Assigned Names and Numbers
and NeuStar, Inc., dated as of December 18, 2006, as amended, incorporated herein by reference
to Exhibit 10.6 to our Quarterly Report on Form 10-Q, filed August 8, 2007.

Common Short Code License Agreement made and entered into October 17, 2003, by and
between the Cellular Telecommunications and Internet Association and NeuStar, Inc.,
incorporated herein by reference to (a) Exhibit 10.7 to Amendment No. 7 to our Registration
Statement on Form S-1, filed June 28, 2005 (File No. 333-123635); (b) Exhibit 10.7.1 to our
Annual Report on Form 10-K, filed March 29, 2006; (c) Exhibit 10.7.2 to our Quarterly Report on
Form 10-Q, filed November 14, 2006**; and (d) Exhibit 10.7.1 to our Quarterly Report on
Form 10-Q, filed May 10, 2007.

NeuStar, Inc. 1999 Equity Incentive Plan (the “1999 Plan™), incorporated herein by reference to
Exhibit 10.8 to Amendment No. 3 to our Registration Statement on Form S-1, filed May 27, 2005
(File No. 333-123635).¢

NeuStar, Inc. 2005 Stock Incentive Plan (the “2005 Plan”), incorporated herein by reference to
Exhibit 10.51 to our Quarterly Report on Form 10-Q, filed August 8, 2007.1

Incentive Stock Option Agreement under the 1999 Plan, made as of April 10, 2000, by and
between NeuStar, Inc. and Jeffrey Ganek, incorporated herein by reference to Exhibit 10.10 to
Amendment No. 1 to our Registration Statement on Form S-1, filed April 8, 2005 (File
No. 333-123635).%

Incentive Stock Option Agreement under the 1999 Plan, made as of April 10, 2000, by and
between NeuStar, Inc. and Mark Foster, incorporated herein by reference to Exhibit 10.11 to
Amendment No. | to our Registration Statement on Form S-1, filed April 8, 2005 (File
No. 333-123635).7

Incentive Stock Option Agreement under the 1999 Plan, made as of June 6, 2002, by and between
NeuStar, Inc. and Jeffrey Ganek, incorporated herein by reference to Exhibit 10.14 to
Amendment No. 1 to our Registration Statement on Form S-1, filed April 8, 2005 (File
No. 333-123635).F

Incentive Stock Option Agreement under the 1999 Plan, made as of June 6, 2002, by and between
NeuStar, Inc. and Mark Foster, incorporated herein by reference to Exhibit 10.15 to Amendment
No. 1 1o our Registration Statement on Form S-1, filed April 8, 2005 (File No. 333-123635).7

Nongualified Stock Option Agreement under the 1999 Plan, made as of June 6, 2002, by and
between NeuStar, Inc. and Jeffrey Ganek, incorporated herein by reference to Exhibit 10.16 to

Amendment No. 1 to our Registration Statement on Form S-1, filed April 8, 2005 (File *

No. 333-123635).+
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Exhibit Number
(10.15)

(10.16)

(10.17)

(10.18)

(10.19)

(10.20)

(10.21)

(10.22)

(10.23)

(10.24)

(10.25)

(10.26)
(10.27)
(10.28)

(10.29)

Description of Exhibit

Incentive Stock Option Agreement under the 1999 Plan, made as of December 18, 2003, by and
between NeuStar, Inc. and Jeffrey Ganek, as amended as of June 22, 2004, incorporated herein by
reference to Exhibit 10.20 to Amendment No. 1 to our Registration Statement on Form 5-1, filed
April 8, 2005 (File No. 333-123635).1

Incentive Stock Option Agreement under the 1999 Plan, made as of December 18, 2003, by and
between NeuStar, Inc. and Mark Foster, as amended as of June 22, 2004, incorporated herein by
reference to Exhibit 10.22 to Amendment No. ! to our Registration Statement on Form S-1, filed
April 8, 2005 (File No. 333-123635).1

Nonqualified Option Agreement under the 1999 Plan, made as of December 18, 2003, by and
between NeuStar, Inc. and Jeffrey Ganek, as amended as of June 22, 2004, incorporated herein by
reference to Exhibit 10.24 to Amendment No. | to our Registration Statement on Form S-1, filed
Aprit 8, 2005 (File No. 333-123635).1

Nongqualified Stock Option Agreement under the 1999 Plan, made as of December 18, 2003, by
and between NeuStar, Inc. and Mark Foster, as amended as of June 22, 2004, incorperated herein
by reference to Exhibit 10.26 to Amendment No. | to our Registration Staternent on Form S-1,
fited April 8, 2005 (File No. 333-123635).F

Incentive Stock Option Agreement under the 1999 Plan, made as of June 22, 2004, by and
between NeuStar, Inc. and Jeffrey Babka, as amended as of May 20, 2005, incorporated herein by
reference to Exhibit 10.28 to Amendment No. 3 to our Registration Statement on Form S-1, filed
May 27, 2005 (File No. 333-123635).1

Nonqualified Stock Option Agreement under the 1999 Plan, made as of June 22, 2004, by and
between NeuStar, Inc. and Jeffrey Babka, as amended as of May 20, 2005, incorporated herein by
reference to Exhibit 10.29 to Amendment No. 3 10 our Registration Statement on Form S-1, filed
May 27, 2005 (File No. 333-123635).1

Nonqualified Stock Option Agreement under the 1999 Plan, made as of April 10, 2000, by and
between NeuStar, Inc. and Ken Pickar, incorporated herein by reference to Exhibit 10.34 to
Amendment No. 1 to our Registration Staternent on Form S-1, filed April 8, 2005 (File
No. 333-123635).1

Nonqualified Stock Option Agreement under the 1999 Plan, made as of February 14, 2005, by and
between NeuStar, Inc. and Jim Cullen, incorporated herein by reference to Exhibit 10.35 to
Amendment No. 1 to our Registration Statement on Form S-1, filed April 8, 2005 (File
No. 333-123635).1

Loudoun Tech Center Office Lease by and between Merritt-LT1, LLC, Landlord, and NeuStar,
Inc., Tenant, incorporated herein by reference to Exhibit 10.37 to Amendment No. 2 to our
Registration Statement on Form S-1, filed May 11, 2005 (File No. 333-123635).

Credit Agreement, dated as of February 6, 2007, among NeuStar, Inc., JPMorgan Chase Bank,
N.A., and other lenders, incorporated herein by reference to Exhibit 10.1 to our Current Report on
Form 8-K, filed February 9, 2007, and Exhibit 10.31.1 to our Quarterly Report on Form 10-Q,
filed November 5, 2007.

Guarantee Agreement dated February 6, 2007 among certain subsidiaries of NeuStar, Inc. in favor
of JPMorgan Chase Bank, N.A., as administrative agent for the lenders, incorporated herein by
reference to Exhibit 10.2 to our Current Report on Form 8-K, filed February 9, 2007.
NeuStar, Inc. Annual Performance Incentive Plan, incorporated herein by reference to
Exhibit 99.2 to our Current Report on Form 8-K, filed July 13, 2007.1

NeuStar, Inc. 2007 Key Employee Severance Pay Plan, incorporated herein by reference to
Exhibit 99.1 to our Current Report on Form 8-K, filed July 13, 2007.1

Executive Relocation Policy, incorporated herein by reference to Exhibit 10.35 to our Annual
Report on Form 10-K, filed March 1, 2007.% '

Employment Continuation Agreement, made as of April 8, 2004, by and between NeuStar, Inc.
and Jeffrey Ganek, incorporated herein by reference to Exhibit 10.43 to Amendment No. 3 to our
Registration Statement on Form §-1, filed May 27, 2005 (File No. 333-123635).1
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Exhibit Number
(10.30)

(10.31)

(10.32)

(10.33)

(10.34)

(10.35)

(10.36)
(10.37)

(10.38)

(10.39)

(10.40)

(10.98)

10.99

21.1
23.1
24.1
311
3t.2
32.1

Description of Exhibit

Employment Continuation Agreement, made as of April 8, 2004, by and between NeuStar, Inc.
and Mark Foster, incorporated herein by reference to Exhibit 10.44 to Amendment No. 3 10 our
Registration Statement on Form S-1, filed May 27, 2005 (File No. 333-123635).1

Form of Restricted Stock Agreement under the 2005 Plan, incorporated herein by reference to
Exhibit 10.45 to Amendment No. 3 to our Registration Statement on Form S-1, filed May 27,
2005 (File No. 333-123635).1

Form of Nonqualified Stock Option Agreement under the 2005 Plan, incorporated herein by
reference to Exhibit 99.4 to our Quarterly Report on Form 10-Q, filed March 5, 2007

Form of Incentive Stock Option Agreement under the 2005 Plan, incorporated herein by reference
to Exhibit 10.47 to Amendment No. 3 to our Registration Statement on Form S-1, filed May 27,
2005 (File No. 333-123635).1

Summary of relocation arrangement with Jeffrey A. Babka, incorporated herein by reference to
Exhibit 10.48 to Amendment No. 3 to our Registration Statement on Form S-1, filed May 27,
2005 (File No. 333-123633).1 ‘

Form of Indemnification Agreement, incorporated herein by reference to Exhibit 10.49 to
Amendment No. 5 to our Registration Statement on Form S-1, filed June 10, 2005 (File
No. 333-123635).¢

Summary Description of Non-Management Director Compensé}ion incorporated herein by
reference to Exhibit 10.50 to our Quarterly Report on Form 10-Q, filed August 8, 2007.1

Form of Directors’ Restricted Stock Unit Agreement, incorporated herein by reference to
Exhibit 99.2 to our Current Report on Form 8-K, filed April 14, 2006.1

Form of Performance Award Agreement under the NeuStar, Inc 2005 Stock Incentive Plan, as
amended, incorporated herein by reference to Exhibit 99.3 to our Current Report on Form 8-K,
filed July 13, 2007.%

[ncentive Stock Option Agreement under the 1999 Plan, made as of November 18, 2004, by and
between NeuStar, Inc, and John Spirtos, as amended as of May 20, 2003, incorporated herein by
reference to Exhibit 10.52 to our Quarterly Report on Form 10-Q, filed August 8, 2007.1

Nongualified Stock Option Agreement under the 1999 Plan, made as of November 18, 2004, by
and between NeuStar, Inc. and John Spirtos, as amended as of May 20, 2005, incorporated herein
by reference to Exhibit 10.53 to our Quarterly Report on Form 10-Q, filed August 8, 2007.1

.us Top-Level Domain Registry Management and Coordinatton agreement awarded to NeuStar,
Inc. by the National Institute of Standards and Technology on behalf of the Department of
Commerce on October 26, 2001, incorporated herein by reference to (a) Exhibit 10.5 to
Amendment No. 7 to our Registration Statement on Form S-1, filed June 28, 2005 (File
No. 333-123635); (b) Exhibit 10.5.]1 to our Quarterly Report on Form 10-Q, filed
November 14, 2005; (c) Exhibit 10.5.2 to our Quarterly Report on Form 10-Q, filed
November 14, 2005; (d) Exhibit 10.5.3 to our Quarterly Report on Form 10-Q, filed
November 14, 2006; (¢) Exhibit 10.5.1 to our Annual Report on Form 10-K, filed March 1,
2007; and (f) Exhibit 10.5.2 to our Quarteriy Report on Form 10-Q, filed May 10, 2007.

Amendments to .us Top-Level Domain Registry Management and Coordination agreement
awarded to NeuStar, Inc. by the Nationa! Institute of Standards and Technology on behalf of
the Department of Commerce on October 26, 2001.

Subsidiaries of NeuStar, Inc.

Consent of Ernst & Young LLP.

Power of Attorney (included on the signature page herewith).

Chief Executive Officer Certification pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.
Chief Financial Officer Certification pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.

Certification pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the
Sarbanes-Oxley Act of 2002.
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Exhibit Number Description of Exhibit

99.1 Update to the Functional Requirements Specification, which is attached as Exhibit B to the
contractor services agreement by and between NeuStar, Inc. and North American Portability
Management, LLC.

99.2 Update to the Interoperable Interface Specification, which is attached as Exhibit C to the
contractor services agreement by and between NeuStar, Inc. and North American Portability
Management, LLC.

1 Compensation arrangement,

*+ Confidential treatment has been requested or granted for portions of this documnent. The omitted portions of this
document have been filed with the Securities and Exchange Commission.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has
duly caused this report to be signed on its behalf by the undersigned, thereunto duly authorized on February 28, 2008,

NEUSTAR, INC.

By: /s/  Jeffrey E. Ganek

Jeffrey E. Ganek
Chairman of the Board of Directors
and Chief Executive Officer

We, the undersigned directors and officers of NeuStar, Inc., hereby severally constitute Jeffrey E. Ganek and
Martin K. Lowen, and each of them singly, our true and lawful attorneys with full power to them and each of them to
sign for us, in our names in the capacities indicated below, any and all amendments to this Annual Report on
Form 10-K filed with the Securities and Exchange Commission.

Pursuant to the requirements of the Securities Act of 1934, this report has been signed below by the following
persons on behalf of the registrant and in the capacities indicated on February 28, 2008. .

Signature m
/s/  Jeffrey E. Ganek Chairman of the Board of Directors and Chief Executive
Jeffrey E. Ganek Officer (Principal Executive Officer)
st Jeffrey A. Babka Senior Vice President and Chief Financial Officer (Principal
Jeffrey A. Babka Financial Officer and Principal Accounting Officer)
fs/ James G. Cullen Director

James G. Cullen

/sf  Joel P. Friedman Director
Joel P. Friedman

/s Ross K. Ireland Director
Ross K. Treland

/s!/ Paul A. Lacouture Director
Paul A. Lacouture

fs/ Dr. Kenneth A. Pickar : Director
Dr. Kenneth A. Pickar

/s/  Michael J. Rowny Director
Michael J. Rowny

/s/ Hellene S. Runtagh Director
Hellene S. Runtagh
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Corporate Information

Board of Directors

Jeffrey E. Ganek
Chairman of the Board and
Chief Executive Officer

James G. Cullen

Retired President and
Chief Operating Officer of
Bell Atlantic Corporation

Joel P. Friedman

Former Prasident of
Accenture’s Business Process
Outsourcing Organization

Ross K. Ireland

Retired Senior Executive

Vice President of Services and
Chief Technology Officer of
SBC Communications Inc.

Paul A. Lacouture

Retired Executive Vice Fresident of
Engineering and Technology for Verizon
Telecom

Dr. Kenneth A, Pickar

Visiting Professor of

Mechanical Enginegering at the
California institute of Technology

Michael J. Rowny
Chairman of Rowny Capital

Hellene 5. Runtagh
Former President and
CEQ of Berwind Group

Executive Officers

Jeffrey E. Ganek
Chairman of the Board and
Chief Executive Officer

Lisa Hook
President and
Chief Operating Officer

Jeffrey A. Babka
Senior Vice President and
Chief Financial Officer

Mark D. Foster
Senior Vice President and
Chief Technology Cfficer

Raymond A. Saulino
Senior Vice President, Sales
and Business Development

John B. Spirtos
Senior Vice President,
Corporate Development

Martin K. Lowen
Senior Vice President,
General Counsel, and Secretary

Additional Information

Investor Relations Contact:
Brandon Pugh

Director, Finance

Phone: (571) 434-5659

E-mail: investorrelations@neustar.biz

Corporate Secretary:
Martin K. Lowen
Senior Vice President
and General Counsel
Phone: (571} 434-5400

Stock Transfer Agent:
Amearican Stock Transfer

& Trust Company

Bg Maiden Lane (Plaza Level)
New York, NY 10038
Customer Service:

(866) 668-6550

Shareholder Services Fax:
{718) 236-2641

Independent Registered
Public Accounting Firm:
Ernst & Young LLP

8484 Westpark Drive
McLean, VA 22102
Phene: (703) 747-1000

Stock Infarmation:
NeuStar is publicly traded
on the NYSE under the
ticker symbol NSR.

Certifications:

NeuStar's Chief Executive Officer
submitted his annual certification to the
NYSE on August 1, 2007. In addition,
NeuStar filed with the Securities and
Exchange Commission, as an exhibit to
NeuStar's 2007 Annual Report on Farm
10-K, the certification of NeuStar's
principal executive officer and principal
financial officer required under Section
302 of the Sarbanes-Oxley Act of 2002
regarding the quality of NeuStar's
public disclosure.

Fiease note this is distributed in lieu of a separate annual report.
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